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Stock Fire Insurers 
Urge Commissioners 
To Back Bailey Bill 


Memorandum With Federal 
Legislation Committee of 


NAIC in Chicago 
IMMEDIATE RELIEF SOUGHT 
Then Time Will Be Had for Pre- 


paring Long Range Program 
for State Regulation 





File 





A memorandum strongly supporting 
passage of the Bailey-Van Nuys bill in 
Congress as the best first step to pre- 
serve state regulation of insurance has 
been prepared by a committee of the 
National Board of Fire Underwriters on 
behalf of stock fire insurance companies 
and filed this week with the sub-com- 
mittee on Federal legislation of the Na- 
tional Association of Insurance Commis- 
sioners holding a three-day meeting in 
Chicago. Stock companies desire con- 
tinuance of “untrammeled state regula- 
tion,” says the memorandum, and “they 
are convinced that they may not con- 
duct their business without the concert- 
ed action now forbidden by Federal anti- 
trust laws and that state regulation as 
a theory cannot practically serve the 
public if restricted by those laws.” 

Want Long Established Practices 

Continued 

Unless such restriction is promptly 
removed disintegration cannot be avoid- 
ed and irreparable damage will be done, 
the stock companies argue. Consequent- 
ly they urge the Insurance Departments 
of the states to use every effort to se- 
cure prompt passage in the Senate of 
the Bailey-Van Nuys bill, often called 
the Bailey-Walter bill. The stock com- 
panies argue that the “aim should be 
not only toward preserving state regu- 
lation as an academic theory, but toward 
preserving in that regulation or in any 
form of regulation the right of insurers 
to engage in practices long deemed es- 
sential to the service of the public and 
the solvency of the companies—practices 
heretofore required or permitted under 
state regulation for that purpose. The 
decision (of the Supreme Court) in the 
South-Eastern Underwriters Association 
case not only forbids such practices, but 
in jorbidding them challenges state reg- 
ulation in every respect. * * * 

“in seeking to preserve state regula- 


tion, therefore, no service will be ren- 
dered if it be not preserved to the de- 
gree which will permit of the conduct 


(Continued on Page 22) 
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THINGS 
TO COME 


ITH scores of de- 
vices at work today 
in industry, ELEC- 
TRONICS is proving it- 
self an invaluable factor 
in saving time .. . cut- 
ting costs . . . improving 
products . . . doing jobs 
that can be done in no 
other way. Although this science is several years old, only during the past few 
months has it catapulted to fame, and even greater advances are anticipated in the 
post-war world. 
London and Lancashire is also planning for the post-war world, its objective to be 
prepared with broad insurance coverages to meet the demands its clients are certain 
to need in immediate re-conversion. 


London & Lancashire 
5 RO U P 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (Fire DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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The William Penn Treaty Picture 


Throughout a period of 66 years Penn Mutual carried on 
every policy head a reproduction of West’s painting “Penn’s 
Treaty with the Indians,” one of the world’s most famous historical 
paintings. From 1869 to 1919 the picture on the policy was a 
steel engraving, from 1919 to 1935 it was a lithograph. 


Thus the one company distributed 649,613 steel engravings 
of the Penn Treaty picture, and 743,325 lithographs, plus about 
700,000 lithographs on specimen policies. Total, over two million 
copies, in all probability attracting more attention to the celebrated 
picture than any other publishing. 


A peculiarity of a picture on a life insurance policy is that 
it is never framed, any more than a dollar bill is framed. But 
the policy receives more inspection than the dollar bill, which it 
is like in that it represents money. When delivered to the insured 
the policy receives a careful first inspection, is looked over from 
time to time during the life of the insured. When it is matured 
or becomes a claim it again receives careful inspection, by the 
beneficiary. 


A life insurance policy head is “preferred space” for whatever 
pictorial message the company decides to publicize. 


1644-1944 WM. PENN TERCENTENARY 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 























Fulton President 
Of Life Insurance 
Ass’n of America 


Started as Agent in Delaware When 
17; Graduate of University of 
Maryland Law School 


PRESIDENT OF HOME LIFE 





New Board of Directors; Commit- 
tee Named to Consider Ex- 
ecutive Director 


the 
Home Life, highly esteemed among in- 


James A. Fulton, president of 
surance executives, and who began to 
sell life 17, has 
elected president of the Life Insurance 
The office of 
president was created under a new con- 
stitution the 
August 11, as 


insurance when been 


Association of America. 
adopted by 

effect 
part of a program of expansion of activ- 
This 


name of 


association, 


which went into 
the 


from the As- 


ities. constitution changed 


the organization 


sociation of Life Insurance Presidents, 
which was organized thirty-eight years 
ago, to the Life Insurance Association 


Companies represented in 
hold 86% of the 


and Canadian legal reserve 


of America. 
the association 
of all U. S. 


life insurance companies. 


assets 


The constitution creates a new office 


but it 
some time yet before this post is filled. 


of executive director, will be 
At a meeting last week members were 
asked to 
taken President 
Fulton has appointed a committee of 
three presidents of life insurance com- 
panies to which names will be referred. 
Board of Directors 

At meeting last week the following 
were elected to the board of directors, 
provision for which is also made under 
the new constitution: 

For a One-Year Term 

Asa V. Call, president, Pacific Mutual. 

Arthur M. Collens, president, Phoenix 
Mutual. 

Lewis W. Douglas, president, Mutual 
Life. 

T. A. 
Mutual. 
George Willard Smith, president, New 
England Mutual. 


submit names which will be 


under consideration. 


Phillips, president, Minnesota 


For a Two-Year Term 
Morgan B. 
Life 


srainard, president, Aetna 


(Continued on Page 10) 
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Aud Now 


Each year the demand has been growing stronger and 
stronger from life insurance field men throughout the 
land for the benefits of Social Security. 


As usual, Acacia Mutual leads. Every Acacia field man 
is now eligible for the benefits of the Old Age and 
Survivorship Provisions of the Social Security Act. 
With President Montgomery’s recent announcement of 
this sensational step, the Acacia Mutual becomes the 
first and only company to make Social Security avail- 
able to all of its field men, who write ordinary business 
exclusively. 


In establishing its field men as regular employees, the 
company gladly accepts the responsibilities which this 
new relationship entails, and gives to them all the 
privileges and advantages which other employees 
receive. 


Twenty-one years ago, President Montgomery pio- 
neered Acacia Mutual’s revolutionary monthly income 


SOCIAL SECURITY ® 





agency contract, the contract that other companies are 
trying to imitate today. Acacia Mutual’s contract 


already provides, in addition to the standard first year 
commissions: 


1. An ever-increasing monthly salary based on amount 
of business in force—guaranteed not for a “limited 
number of years” but for life. There is no “inccme 
ceiling” under Acacia’s contract. 


2. Generous twice a year bonuses for the production 
of quality business. 


3. A substantial reduction in quality production re- 
quirements at age 60 and another at age 65, with 
continuation of full monthly income. 


4, Liberal disability and death benefits. 


5. A generous voluntary retirement plan in which 
Acacia Mutual matches, dollar for dollar, the de- 
posits of the field man. 


...and now Social Security too! 


There is no other agency contract that enables a man to earn a good income 
today and to build so soundly and surely for the future. With this contract, 
and with the many outstanding advantages offered by the Acacia Mutual, 
it is easy to understand why Acacia field men are so happy and successful. 


ACACIA MUTUAL LIFE INSURANCE COMPANY 


Home Office: Washington 1, D.C. 
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The actuarial department of the New 
York Life has thoroughly disproved the 
absurd fallacy that actuaries know little 
about selling. 

During the Fifth War Loan Drive the 
191 members of the New York Life’s 
ictuarial poled made 35,417 cash 
sales for $5,088,499 of War Bonds. As 
the entire New York Life team in New 
York City ‘made 60,735 cash sales for 
$12,274,650, the actuaries accounted for 
58% of the total number of sales and 
40% of the total volume. 

On an average basis, the actuaries 
made seventy-two sales for $10,363 for 
every person in the department. Only 
bona fide cash sales were counted and 
practically all of the sales were “FE 
3onds” to small investors. 


Every Member of Department Made One 
or More Sales 


The entire Actuarial Department con- 
tributed to these outstanding results. 
Five members of the department made 
more than 1,000 individual cash sales, 
eight others made between 500 and 1,000 
sales, forty-nine others made between 
100 and 500 sales, and 119 others made 
between fifty and 100 sales. In all, 180 
members of the department, or 37% of 
the total number, made fifty or more 
sales, and every member of the depart- 
ment made at least one sale. 

For the sale of War Bonds, the ac- 
tuarial department developed a sales or- 
ganization which would have been en- 
vied by many a general agency or 
branch office. At the top was William 
Marfarlene, vice president and chief ac- 
tuary, who kept in daily touch with the 
progress of the drive and whose interest 
in its success was reflected throughout 
the department. Actuary William V. 
Herbert transmitted his own enthusiasm 
to each of the department members and 
stimulated them to increase their sales 
efforts through personal notes and heart- 
to-heart talks. Actuary Herbert was as- 
sisted by C. W. V. Meares, assistant 
manager of the department. 


Divided Into Ten Teams 

The 491 members of the department 
were divided into ten teams, each with 
a Captain and co-captain. There were 
three general campaign managers, Larry 
Meyerhoff, Thomas V. B. Korwan and 
James R. McDonnell. 

The actuarial department proved that 
the sale of War Bonds to individuals 
does not require a background of sales 
training but rather energy, initiative, in- 
telligence and especially hard work. The 
results of some members of the depart- 
ment indicated that they had these qual- 
ities in large measure. 

For example, Larry Meyerhoff made 
3,683 cash sales for $764,275 of War 
Bonds—the top record of the entire 
New York Life team. He is an expert 
clerk in the valuation division and his 
daily work is concerned primarily with 
igures. In his job he does not come 
contact with the public. 


How Meyerhoff Operated 

Mr. Meyerhoff, who has a son in the 
avy, determined to make an all-out 
fort during the Fifth War Loan Drive. 
:e concentrated his sales efforts in the 
r industry, although he had had no 
revious connection with it. Establish- 
g contacts with leaders in the business 
’ cold canvass and winning their coop- 
ation, Mr. Meyerhoff set up an effi- 
ent organization in the industry which 
ould make it easy for people to buy 
Jar Bonds. He then developed a pro- 
am of mass promotion in order to 
-imulate purchases of “E Bonds” among 
nall investors. Borrowing office space 

irom a comapny in the heart of the fur 
“istrict, he hooked up a loud speaker 
stem so as to be able to broadcast 

his sales messages during the noon hour 
when the streets in the fur district are 


ee ee 





crowded with workers. Interspersed 
with his appeals to buy War Bonds were 
recordings of patriotic music. 

As a very high proportion of Mr. 
Meyerhoff’s prospective War Bond buy- 
ers were Jewish, Mr, Meyerhoff recog- 


Actuaries Do Great War Bond Selling Job 


2,532 sales for $274,412, and Mrs. Eileen 
Henesy, with 1,310 sales for $135,162, 
canvassed the audiences where rallies 


were being held, took orders for War 
Bonds and collected the cash for them, 
and then, when the bonds were issued by 





to go to the head of a company and per- 
suade him to hold a brief War Bond 
rally at which Mr. Kass would deliver 
a talk to the employes. 

One aspect of Mr. Kass’s sales meth- 
ods proved unusually effective in increas- 


War Bond Sales Leaders, N. Y. Life Actuarial Department 





William Macfarlane, New York Life vice president and actuary, congratulating Larry Meyerhoff, company’s leading War 


nized that it would be helpful if they 
could hear sales messages in Yiddish. 
As Mr. Meyerhoff is not Jewish and was 
unable to do such broadcasting himself, 
he enlisted the services of a cantor for 
these broadcasts. Workers in the fur 
industry were persuaded to come to Mr. 
Meyerhoff’s office to buy Bonds and the 
efficiency of Mr. Meyerhoff’s program 
for the sale of War Bonds was amply 
demonstrated by the exceptional record 
made by him. 
Canvassing Audiences 


Miss Muriel Seery, with a record of 


Bond salesman. 
the New York Life, delivered the bonds 
to the buyers. Miss Seery is a punch 


card verifier and Mrs. Henesy a punch 
card perforator in the claims, accounting 
and statistical division of the actuarial 
department. They worked every evening 
during the drive, sometimes until past 
midnight and every Saturday and Sun- 
day. 

Irving Kass, a calculator of changes 
in policy contracts, concentrated his ef- 
forts in the garment industry and turned 
in 1,152 cash sales for $185,354 of War 
Bonds. Mr. Kass’s sales procedure was 


Paid for $50,353,000 Group In 1943 


M. Lee Alberts, Chicago, Equitable Society, Calls Himself 


Industrial Relations Counselor 


On the wall of M. Lee Alberts, Chi- 
cago, is a framed certificate attesting to 
the fact that he paid for $50,353,000 of 
Group in the Equitable Society last 
year. 

In his background are three years of 
medicine, followed by two of pharmacy. 
He is a registered pharmacist. His first 
work was as manager of a chain drug 
store. He entered life insurance in 1921 
at Kansas City, starting with cold can- 
canvass and then becoming interested in 
Group. 

He arrived in Chicago, a stranger, in 
April, 1926; spoke before trade groups 
manufacturers’ conventions, but mostly 
turned door knobs, and after a time de- 
cided that to succeed he had to begin 
his initial dealings for Group Insurance 
with the president of a corporation. That 
has been his procedure since. He 
adopted the title, “industrial relations 
counselor.” He reads extensively the fi- 
nancial and business journals and labor 
magazines. For a long time he has been 
following progress of legislation in fields 
which are of interest to his clients. 

He has some well-established ideas re- 
garding industrial relations. He has 
(Continued on Page 12) 





M. LEE ALBERTS 


ing the total volume of sales. After 
having canvassed a company and ob- 
taining, say, $15,000 of orders for War 
Bonds, Mr, Kass would make a further 
appeal along the following lines: “You 
have made a fine record and bought 
enough Bonds to buy an airplane, a 
primary trainer. Now a primary trainer 
is mighty important to the war effort 
in training our flyers, but it isn’t going 
to kill any Germans. I think you peo- 
ple would really like to buy something 
that is going to be right in there fight- 
ing hard and wiping out a lot of Nazis, 
something like a tank. You can buy a 
light tank for $34,500 with the name of 
your company on it.” Mr. Kass would 
then show a picture of a light. tank in 
the thick of battle. This technique was 
effective in substantially increasing the 
volume of purchases. 
“Cold Canvass Mac” 

William McCauley made 1,006 sales for 
$109,300 of War Bonds, with a large 
proportion of his sales coming from plain 
“cold canvass”: Mr. McCauley is in 
charge of the annuity section of the 
valuation division which computes the 
values of all the company’s annuity con- 
tracts. 

“Cold Canvass Mac,” as he was called 
by his associates during the Drive, cov- 
ered apartments, office buildings, and 
small business establishments such as 
drug stores, delicatessens, dry cleaners, 
linen shops, garages, pawn shops, jewel- 
ers and cigar and candy stores. A list 
of his buyers includes school teachers 
and stevedores, tailors and_ telephone 
operators. Mr. McCauley reported that 
he sold a War Bond to practically every- 
one he talked to during the Drive. 

Other members of the actuarial depart- 
ment with no previous sales experience 
also made remarkable records during the 
Fifth War Loan Drive. For example, 
Anna Di Clemente, who does clerical 
work in the valuation division, made 
903 sales for $156,757; James J. Fer- 
guson, a correspondent in the general 
division, 772 sales for $100,410; George 
C. Gross, who supervises various phases 
of the valuation of the company’s policy 

(Continued on Page 6) 
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esi Gives Views 
On Juvenile Insurance 


NOW ISSUING SEVERAL FORMS 





Vice President James L. Howard in 
Letter to Agents Discusses Reasons 
for Entering Field 





Recently The Travelers started issuing 
several forms of juvenile insurance and 
Vice President James L. Howard in a 
letter to the field force discussed “the 
reasoning behind this offer as the com- 
pany has endeavored to consider this 
subject from a realistic point of view.” 
In his letter Vice President Howard 
said: 

“In so far as we have been able to 
ascertain, our representatives are in gen- 
eral agreement with the principle that 
insurance belongs on the life of the 
breadwinner rather than on the lives of 
dependents, but their clients sometimes 
manifest an interest in juvenile insur- 
ance, and naturally our representatives 
would prefer to satisfy such interest 
through facilities offered by their own 
company. 

“We have heard it said that a child 
can learn thrift through the medium of 
a life insurance contract, which is a dis- 
tinct compliment to its precocity. We 
are informed that aqchild in later life is 
likely to patronize tis juvenile company, 
but we believe this will happen only if 
its representatives. are more alert than 
other solicitors. 

“We have been informed that the cre- 
ation of a savings find iswoften a pre- 
dominating motive, but we'fitd*at least 
one company long in the. juvenile busi- 
ness, and offering many forms, discov- 
ering that its sales of the lowest pre- 
mium form offered lead about four to 
one, And as to limits, a recent study of 
sales made by a number of companies 
over a given period shows less than 1% 
exceeding $1,000 through age 7 and only a 
slightly higher percentage at older ages. 
“The truth is that few fathers can 
adequately insure their own lives and 
find in their budget sufficient reserve to 
buy investment forms or large amounts 
of insurance on their children. The pre- 
ponderance of evidence seems to us to 
point to the primary motive of buyers 
of juvenile insurance as being a pro- 
vision for indemnity for abnormal ex- 
pense incident to the death of the child, 
and the company that offers such protec- 
tion at a cost within the range of the 
ereatest number of buyers comes nearest 
to meeting its obligation as an insurer 
of juveniles. 

“That is why we believe that our offer- 
ing of term insurance to age 21 at a 
flat rate of $8.00 per $1,000 of ultimate 
insurance at ages at issue 1 month to 9 
years, inclusive, with attained age con- 
version option between ages ten and 
eighteen, will meet a need and find a 
favorable reception. This may be issued 
for $1,000 or $2,000. In New York State 
the rate is $7.75 because of the lower 
statutory scale of insurance benefits at 
young ages, and $1,000 is all that may be 
issued. This is the only form that we 
are able to offer in New York. 

“In the usual course of solicitation it 
will offer a new and interesting approach 
to regular prospects and will probably 
require little additional effort to sell as 
supplementary to their own program. 
Established juvenile contracts will pro- 
vide an additional prospect list available 
for solicitation at any time after a child 
attains age 10. 

“Excepting in New York State, for 
those who may desire more permanent 
protection, Life-Premiums to Age 30 
should prove an acceptable form, and 
where the investment is the controlling 
motive then the idea of endowment upon 
attainment of majority has a_ possible 
appeal. The maximum limit is $2,000 up 
to and including age 4, and $5,000 ages 
5-9 inclusive.” 


Davillo E. Fagle has been appointed 
manager of the John Hancock Mutual’s 
district office at Peoria, Ill, succeeding 
John H. McCoy, who retires under the 


company’s pension plan. 


Edw. C. Devine Brokerage 


Supervisor, Finley Agcy. 


EDWARD C. DEVINE 


Edward C. Devine, administrative as- 
sistant, agency department, Home Life 
of New York, has been promoted to the 
position of brokerage supervisor of the 
Charles A. Finley agency in New York 
City, William P. Worthington, vice pres- 
ident and superintendent of agencies, 
announced today. 

Mr. Devine will assist General Agent 
Finley in the -servicing of brokerage 
accounts. The Finley agency is located 
in the company’s home office building 
at 256 Broadway. 

After attending Brown University, Mr. 
Devine was employed by the Chevrolet 
division of General Motors Corporation 
previous to his appointment as admin- 











... CO-OPERATION .. ||. 
THAT REALLY PRODUCES INCREASED COMMISSIONS i 

1: PENSION TRUSTS — individually planned to fit. e 

2: FAMILY GUARDIAN — high protection — low cost. i 

3: DISABILITY INCOME — for those who can qualify. Ly 

4: FAMILY INCOME — $12.50 a month per $1,000. i 

L. B. LASKO AGENCY fl 

GUARDIAN LIFE INSURANCE COMPANY OF AMERICA i 

1450 Broadway, New York 18, N. Y. Phone: WI 7-0631 be 








More Than $6 Billions Now 
In Force With Aetna Life 


The mid-year financial statement for 
the four Aetna Life Affiliated Companies 
—Aetna Life, Aetna Casualty & Surety, 
Automobile and Standard Fire—has been 
filed with the Georgia Insurance De- 
partment. 

The Aetna Life itself has total assets 
of $987,333,610, and insurance in force of 
$6,012,155,000. Other items in the state- 
ment are contingency: reserve, $38,800,- 
000; all other liabilities except capital, 
$893,653, 516; capital, $15,000,000; surplus, 
$39,880,093. 

Income during first six months of 1944 
was $109,180,108; and disbursements over 
the same period were $75,209,144. 





JOINS MUTUAL LIFE AGENCY 

John F. J. Williams has joined the 
Kassoff agency of the Mutual Life of 
New York, and will work out of the Mt. 
Vernon office, it was announced by John 
L. Kassoff, manager. Mr. Williams 
joined the Mutual Life as a claim ex- 
aminer in the home office in 1929. 





istrative assistant of Home Life agency 
department. In 1942 he attended the 
Home Life School for Field Underwrit- 
ers, a training school in Planned Estates 
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HOME OFFICE 








Since 1 8 6 7 


a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 


QUITABLE LIFE OF IOWA 


Founded 1967 








DES MOINES, IOWA 














For Canadian Veterans’ Ac: 


Life insurance companies in Canad 
are all in favor of the principles unde 
lying the new Canadian Veterans Insu 
ance Act, according to M. J. Smith, « 
E ‘quitable Life of Canada; who is presi 
dent of the Canadian L ife Insuran: 
Officers Association, This is what M, 
es said in an interview: 

Life insurance men favor an act si 
as the Veterans’ Insurance Act whic! 
enables war veterans to purchase a lit 
ited amount of insurance from the Goy 
ernment without medical examination 
It will give those discharged servicemen 
who are not already adequateely insured 
and who are unable to procure insurance 
from the companies because of impaired 
physical condition the opportunity to ob 
tain as much as $10,000 insurance for 
their wives and children at a reasonable 
cost to themselves, any excess cost due 
to unfavorable mortality being borne, as 
it should be, by the country as a whole. 


WILLIAM J. CAMERON, JR., KILLED 








Second Lieutenant in U. S. Marine Air 
Corps and Son of Executive V. P. 
of Home Life 
Second Lieutenant William J. Cam- 
eron, Jr., pilot in United States Marine 
Air Corps, and son of William J. Cam- 
eron, executive vice president of Home 
Life, was killed a few days ago at Day- 
tona Beach while engaged in a practice 
flight, His plane went into a spin and 
crashed. Funeral services were at Pres- 
byterian Church, Orange, N. J. He was 
a student at Yale when he volunteered 

for service in the Marines. 


HANCOCK STAFF BOND SALES 

Employes and agents of the John 
Hancock, numbering 9,000, accounted for 
the sale of $10,017,000 in war bonds dur- 
ing the Fifth War Loan campaign. Di- 
rect sales were $1,312,000 by home offic: 
employes; $2,385,000 by the general 
agency organization and $6,320,000 by 
the district organization. These figures 
do not include several millions of war 
bonds added to the payroll allotment 
plans of concerns visited by John Han- 
cock agents in conjunction with comi- 
mittees of the National Association of 
Life Underwriters. 


MUTUAL BOND SALE LUNCHEON 
President Lewis W. Douglas of Mu 
tual Life of New York gave a luncheon 
last week to winners in the company 5 
war bond sales campaign. Prizes of $2 
War Bonds went to Second Vice Picsi- 
dent Oliver M. Whipple for selling lar; 
est volume, Arthur Ross of actuaries 
department for largest number (404) 
men’s competition; Charlotte Ruben 
actuaries’ department, for largest volun 
in women’s competition; Annette Wei 
mann, secretary's department, for lar 
est number in women’s competition; \ 
H. Kee of Kee Agency, Brooklyn, i 
largest volume among New York Ci 
agencies, and Harry Mack of Cunnin 











ham-Jones Agency for the _ largé 
number. 
Walter E. Mast, life manager for | 


Los Angeles office of California Agi 
cies, Inc., general agents for the Cc 
tinental Assurance, is attending a me¢ 
ing of the directors of the Gene: 
Agents & Managers Association of t! 
company in Chicago, he being one of t 
members of the board. 





L. Russell’ Blanchard, agency sec! 
tary of the Union Mutual Life, 
been named as vice president of t 
Portland (Me.) Young Republican Clu) 
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Eric Johnston Speaker 
At Detroit Convention 


PLANS OF MANAGERS SECTION 





National Ass’n of Life Underwriters 
Also Gives Details of Women’s 
Section Program 





Among speakers on the program of 
the annual meeting of National Asso- 
ciation of Life Underwriters in Detroit 
next month as announced by Jul B. Bau- 
mann of Houston, program chairman, 
are Eric A. Johnston, president U. S. 
Chamber of Commerce; Karl H. Kreder, 
manager for Metropolitan Life at 
Charleroi, Pa.; Newell C. Day, general 
agent Equitable of Iowa, Davenport; and 
Isaac S. Kibrick, New York Life of 
Brockton, Mass. 

Some features of the General Agents 
and Managers Section of the National 
Association meeting on September 15 
will be talks by Lewis W. S. Chapman, 
CLU, director of service for Life Insur- 
ance Sales Research Bureau and editor 
of Manager’s Magazine; John D. 
Moynahan, CLU, manager for Metro- 
politan Life, Chicago; Edward L. Reiley, 
ny general agent Penn Mutual, Cleve- 
land. 

The final speaker on the program, 
William P, Worthington, vice president 
and superintendent of agencies for the 
Home Life of New York, will speak on 
“Reconversion Problems of Agency 
Management.” In 1933, Mr. Worthington 
was brought from the field where he was 
serving as a general agent to the home 
office of his company as assistant su- 
perintendent of agencies; in 1935, he 
was appointed superintendent of agen- 
cies and in 1941, vice president and su- 
perintendent of agencies. 

Preceding the speakers on the ses- 
sion of the General Agents’ and Mana- 
gers’ Section, Steacy E. Webster, gen- 
eral agent for Provident Mutual and 
chairman of the section, will preside, 
and will award the Manager’s Magazine 
trophies presented to local _ general 
agents’ and managers’ associations for 
outstanding achievement in 1943-44. 
George P. Shoemaker, CLU, Provident 
Mutual, New York, will present the 
award for the best article in Manager’s 
Magazine. 

Women’s Session Features 

The Women Underwriter’s Section of 
the National Association meeting Wed- 
nesday afternoon, September 13, will 
present five prominent women under- 
writers and as a keynote speaker, G. 
Ray Schaeffer, director of merchants 
services for Marshall Field & Co., Chi- 
cago; Pearle Easley, Oklahoma City, 
program chairman, announces. Miss 
Easley, a representative for Massachu- 
setts Mutual in Oklahoma City, will open 
the program with an outline of the 
theme. 

Discussing one phase of the theme, 
“How Women Sell,” Elizabeth F. Dick- 
man, John Hancock Mutual, Cincinnati, 
will speak on “Selling Ordinary Business 
on a Debit.” Marion J. DuPaul, Penn 
Mutual, Philadelphia, has as her topic, 
“Social Security As the Approach to Sell- 
ie” and Cornelia C. Hedges, Equitable 
Life of Iowa, Keosauqua, Iowa, will re- 
ite her experiences in “Selling $250,000 
My First Year.” 

The “Woman’s Opportunity Through 
ife Insurance” will be approached by 
he final speaker, Marie K. Thompson, 
CLU, Metropolitan Life, Staten Island, 
’. Y., from the angle of “Reconstruction 
eriod and the Post-war World.” 

Ellen M. Putnam, CLU, agent for Na- 
onal Life of Vermont, Rochester and 

airman of the Women’s Section, will 
-eside. 

The concluding feature of the Women 
nderwriter’s session will be the 
Vomen’s Quarter Million Dollar Round 
able Hour, at which time a resume of 
le Round Table’s conference on busi- 
ess life insurance will be presented. 
“lsie M. Matthews, general agent for 
Manhattan Life and chairman of the 
Round Table, will lead the discussion. 





























WHATEVER 
SHE DOES... 


She may be a war worker, a 
secretary, a teacher, a responsible 
executive. She may be “just a 
housewife,” whose economic im- 
portance to the average home is 


often underestimated. 


Whatever she does, chances 
are she needs life insurance. And 
yet—are you selling insurance 


to women? 


The Prudential automatically 
includes its Waiver of Premium 
of Disability Benefit in all Ordi- 
nary policies issued at standard 
rates without an extra charge 


for women. 
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‘GIBRALTAR A mutual life insurance company 
4 HOME OFFICE NEWARK, NEW JERSEY 























For Women’s Division 
MRS. EBERLY TO BE DIRECTOR 














Wide Range of Educational Activities 
Planned Says Holgar J. Johnson, 
President of Institute 














Establishment of a Women’s Division 
of the Institute of Life Insurance, under 
the direction of Mrs. Marion Stevens 
Eberly, was announced this week by 
Holgar J. Johnson, president of the In- 
stitute. 

_ The new division will organize activi- 
ties in the women’s field with the ob- 
jective of reaching both the women who 
are owners of life insurance and those 
who are beneficiaries. It will cooperate 
with national women’s organizations, as- 
sist in program planning for local groups 
and help in the preparation of magazine 
articles and radio programs directed to 
women audiences. Its functions will be 
educational and not sales, seeking to 
carry the facts and fundamental data 
about life insurance to the women of the 
country. 

Mrs. Eberly, director of the Institute’s 
new Women’s Division, has had a long 
background in women’s organizational 
activities. A graduate of Barnard Col- 
lege, her first business activity was in 
the organization formed during World 
War I known as “Fatherless Children of 
France.” She later was put in charge of 
the office of thirty-five persons, directing 
the activities of ninety committees 
througout the United States. 

Mrs. Eberly’s Career 

In 1940, Mrs. Eberly became assistant 
director of the Club Service Bureau of 
the New York Herald Tribune. In this 
post, she was an officer of the interna- 
tionally famous Herald Tribune Forum 
on social and economic problems; as- 
sisted the director in all contacts; di- 
rected a program service arranging as 
many as 900 meetings annually; spoke 
before many meetings of both men’s and 
women’s organizations, assisted in ar- 
ranging the Children’s Spring Book Fes- 
tival in New York; and more recently 
cooperated with all of the allied govern- 
ments in their Informational Service. 

In 1943, Mrs. Eberly undertook a spe- 
cial project for the Office of Coordinator 
of Inter-American Affairs, being in 
charge of an exhibit and lecture series 
on “Inter-American Cooperation in the 
War Effort.” She lectured before fifty 
organizations throughout the country on 
this project for which her ten years’ 
residence in Latin American countries 
had given her an exceptional back- 
ground. 

Mrs. Eberly is taking over the new 
division of the Institute this month and 
will initiate activities among women’s 
organizations for this fall. “The 
Women’s Division will be one of the In- 
stitute’s important undertakings,” Mr. 
Johnson said, in commenting on the ap- 
pointment. “Its establishment has long 
been under consideration in full recog- 
nition of the fact that behind most of 
the 130 million policies. in’ force are 
women as beneficiaries. Also, the con- 
stantly increasing number ‘of women 
buyers of life insurance demands that 
the business do all possible to give them 
information about life insurance. This 
will be a Women’s Division, directed by 
women, in the sole interests of women. 
On that basis, it should prove of invalua- 
ble benefit to everyone in the life insur- 
ance business.” 


WESTERN LIFE JOINS 









































































Montana Company Now Member of Life 
Insurance Association of America; 
Assets of $71,390,211 

The Western Life of Helena, Mont., 
was unanimously elected to membership 
in the Life Insurance Association of 
America at a meeting of the Association 
Friday last. President of the Western 
Life is Robert B. Richardson. The com- 
pany’s assets at the end of 1943 were 
$19,411,480 and its insurance in force at 
that time amounted to $71,390,211, 
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Portland, Me., Manager 
Union Central Named 


B. R. MARKHAM IN NEW POST 





Formerly District Manager in Miami; 
Once a Forester in Resettlement 
Administration 





Vice President Wendell F. Hansel- 
man of Union Central announces the ap- 
pointment of B. Richard Markham as 
manager for the company’s agency in 
Portland, Me. 

Mr. Markham 
business in Lynchburg, Va., 
1937, with the Union Central, 


entered the insurance 
in October, 
soon be- 


B. RICHARD MARKHAM 
1942, 


he was 
company 


coming successful. In July, 
made district manager of 
at Miami. 

A native of Virginia and educated at 


the 


Lynchburg College and Pennsylvania 
State College, (receiving at the last col- 
lege a Forestry degree) he, spent 


two years as forester with the Resettle- 
ment Administration. After work as a 
real estate salesman he went with the 
Union Central. 

He is active in the 
Commerce, Baptist 


Junior Chamber of 
Church and in life 





insurance organizations. 

The “Preferred Risk,” flying fortress 
piloted by Lt. Herbert V. Strate, former 
agent for the John Hancock at Minne- 


has been reported missing since 
Germany on May 28. 


apolis, 
action over 





AGAIN CALLS AGENT EMPLOYES 





Letter of War Manpower Commission 
to California General 
Agency 

In a letter to the Los Angeles general 
agent of a large insurance company, 
Acting Deputy State War Manpower Di- 
rector Robert K. Young, has ruled that 
agents should be classified as coming 
within the provision of the stabilization 
plan, including priority referral plan. In 
other words, that insurance agents are 
employes and not independent contrac- 
tors. The concluding paragraphs of War 
Manpower Commission’s letter follow: 


The situation in Los Angeles has _ proges- 
sively become so critical that it has been neces- 
sary as of July 1, to adopt even more stringent 
regulations to assure the flow of workers to 
essential war enterprises and to attempt to slow 
up out-migration from such war enterprises to 
less-essential enterprises or to enterprises offer- 
ing, in the workers’ opinion, greater post-war job 
security. 

In this category must he included etterprises 
such as your own and it is for the purpose 
of keeping workers yoing from the extrerely 
critical war enterprises to establishments such as 
yours that it has been necessary to institute the 
regulations at present in force. 

The mere fact that men who might he taken 
on at this particular time would not be avail- 
able to Selective Service is, I believe, entirely 
beside the point inasmuch as the objigations of 
a community and of a nation go far heyond 
release of men to Selective Servic? since there 
is 2 tremendous production job to be done in 
furnishing men who are taken for Selective 
Service with war machinery, and in this respect 
Ios Angeles is rapidly falling pehind its produc- 
tion commitments. 

It is reported that Referral Slips have 
been granted to general agents who 
have applied for them for men whom 
they have employed since July 1, and 
who desired to enter the life insurance 


business. 





LT. W. P. HUGHES COMMENDED 

_t. (j.g.) William P. Hughes, USNR, 
has been awarded a commendation rib- 
bon bar and letter of commendation 
from the commander-in-chief of the 
U. S. Atlantic Fleet for discovering de- 
ficiencies in the Navy cryptographic de- 
vices and suggesting improvements for 
them. Mr. Hughes is manager of the 
statistical division of the Institute of 
Life Insurance, on leave for the 
duration. 





KILLED IN ACTION 

Second Lieutenant Charles H. Sutman, 
former underwriter in the medical de- 
partment, Security Mutual Life, Bing- 
hamton, has been killed in action with 
the 4th Division in France. His death 
is believed to have occurred within the 
last month, Lieutenant Sutman_ had 
been with the Security Mutual from 
November 1937 until his enlistment late 
in 1942, 
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JEFFERSON STANDARD REPORT 





Record Number of Applications Pre- 
sented to President Price on Com- 
pany’s 37th Anniversary 

Celebrating the thirty-seventh anni- 
versary of the founding of the company, 
the field force of the Jefferson Standard 
Life, on August 7 presented President 
Julian Price with 442 applications repre- 
senting a total of $1,005,765 insurance. 
This was the largest volume of business 
ever produced by the company’s field 
force on any anniversary day since the 
company was established in 1907. 

The Charlotte agency was first in the 
number of new applications for insur- 
ance, San Antonio agency second, and 
Greensboro agency occupied third place 
in this achievement. 

The company was organized thirty- 
seven years ago with 298 stockholders, 
$250,000 of capital stock and a like 
amount of surplus. Today the company’s 
stockholders number 713, the capital, sur- 
plus and contingency reserves amount 
to $12,000,000, and there are more than 
200,000 policyholders. The company 
ranks thirty-sixth in insurance in force 
among all life insurance companies. The 
Jefferson Standard now has $525,000,000 


insurance in force. 





ARTHUR R. KERSHAW DEAD 


Arthur R. Kershaw, vice president of 
Life Insurance Co. of Virginia in charge 
of mortgage loan and real estate division, 
died at his home in Richmond last week 
at the age of 58. He had been with the 
company since 1912. He was a veteran 


of World War I. 








MANUFACTURERS 


COMPLETE BROKERAGE FACILITIES 


All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 
Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 727 MILLION DOLLARS 
(Including Deferred Annuities) 
ASSETS, 241 MILLION DOLLARS 


| IFE 


INSURANCE COMPANY 


HEAD OFFIC 
TORONTO, CANADA > 
Established 188 
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N. Y. Life Bond Sales 


(Continued from Page 3) 


liabilities, 746 sales for $89,675; Fred 
Wiepert, a disability specialist in the 
valuation division, 741 sales for $90;125; 
Joan Spara, a clerk in the dividend di- 
vision, 698 sales for $118,395: Elizabeth 
Hanrahan, a clerk in the _ dividend 
division, 624 sales for $110,002; James 
Lee, in charge of the dividend audit sec- 
tion, 560 sales for $30,452; and Edwin 
Firehock, an expert clerk with super- 
visory duties, 501 sales for $71,750 

The record made by the actuarial de- 
partment during the Fifth War Loan 
Drive has caused others to remark: “If 
the actuaries can do it, so can we.” Some 
departments are already looking forward 
to the Sixth War Loan Drive. 


NATIONAL LIFE INCREASES 
The National Life of Vermont reports 
a 25% gain for July over the corres- 
ponding month of 1943, making it the 
seventeenth consecutive month the com- 
pany has reported gains. For the seven 
months of this year the company reports 
a 33.3% gain over the first seven months 
of 1943. Vice President Edward D. 
Field, in making these announcements, 
adds ‘that the insurance in force in the 
National has shown a gain of $24,175,093 
during the past seven months bringing 

the total now in force to $665,574,859. 


MUTUAL LIFE BOND SALES 

The New York City personnel of the 
Mutual Life of New York, at the close 
of the Fifth War Loan Drive, had sold 
12,278 bonds for a total of $2,950,735, or 
230% of its established quota. 

Julian S. Myrick, second vice president 
and chairman of the company’s war bond 
committee, pointed out that each em- 
ploye was asked to sell seven bonds for 
a total of $700 maturity value. W. L 
Selover, of the real estate department, 
was chairman of the war bond promo- 
tion committee. Oliver M. Whipple, sec- 
ond vice president, sold $1,020,825 wori! 
of bonds, and Arthur G. Ross, actuary’s 
department, made 404 sales. 











Prudential Writes Group 


Plan on Celanese Cor; 
More than 19,000 employes of t! 
Celanese Corporation of America, Ne 
York, and all of its subsidiaries are b 
ing offered protection under a Group 1: 
surance plan, Dr. Camile Dreyfus, pre 
dent, announced. The amount of t)< 
coverage is about $25,000,000. Benefi: 
under the Group policies issued by T 
Prudential are manifold and cover v: 
tually every contingency for which prv- 
vision may be made. 


R. A. VAN ALST 103% AHEAD 

R. A. Van Alst, Jr., general age 
Berkshire Life, .60 East Forty-seco: 
Street, NewYork, reports a gain | 
103% in new paid- ‘for business for t 
first seven months of this year as cor 
pared to the corresponding period °! 
1943. 
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Home Life's 


Average Policy Sale 
in 1943 was $7,771... 








Highest 
for the 








SUCCESSIVE 
year! 














HOME LIFE INSURANCE COMPANY, NEW YORK, 256 BROADWAY, NEW YORK 8, N. Y. 
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Continuance of Nat. Service Insurance 
Part II. 


(From new brochure of Veterans’ Ad- 
ministration prepared for veterans of 
World War II.) 


National Service Life Insurance is 
granted only to persons in the active 
military or naval service, in any multiple 
of $500 but not less than $1,000 or more 
than $10,000 provided that not more than 
$10,000 of life insurance issued by the 
Government by virtue of service in the 
armed forces may be in force on one life 
at any one time, 

Plans of insurance 

(a) The insurance is issued originally 
on the 5-Year Level Premium Term plan 
which furnishes, during the 5-year term 
period, the largest amount of temporary 
protection for the lowest premium pay- 
ment, because the policyholder pays only 
what is considered necessary to cover 
the normal cost of the insurance within 
the term period. 

(b) The 5-Year Level Premium Term 
insurance while in force, in multiples of 
$500 but not less than $1,000, may be 
converted in the same or less amount 
without medical examination, into per- 
manent policies of National Service Life 
Insurance on the Ordinary Life, 20-Pay- 
ment Life or 30-Payment Life -plan at 
any time after the insurance has been 
in force for 1 year and within the 5- 
year term period, 

The Ordinary Life Policy provides the 
maximum amount of permanent protec- 
tion for the minimum level premium 
payment, which is payable throughout 
the life-time of the insured. 

The 20-Payment Life Policy provides 
that premiums shall be payable for 20 
vears. At the end of the 20-year period 
premium payments cease and the insur- 
ance continues in force for the re- 
mainder of the insured’s life for the face 
amount of the policy. 

The 30-Payment Life Policy provides 
that premiums shall be payable for 30 
vears. At the end of the 30-year period 
premium payments cease and the insur- 
ance continues in force for the remain- 
der of the insured’s life for the face 
amount of the policy. 

(c) At the option of the insured, in 
accordance with regulations, the perma- 
nent (converted) policy may be made 
effective as of the date any current 
premium becomes due on the 5-Year 
Level Premium Term insurance or as of 
the date any prior premium became due 
on such insurance, including the same 
date on which the 5-Year Level Premium 
Term insurance originally became effec- 
tive. The converted policy will be issued 
at the premium rate for the age of the 
insured on his birthday nearest the effec- 
tive date of the policy. 

(d) All permanent (converted)  poli- 
cies of National Service Life Insurance 
have guaranteed cash, loan, paid-up, and 
extended insurance values available after 
the policy has been in force 1 year. 
Loans may be obtained at any time 
after the policy has been in force 1 
year, and before default in the payment 
of any subsequent premium, in any 
amount not to exceed 94% of the cash 
value. Policy loans bear interest at the 
rate of 5% per annum. (See Par. 21 for 
guaranteed values on converted policies 
issued at age 25.) 

Term Insurance 

(e) It should be clearly borne in mind 
that term insurance provides the maxi- 
mum temporary protection for the mini- 
mum cost and is desirable only for emer- 
gencies and for those persons who tem- 
porarily find it inconvenient to pay the 
higher premiums required on the per- 
manent (converted) policies. The in- 
sured is advised to keep his 5-Year Level 
Premium Term insurance in force during 
the period of readjustment from military 
to civilian life and to convert it in whole 
or in part as soon as and to the extent 
he is financially able to pay the higher 
premiums on the permanent (converted) 
plans of insurance. In this way it is be- 


lieved that the insured and his depend- 
ents will achieve the best ultimate re- 
sults from his National Service Life In- 
surance. 

Beneficiaries 


(a) The insured has a right to desig- 
nate a beneficiary or beneficiaries of the 
insurance within the following classes: 
Wife (husband), child (including an 
adopted child, stepchild, _ illegitimate 
child), parent (including parent through 
adoption and persons who have stood in 
loco parentis (in place of a parent) to 
the insured at any time prior to his 
entry into active service for a period of 
not less than 1 year), brother or sister 
(including those of the half blood) of 
the insured. 

(b) The insured may designate, in 
addition to the principal beneficiary or 
beneficiaries, any person or _ persons 
within the permitted class as contingent 
beneficiary or beneficiaries. A  contin- 
gent beneficiary so designated will take 
the monthly installments of insurance 
if the specified principal beneficiary 
should not survive so as to receive any 
installment or installments of insurance, 
or will take any remaining monthly in- 
stallments certain if the specified prin- 
cipal beneficiary survives the insured 
and receives one or more monthly in- 
stallments but dies before all the 
monthly installments certain have been 
paid. 

(c) The insured may change the bene- 
ficiary or beneficiaries within the per- 
mitted classes of persons herein speci- 
fied at any time without their knowledge 
or consent by notice in writing signed 
by the insured and forwarded to the 
Veterans’ Administration. | Whenever 
practicable, such notice should be given 
on Veterans’ Administration insurance 
form 336 “Change of Beneficiary—Na- 
tional Service Life Insurance.” A change 
of beneficiary may not be made by last 
will and testament although an original 
designation of beneficiary may be made 
by last will and testament duly probated. 
Death Benefits and Manner of Payment 

National Service Life insurance is pay- 
able in the event of the death of the 
insured while the insurance is in force, 
whether or not death results from a con- 
dition incident to military or naval 
service, to the beneficiary or benefici- 
aries entitled, in equal monthly install- 
ments in the following manner: (Death 
benefits under National Service Life In- 
surance are not payable in one sum). 

(a) If the beneficiary to whom pay- 
ment is first made is under 30 years of 
age at the date of death of the insured, 
payments are made in 240 equal monthly 
installments at the rate of $5.51 for each 
$1,000 of insurance. 

(b) If the beneficiary to whom pay- 
ment is first made is 30 or more years 
of age at the date of death of the in- 
sured, payments are made in equal 
monthly installments throughout the re- 
maining lifetime of such beneficiary with 
the proviso that such monthly install- 
ments shall be payable for 120 months 
certain. The amount of the monthly in- 
stallment payable for each $1,000 of in- 
surance under this life income provision 
is determined by the age of the bene- 
ficiary at the date of the insured, said 
age being determined as of the last 
birthday prior to or on said date, in ac- 
cordance with the following schedule, 
which is based upon the American Ex- 
perience Table of Mortality and interest 
at the rate of 3% per year. Since most 
beneficiaries are women, the value of 
their installment payments under this 
life income provision is greatly enhanced 
by the fact that instead of an annuity 
mortality table, differentiated for sex, 
the much more favorable American Ex- 
perience Table of Mortality is used as a 
basis of calculation, combined with a 3% 
interest rate which exceeds that usually 
used today by private insurers. P 

(c) If no valid beneficiary is desig- 
nated by the insured, or if the desig- 


nated beneficiary or beneficiaries (includ- 
ing contingent beneficiaries) should not 
survive so as to receive any installment 
or installments of insurance, or should 
die prior to completion of payment of 
the monthly installments certain, the in- 
stallments of insurance remaining un- 
paid at the death of the insured or of 
any beneficiary, as the case may be, shall 
be paid to the person or persons within 
the permitted classes of beneficiaries 
hereinafter specified and in the order 
named: 

(1) To the widow or widower of the 
insured, if living; 

(2) If no widow or widower, to the 

child or children of the insured 
(including adopted children), if 
living, in equal shares; 
If no widow, widower, or child, to 
the parent or parents of the in- 
sured who last bore that relation- 
ship, if living, in equal shares; 

(4) If no widow, widower, child, or 
parent, to the brothers and sisters 
of the insured (including those of 
the half blood), if living, in equal 
shares. : 

Payment of Insurance Premiums by De- 
duction From Disability Compensa- 
tion, Emergency Officers Retire- 
ment Pay, or Pension 


The insured under a National Service 
Life Insurance policy may authorize the 
monthly deduction of premiums from 
disability compensation, emergency offi- 
cers retirement pay, or pension that has 
been awarded to him under any laws 
administered by the Veterans’ Adminis- 
tration. Insurance form 887 “Authoriza- 
tion to Deduct Insurance Premiums from 
Compensation Payments, Retirement 
Pay, or Pension” should be used for this 
purpose. 

Waiver of Payment of Premiums on Ac- 
count of Total Disability 

All National Service Life Insurance 
policies contain a provision for the 
waiver of payment of premiums during 
the continuous total disability of the in- 
sured which continues or has continued 
for six or more consecutive months, pro- 
vided such disability commenced subse- 
quent to the date of his application for 
insurance, while the insurance was in 
force under premium-paying conditions 
and prior to the insured’s sixtieth birth- 
day. Total disability as referred to in 
the National Service Life Insurance 
policy is any impairment of mind or 
body which continuously renders it im- 
possible for the insured to follow any 
substantially gainful occupation. : 

The waiver of premiums may be made 
effective, beginning with the monthly 
premium due on or next following the 
date of commencement of such total dis- 
ability and during its continuance. No 
monthly premium will be waived the due 
date of which is more than 1 vear prior 
to the date of receipt in the Veterans’ 
Administration of application for waiver 
of premiums; however, this period may 
be extended if it is shown that the fail- 
ure to submit timely application for 
waiver was due to circumstances beyond 
the control of the insured. The face 
amount of the policy will not be de- 
creased by reason of any premiums hav- 
ing been waived, nor will such premiums 
be deducted in any settlement of the 
policy. The insured: should continue to 
pay premiums regularly as they become 
due until he receives notice from the 
Veterans’ Administration of entitlement 
to waiver of premiums, in order to avoid 
the possibility of lapse of the insurance. 
Any premiums tendered to cover a 
period during which the waiver is effec- 
tive will be refunded. 

This valuable benefit in a sense in- 
sures the insurance during a_ period 
when the insured usually is least able to 
pay premiums and the need for life in- 
surance protection is acutely recognized. 
[he waiver of premiums is not automa- 
tic but must be applied for to the Vet- 
erans’ Administration by the insured. It 
is desirable, and to the best interests of 
the insured, that application for waiver 
of premiums be filed immediately fol- 
lowing six months of continuous total 
disability. Application should be made 
on insurance form 357, “Statement of 
Claim for Waiver of Premiums or Con- 
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APPOINTS MAJOR MITCHELL 


Minnesota Mutual Makes Him General 
Agent Over Territory in South Da- 
kota, Minnesota and Iowa 
Minnesota Mutual announces the ap- 
pointment of Major Arthur Mitchell as 
general agent with headquarters at 
Brookings, South Dakota, the agency to 
cover territory in South Dakota, Minne- 

sota and Iowa. 

Major Mitchell is a native of South 
Dakota and graduate of South Dakota 
State College. He has been in the lif 
insurance business for some twenty-seven 
years and was the first life insurance 
man in South Dakota to secure the CLU 
degree. For three years he was an as- 
sistant agency manager in New York 
City, 

He served in the state as state rep 
resentative for three terms, following 
which he served two terms more as Sen 
ator. He was still a member of the 
Senate when he went into the armed 
services over two years ago. He has a 
total of five years of Army service in 
World War I and World War II and 
fourteen months of foreign service in 
the First World War. At the time oi 
his release from the Army he was prop- 
erty officer in Fort Sam Houston, Texas 
Prior to entering the service, Major 
Mitchell was president of the South Da- 
kota State Underwriters Association for 
two terms. 





tinuation of Waiver of Premiums under 
the National Service Life Insurance Act 
of 1940, as Amended.” 
Dividends 

National Service Life Insurance poli- 
cies may participate in dividends from 
gains and savings as determined by thie 
Administrator of Veterans’ Affairs. 

No Restrictions 

The insurance is free from restrictions 
as to residence, travel, occupation, or 
military or naval service. 
Assignment, Taxation, and Exemption 

The proceeds of a National Service 
Life Insurance policy are not assignable 
and the payments of National Service 
Life Insurance as such are exempt from 
taxation. Payments of insurance to a 
beneficiary are exempt from the claims 
of creditors of the insured or creditors 
of the beneficiary, and are not liable to 
attachment, levy, or seizure by or under 
any legal or equitable process whatever, 
either before or after receipt by the 
beneficiary; however, this exemption 
does not apply against the United States. 
National Service Life Insurance Fund 

All premiums paid on account of Na- 
tional Service Life Insurance are de- 
posited and covered into a separate trust 
fund in the United States Treasury. The 
Government acts in the capacity of trus 
tee of the fund for the sole benefit of 
the policyholders. No part of the fund 
belongs to the Government, nor does 
the Government derive any profit what- 
ever from its administration and_ the 
beneficial interest in the reserves be- 
longs exclusively to the policyholders. 

Premium Rates 

The premium rates are the net rates 
based on the American Experience 
Table of Mortality and the assumption 
that the funds will be invested and in 


‘terest will be earned at the rate of 3% 


per year. The premium does not includ 
any charge to cover the administrativ: 
expenses which are borne by the Gov 
ernment, nor is any additional charge: 
calculated in the premium to cover tli 
cost of the provision for the waiver 0! 
premiums on account of total disability 
The excess mortality cost and the cos 
of the waiver of premiums on accoun' 
of total disability, when death or dis 
ability is traceable to the extra hazar 
of the military or naval service, are als 
borne by the Government. 


FOREST LAWN APPOINTMENT 

Hugh A, Lamb has been appointe: 
field supervisor for Forest Lawn Lifi 
Glendale, Cal., and will have supervisio: 
over the company’s branch offices an 
general agencies. Mr. Lamb has bee: 
agency director for the California Mu 
tual Life at Oakland for the past seve 
years. 
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M Y FATHER Saw it first from the deck 
of a little third-rate ship in 1893. I saw 
it first one bitter January morning 
through the porthole of a returning 
troopship in 1919. My son first saw it 
through the narrow window of an 
ATC plane after the long hops from 
cverseas. 


To my father, who couldn’t speak 
English, that skyline spelled the most 
limportant word in any language: inde- 
pendence. 


To me, it spelled the golden wheat- 
lcads my father worked and scraped to 
get, and to ready for me. It spelled 
my diploma at State, a blonde girl, a 
house with the sunset on its windows, 


and the chance to make my own way 
in business. Independence. 


My son tells me that needles of ice 
touched his spine when that fabulous 
skyline rose up through a blanket of 
mist. “That's New York!” the pilot 
yelled, “The land of the free and the 
home of the brave!” Independence. 


I don’t mean the skyline of New 
York alone. I mean the skyline of any 
American city or town where each 
building and spire spells out your own 
particular definition of the words 
which begin—“When, in the course of 


human events...” 


But independence is never a gift. It 
must be fought for, and deserved, and 


protected. No man can tell you exactly 
how to shape independence to your 
own image, but a wise man will tell 
you that the best way an individual 
can create and protect it is through life 
insurance. 


And wise men also say— 


that the difference between life insur- 
ance companies is of vital importance 
when planning or buying the kind of 
independence that only life insurance 
brings. Do these two things: (1) see a 
Northwestern Mutual agent and let 
him tell you what that difference is; or 
(2) talk with any of our policyholders, 
for they alone are in the best position 
to tell you why no company excels 
Northwestern Mutual in that happiest 
of all business relationships—old cus- 
tomers coming back for more. 
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New England Mutual 
Has Record Gains 


PRESIDENT SMITH’S REPORT 


Paid-for Business Passes One Hundred 
Million Mark; in Force Increased 
$74,000,000 This Year 


In a mid-year bulletin to New Eng- 
land Mutual general agents, President 
George Willard Smith reported that at 
the end of July a record climb had 
taken paid-for business past the one 
hundred million mark to a total of $102,- 
000,000, or $25,000,000 more than in the 
corresponding period of 1943. Total in- 
surance in force is now in excess of $1,- 
850,000,000, an increase of $74,000,000 
since the first of the year, and $106,- 
(00,000 for the past twelve months. 

Of especial significance is the compari- 
son of terminations from all causes be- 
tween the first six months of 1944 and 
the first half of 1938 (seven months’ 
breakdown not yet available, and 1938 
used because it was the largest previous 
year in new business). In 1938, with 
$1,496,000,000 in force, six months’ ter- 
minations were $46,000,000. In 1944, with 
$1,842,000,000 in force, they were $24,- 
900,000. 

Up to the middle of July, 150 policy- 
holders have died this year as a result 
of war, and their insurance amounted to 
$516,000. Since Pearl Harbor 418 policy- 
holders have lost their lives in service, 
with insurance protection in this com- 
pany amounting to $1,660,000. Included 
are fifty-one persons missing who hold 
insurance for $206,000. Total death 
claims in the New England Mutual due 
to World War I were $734,000. 





A. K. Kurtz Returns to Life 


Insurance Research Bureau 

The Life Insurance Sales Research 
Bureau, Hartford, has announced the re- 
turn to its staff of Albert K. Kurtz who 
has been on leave of absence for the 
past two years. From July 1 to October 
1, 1942, Mr. Kurtz was at Yale Univer- 
sity as lecturer in psychology with rank 
of associate professor, One of his 
courses was on the psychology of per- 
sonnel selection, in which he made use 
of the aptitude index and other Re- 
search Bureau material on the selection 
of life insurance agents. 

On October 1, 1942, Mr. Kurtz ac- 
cepted a position as project director of 
the Radio Code Research Project, which 
work was carried out under a contract 
between the Psychological Corporation 
and the National Defense Research 
Committee. Upon returning to life in- 
surance Mr. Kurtz will carry forward 
his studies in the selection of managers 
and agents, to which he brings a wider 
experience and a knowledge of what has 
been done in the field of selection during 
the war. 





DR. WILLIAM M. JONES DIES 


Dr. William Merritt Jones, medical 
director of Jefferson Standard Life, 
Greensboro, N. C., died last week after 
a lingering ilIness. He was 62. Native 
of North Carolina, Dr. Jones received 
his medical degree from University of 
Maryland in 1903 and after some years 
in private practice in High Point, came 
to Greensboro as Guilford County Health 
Officer in 1912. He was active in health 
association work and after joining the 
medical department of Jefferson Stand- 
ard in 1923 was on the State Board of 
Medical Examiners. Following the death 
of the company’s medical director, Dr. 
J. T. J. Battle, he was elected to that 
office in 1941. 


Walter S. Payne’s Ordinary office of 
the Prudential at Los Angeles had a 
45% increase in new business in the 
first six months of 1944 as compared 
with the similar period of 1943. This 
substantial gain was coupled with the 
lowest lapse ratio in the history of, the 
office, less than 1%. 


Career of James A. Fulton 


(Continued from Page 1) 


JAMES A. 


FULTON 





Pach Bros. 


Edwin W. Craig, president, National 
Life & Accident. 

Leroy A. Lincoln, president, 
politan Life. 

Thomas I. Parkinson, president, Equit- 
able Society. 

E. A. Roberts, president, Fidelity Mu- 
tual, 


Metro- 


For a Three-Year Term 


Franklin D’Olier, president, Prudential. 

George L. Harrison, president, New 
York Life. 

A. N. Mitchell, president, Canada Life. 

Gerard S. Nollen, president, Bankers 
Life Co. 

George Avery White, president, State 
Mutual. 

As president Mr. Fulton is an ex- 
officio member of the board and of its 
committees. He will preside at meet- 
ings of the association and of the board. 

Mr. Fulton’s Career 

Of Scotch-Irish descent, Mr. Fulton’s 
ancestors came to this country many 
generations ago. His father, Cecil C. 
Fulton, ran a small county mutual fire 
insurance company in Dover, which is 
the capital of Delaware, and is located 
on a peninsula surrounded by Delaware 
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Groupe Underuniting 


AND THE "5% RULE” 


Yes, we use Group underwriting where 
Life Insurance is being bought for 50 
employees or more if the case meets re: 
quirements under the so-called "5% rule” 


of wage stabilization. 


Individual policies issued on the Ordt- 


nary Life plan. 


No medical examination for lives age 
60 and under 


See your nearest Ocerdental office for details 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE * LOS ANGELES 
V HW Jenkins, Vice President 


“Vie pay lifetime renewals — they last as long as you do’ 
poy y ¥ 

















Bay on one side and Chesapeake Ba 
on the other. 

After leaving school in Dover, M: 
Fulton began to sell life insurance fo 
the Continental American which w: 
three months old at the time; had on! 
a hundred policies in force; and ha 
assets of $125,000. But it had an extra 
ordinary president, Philip Burnet, wh 
became one of the outstanding men 
the life insurance field, and under h; 
progressive administration the compa: 
began quickly to show — substant 
growth. 


Fulton was 17 when he began to 
policies for the Continental Americ:. 
on Delmarva (Delaware, Maryland a: 
Virginia) Peninsula. His sales tri; 
were made by horse and buggy, and }; 
clients were farmers,’ merchants, do: 
tors, lawyers and others residing in 
country community. 


Admitted to Bar, But Didn’t Practic 


The energy, integrity and intelligence 
of his youngest agent greatly impressed 
Burnet who helped him decidedly during 
early stages of his career. Fulton’s ad 
miration for him is deep-seated, and le 
often has said: “Philip Burnet was a 
marvelous friend and greatest influence 
in my life.” 

As an agent Fulton was a good one, 
but not a writer of large volume, al 
though he wrote a lot of policies. The 
fact that he had not a broader academic 
education worried him somewhat and 
when 25 he decided to study law. So 
he went to the University of Maryland 
Law School; was admitted to the Mary- 
land and Delaware bars, but did not prac- 
tice. Instead, he returned to the Con- 
tinental American. Burnet made him 
superintendent of agencies and _ then 
agency vice president, 

When the late Winslow Russell, vice 
president of Phoenix Mutual, who had 
shown great interest in the life insur- 
ance school at Carnegie Tech, started 
talking about organizing a bureau of 
life insurance sales research Mr. Fulton 
was one of the members of the Life 
Agency Officers Association who believed 
strongly that there should be such a re- 
search organization, and continued to be 
a staunch advocate of it. For two years 
(1927-29) he was chairman of the Life 
Insurance Sales Research Bureau. 


Becomes Home Life’s President 


In 1927 Mr. Fulton came to the Home 
Life to be superintendent of agencies 
and made such a good impression on 
Ethelbert Ide Low and other members 
of the board. of directors that he was 
elected president of the company two 
years after arriving in New York. Mr. 
Low, now chairman, in charge of the 
company’s finances, believes that a life 
insurance company is engaged in two 
great fields of business—investment and 
insurance—and that each should have 
an administrative head. 

From the beginnings of the Institute 
of Life Insurance Mr, Fulton has shown 
a keen interest. He became its treas- 
urer before a.staff was built up, and is 
a member of the Institute’s board. 

An omnivorous reader, with catholic 
tastes, Mr. Fulton reads any book he 
thinks will interest him; gets through 
a cross-section of the magazines from 


Saturday Evening Post to Atlanti 
Monthly. He frequently attends ‘lie 
theatre, liking anything from = musi-al 


comedy to Shakespeare, if it is vell 
produced and acted. 

When Mr. Fulton has ideas on a siib- 
ject they are definite ones and he ma <es 
no secret about how he feels. Rela ive 
to insurance companies one of ‘us 
strongest beliefs is this: “It is impor- 
tant fo have a reputation, but when the 
reputation is won it is just as impor‘ant 
to live up to it.” 





Ernest W. Christensen of Dover iaS 
has been named president of the Sovth- 
eastern New Hampshire Life Underwit- 
ers Association. e is associated \ ith 
the Union Mutual Life as its manzzer 
for the state of New Hampshire. 
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Housing Investments 
Under Canadian Bill 


GUARANTEE 2%% NET RETURN 





Limited to Canadian Companies as Act 
Now Stands; Two or More Com- 
panies May Join in Project 





foronto.— Canadian life insurance 
companies may invest up to 5% of their 
Canadian assets in low rental housing 
projects under certain conditions set 
forth in a new government housing bill, 
according to an exclusive dispatch from 
Ottawa to the Financial Post of this 
city. Under the bill the government 
would guarantee a net return of 244% 
on the investment during its useful life. 

Of interest to life insurance compan- 
ies is the new provision that notwith- 
standing any restriction of powers in 
any other statute, a company “subject to 
the jurisdiction of parliament” may now 
lend up to 5% of its total assets’ in the 
Dominion provided they meet the condi- 
tions laid down by the government in 
the act. 

Limitation of the provisions to com- 
panies within jurisdiction of parliament 
seems to limit the provisions of the act, 
as it now stands to purely Canadian com- 
panies, the Post reporter writes. Thus a 
company like the Metropolitan Life, 
which is subject to the jurisdiction of its 
American incorporation, would not be 
included, nor would a company like the 
Prudential of England. If such compan- 
ies were permitted to make such invest- 
ments by their own incorporating au- 
thority, as in the case of the Metropoli- 
tan in New York, presumably they 
might apply for permission to use the 
Canadian Act if they wished, the Post 
savs. 

There are approximately two _ billions 
available for application of the new 5% 
yardstick, which would indicate that a 
total maximum amount which might be 
available under the new provisions would 
be in the neighborhood of $100,000,000. 

Conditions laid down by the govern- 
ment and which must be met by life in- 
surance companies to qualify include an 
agreement that the project must be con- 
structed “in accordance or in harmony 
with an official community plan satisfac- 
tory to the Minister.” The Minister also 
has the right to prescribe a “maximum 
average cost per room or per family 
housing unit.” 

Where a life insurance company agrees 
under such a plan to maintain separate 
books and records, to establish a reserve 
comprising all net earnings over 6% on 
the cost of the project, and to repay out 
of such a reserve any advances made 
by the government under its guarantee, 
then the government is prepared to 
guarantee the company “for as long as 
it retains ownership of the whole proj- 
ect” a net return in any year after com- 
pletion of the project of 244% per an- 
num of the cost for a period not ex- 
ceeding “estimated useful life” or in any 
case not more than fifty years. Two or 
more life companies may join in the de- 
velopment, ownership or management of 
a rental housing project of this sort. 





Donnelly Chairman of 
Ration Board in Newark 


istrict OPA Director Tarrant has 
announced appointment of Frank G. 
Donnelly, Newark, N. J., insurance ex- 
ecutive, as chairman of the Ration Board 
in that city—the second largest OPA 
ofice in the entire country. Mr. Don- 
nelly, who is 37 years old, is a partner 
of Donnelly Brothers, insurance brokers, 
and is associated with the Newark branch 
ofice of the United States Life. Prior 
to entering the insurance field he served 
as «xport manager of the Art Metal 
Vorks, Inc., in Newark. He is well 
known in local and civic affairs in Es- 
sex County and is an alumnus of Seton 
all 





The service flag of The Prudential 
shows 6012 employes in the armed 
services, Thirty-one gold stars are on 
the flag. 


Bankers Life Leaders 

Charles S. Huffman, of Decatur, IIL, 
is president of the 1943-44 Premier Club 
of Bankers Life of Des Moines. First 
vice president is W. B. Mahaffa, Rock- 
well City, Iowa. These two men occu- 
pied corresponding positions in the 
Premier Club of 1942-43. Second vice 
president of the club is Carl R. Hend- 
rickson of Holdrege, Neb. 

The Bankers Life announced that Mr. 
Hendrickson has written more than 
$100,000 new business each of four 
months in succession in 1944. His appli- 
cations for the period averaged $5,400. 
The other vice presidents are: third, D. 
R. Meredith, Fort Dodge, Iowa; fourth, 
E. F. Maxwell, Detroit; fifth, A. M. 
Glick, Creston, Iowa; sixth, T. I. Wal- 
lace, Oak Park, Ill.; seventh, Raymond 
P. Switzer, Ames, Iowa; eighth, Jack 
Sparks, Des Moines; ninth, J. C. Winter, 
Columbus, O. 





HAYS & BRADSTREET LEAD CO. 

Hays & Bradstreet, general agents at 
Los Angeles for New England Mutual 
Life have been notified by the company 
that the agency leads all offices of the 
company for July. 


SGT. J. W. PETERS WOUNDED 


Home Office Staff Member, Penn Mu- 
tual, in France Since D-Day, 
Hit by Shell 


Sgt. Joseph W. Peters, home office 
staff, Penn Mutual Life, was wounded 
during the American army invasion in 
France. 

A member of the United States 
Rangers, Sgt. Peters landed in France 
on D-Day. Two weeks later an artil- 
lery shell struck the slit trench where 
he was standing and he was on the re- 
ceiving end of fifteen pieces of shrapnel. 
Four pieces of shrapnel struck him in 
the chest but were stopped by photo- 
graphs he carried in his breast pocket, 
being pictures of his wife Estelle and 
his year-old daughter, Linda Lee. He 
had received the photographs in a three- 
fold leather case at Christmas and re- 
ported that they undoubtedly saved him 
from serious chest wounds. 

He also received two shrapnel dents 
in his helmet, and he was saved from 
having his head pierced by the protec- 
tion offered by one of his baby’s shoes 
he carried in the helmet. 








Harry C. Pollock, of the E. L. Reiley 
agency, Penn Mutual Life, Cleveland, has 
been elected president of the Cleveland 
Chamber of Commerce. 





HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 

















NAMED WILMINGTON MANAGER 

Walter B. Martin has been appointed 
manager of the Baltimore Life, at Wil- 
mington, Del. He has been with com- 
pany twenty years, successively as agent, 
assistant superintendent and home office 
supervisor. He completed the Life In- 
surance Sales Research Bureau course in 
agency management. 

The Canada Life Assurance Co. has 
appointed M. E. Campbell as district 
manager at Renfrew in its Ottawa 
branch. Mr. Campbell became associat- 
ed with the company in 1940, 





JOE BACHMAN says: 
“If you want first class 
MANHATTAN LIFE 
service phone him at MUrray 
Hill 2-7330 and results will 
be assured.” 











Man Who 


and 


these 


Greensboro, N. C. 
Durham, N. C. 
Youngstown, Ohio 
Dayton, Ohio 
Wilmington, Del. 
Camden, N. J. 
Springfield, Mass. 


Erie, Pennsylvania 





Are You the 


—Wants to be a 
General Agent 


—Lives in any of 


towns? 


s 


Fort Wayne 


Geared To Help Its Fieldmen 


If you live in or near any of the listed 
towns and are ambitious for a General 
Agency opportunity there which your 
present company is unable to give you 
—write in confidence for the details of 
the General Agency openings offered. 


THE LINCOLN NATIONAL LIFE 








COMPANY 


Indiana 
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BARNEY T. MATTESON 


\s announced briefly in The Eastern 
Underwriter last week, T. Matte- 
son, CLU, manager for General Ameri- 


Jarney 


can Life at Des Moines, has been pro- 


moted to supervisor of agencies for 


Texas, with headquarters in Houston. 
Mr. Matteson became associated with 
the San Antonio agency of the com- 


pany in 1933 and shortly thereafter was 
appointed supervisor. In June, 1942, he 
became manager of the Des Moines 
branch. During the first two quarters of 
1944, Mr. Matteson’s agency won the 
President’s Cup, which signifies the com- 


M. Lee Alberts 


(Continued from Page 3) 

found that there are two types of or- 
ganization. One is the founder business 
where an older man wishes to continue 
his business to his heirs. He is inter- 
ested in doing things for his employes 
because they have done things for him 


over the years and have merited his 
loyalty. Then, there is the employed 
management type of business where 


stockholders are scattered and the man- 
agement must give an accounting to 
them in terms of profits which are con- 
verted into dividends. It is the latter 
group that comprises many of the bigger 
companies with whom Mr. Alberts deals. 
He says he can quote figures to prove 
that companies which permit themselves 
to be turned into “old men’s homes,” are 
faced with profit shrinkage which is re- 
flected to stockholders unfavorably. 
Therefore, it is the part of employed 
management to watch industrial rela- 
tions for effect on profits from many 
angles, including that of the problem of 
super-annuated employes. “Group insur 
ance coverage,” says Mr. Alberts, “has 
nothing to do with the labor contracts 
and should not be included as a part of 
such a contract.” He advises his clients 
not to discuss Group insurance or Pen- 
sions as a part of the labor meetings be- 


cause Group insurance should not be 
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7-1070 








Los Gs 
JOHN HANCOCK 


HARRY GARDINER, GENERAL AGENT 


JOHN HANCOCK MUTUAL LIFE INSURANCE COMPANY OF BOSTON, MASS. 


General American Life Makes Two Changes 











ALLEN S. OZBURN 


pany’s highest award for agency accom- 
plishment. 

Allen S. Ozburn, CLU, has been ap- 
pointed to succeed Mr. Matteson as 
manager of the Des Moines office. Since 
1938, Mr. Ozburn has been a Group sal. s 
representative with headquarters in 
Kansas City. Prior to this he was cashier 
in several branch offices of the company 
and has a successful record of person- 
nal production. At the present time Mr. 
Ozburn is vice president of the Kansas 
City CLU Chapter. 

The two promotions were announced 
by Ripley E. Bowden, vice president in 
charge of agencies. 


permitted to become a part of collective 
bargaining. 
Industrial Relations Policies 

If he is talking to the president of a 
company who is complaining about the 
lack of loyalty of his labor and who 
tells of a specific problem, because of 
which he feels disinclined to make addi 
tional commitments in behalf of em- 
ployes, Lee Alberts counters: “Tell me 
what did you do to cause that?” In all 
cases he recommends that company in- 
dustrial relations policies and practices 
be transcribed to writing. It is surpris- 
ing in how many instances he has found 
that this had not previously been done 
and he postpones his further discussion 
of Group coverage until it has been 
done. 

If a company has no vice president in 
charge of industrial relations, he recom- 
mends that one be appointed. He feels 
that industrial relations should not be 
handled on a part-time basis by the fi- 
nancial man, nor the prodyction man, 
nor the sales manager whose principal 
interests and whose information are in 
other fields. An engineer can be hired 
to build a factory, production engineers 
can be engaged to manufacture, but un- 
less labor relations are satisfactory the 
company will not prosper. Just as tech- 
nicians are necessary in those special 
fields, so is a technician necessary in the 
field of industrial relations. With such a 
technician in charge, Mr. Alberts has no 








“GOING MY WAY" — A Hit Movie 


This proposal makes a HIT with the Prospect. 


For only $187.20 per year, reduced by dividends (at age 35) guarantee your family 
$100.00 per month from date of claim until you would have been age 60. After 
age 60 the same premium insures your life permanently for over $2,500.00. For details 


“ASK PEYSER ABOUT IT" 
P. A. PEYSER — 


E. G. Van den Bout—Assistant 
55 Liberty Street, New York City 5, COrtlandt 7-2676 


General Agent 








difficulty in getting acquiescence for his 
ideas about the desirabilitty of very 
complete Group coverage. The problem 
then reso!ves itself into how much the 
company can afford to provide. 

He is convinced that employes are go- 
ing to find it increasingly hard to save 
for themselves on account of high taxes 
and possible future salary decreases. He 
is sure that the trend is toward se- 
curity, and he believes and tells em- 
plovers that they will be exnected to 
add these features of Groun Life, Group 
Annuities for retirement, Group Health 
and Accident, Group Hospitalization, as 
a part of compensation. He believes that 
employes are coming to regard these ad- 
juncts as more acceptable even than the 
actual amount of money they represent 
would. be in additional salary. 

Retirement Plans 

When the president of a large cor- 
noration sometimes says to Alberts, 
“You talk like the New Deal,” after he 
has expressed his views on the impor- 
tance of securitv for employes in main- 
taining good industrial relations, he re- 
nlies, “If vou had listened to me sooner, 
there wouldn’t have had to be a Govern- 
ment New Deal security program by 
which I mean that employers were given 
the opportunity of providing Social Se- 
curitv before the Government took over, 
but many were slow to see; and the 
time had come and they had missed their 
opnortunity.” 

With regard to retirement plans, he 
is selling Group Annuities to all clients 
where more than 100 lives are involved. 
While there are those who will not agree 
with him, he feels, and has been able to 
convince many emplovers, that Group 
Annuities are less costly and more flexi- 
hle for retirement purposes. He indi- 
cates to management the good will fac- 
tor inherent in the common knowledge 
of employes that for every retirement 
there will be six promotions. Tf a place 
is to be considered one in which ad- 
vancement is possible, there has to be a 
known yretirement date for good indus- 
trial relations. He has been successful 
in superimposing a 5% plan calling for 
Ordinary Life on top of Group Annui- 
ties for the special qualifying Group 
that the employer desires to cover with 
insurance protection over and above any 
Group life coverage that may already be 
carried, or that is being brought. 

His biggest case carried a $2,000,000 
premium and was closed in December 
1943. He has qualified for the Million 
Dollar Round Table in all years except 
one since 1926. His insurance other than 
the Group lines generally reaches the 
half-million mark. 

Nowadays, all of his interviews are 
made by appointment and generally on 
the basis of reference. He works with 
the president and has that officer refer 


— 


PRUDENTIAL AWARD WINNE® 

C. H. Smith, The Prudential, won jhe 
company’s highest award for an «)- 
proved suggestion for the second tiny 
this year and received $250 for his 
gestion. A member of one of the com- 
pany’s Ordinary policy departments, \r 
Smith won his new award for recom- 
mending an improved method of record 
ing information about policy loans, Thy 
Prudential awarded $2,810 for 177 sug 
gestions during the month of July. 


TUNMORE INCREASE 77% 

The John S. Tunmore agency of 
Provident Mutual Life which is in the 
Lincoln Building, 60 East Forty-Second 
Street, New York, reports that its busi 
ness is 77% greater than 1943 for the 
first six months of 1944. 








Newest member of the Union Mutual 
family is Thomas Gordon Seavey. Proud 
father is Charles H. Seavey, popular 
home office associate of the company’s 
Accident and Health department. 





him to the vice president or vice presi- 
dents. with whom he is to work out the 
details. They act as a committee to- 
gether and report to the president. 

Mr. Alberts prefers a selling on a 
contributory basis as he feels that em- 
ployes take more interest when they 
pay part of the cost. He recommends 
a 50-50 basis, but says that except for 
Group Annuities the plan is salable up 
to 75% contribution by employes. He 
prepares an attractive booklet outlining 
the plan and these booklets are turned 
over to the industrial relations man at 
the plant who carries on with the em 
ployes. He feels it would be poor in- 
dustrial relations for him to do this, or 
for the insurance company to intrude it- 
self into the picture which has been pre- 
sented, and should be presented, as an 
additional contribution and gesture by 
the employer in the interest of Indus 
trial relations. The insurance compan) 
is merely incidental and must keep in 
the background so that the employes 
will not feel that this is all the scheme 
of an insurance company to sell some 
business. 

Mr. and Mrs. Alberts love opera and 
attend many performances. They also 
are regular subscribers to the Chicago 
Symphony. Mrs. Alberts is active in the 
Drama League and in artistic groups 
Their son is now in New Guinea. 


HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
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Agent Trustee Candidate 


ALFRED C. DUCKETT 


\lfred C. 
been put 


name has 
trustee of the 
National Association of Life Under- 
writers by a committee, chairman of 
which is Ron Stever, Equitable Society, 
Los Angeles, is the only candidate for 
trustee who is neither a general agent 
nor a manager. He has been with the 
Northwestern Mutual Life as an agent 
for twenty-five years. Mr. Duckett was 
president of the Los Angeles Chapter, 
CLU, in 1941; president of the Life Un- 
derwriters Association of Los Angeles 
in 1942; is a-member of the Life Insur- 


» Duckett, whose 
forward as a 


ance and Trust Council of Los Angeles; 
is an active member of the California 
Association committee on agents’ quali- 


law, and is serving on the 


compensation committee. 


fication 
agents’ 





Equitable of Iowa Business 


Field representatives of the Equitable 
Life of Towa paid for $5,918,936 of new 
business in July to record the largest 
July production in_ fifteen years and 
a gain of $649,304 or 123% over 
hy 1943, R. E. Fuller, agency vice 
pres ident, announced. Total paid busi- 
ness volume for the first seven months 
of the year is $44,216,126. July also 
recorded the greatest increase in life 
insurance in force to be attained in any 
single month since 1927—$2,802,856. The 
Equitable of Iowa’s insurance in force 
has been increased by $18,671,329 since 
January 1 to a new high total of $677,- 
601,027. 

ig" personal producers in July 
were W. L. Bain, Denver agency; F. S. 
De Bernardi, Okliahoma age ney, and C. 
R. Walker, Cleveland agency. Leading 
agency for the month was Denver, L. A. 
Hammond, general agent. 


PEORIA AGENT KILLED 
Frederick C. Gedge, Penn Mutual Life, 


Schnell Agency, Peoria a lieutenant in 
the Army Air Force, was shot down 
While serving as a bomber pilot on a 


mission over Italy in German-held ter- 


nto He died in an enemy field hos- 
pit 

Fred Gedge was a graduate of the 
University of Tllinois. He received his 
Wings at Turner Field in Georgia and 


afte 
the 


being sent overseas was based in 
Mediterranean area. 





Malvin E. Davis Writes Book 


PP Se F : , 
Malvin E, Davis, one of Metropolitan 


Life's leading actuaries, has written a 
bool on Industrial insurance which is 
!o be published by McGraw-Hill Book 
Co. Inc., New York, in its insurance 
Serics. It is expected that Mr. Davis’s 
book will be widely used in universities 


and colleges and by life underwriters 


Ssociations, 





Lincoln Nat’l Wins Refund 
Of Iowa Premium Tax Paid 


Des Moines.—Lincoln National Life of 
Fort Wayne, Ind., received a refund of 


The 


$42,114.89 in Polk county district court BERKS 

from the state of lowa for premium 

taxes collected for the years 1939 Pree : 
through 1942 on policies of two com- 17 East 42nd St., 


panies reinsured. 


SHIRE 


S. S. 


PLANNED SERVICE pr brokers 
WOLFS 
LIFE 


SON AGENCY - 
INSURANCE: CQO. 


of Pittsfield, Mass. 


N. ¥. 





MUrray Hill 2-3030 





District Court Judge C. Edwin Moore 
issued a decree ordering the refund and 
in addition also ordered that a tax total 
of $32,716.45 on premiums paid in 1938 
and 1939 on policies issued by the two 
companies be applied on taxes which 
may become lawfully due from the Lin- 
coln National Life in 1945 and subse- 
quent years, 

The taxes had been paid in protest on 
policies of Iowa residents issued by the 
Royal Union Life of Des Moines and 
Northern States Life, both reinsured by 
the Lincoln National. 


executive type. 





largest companies in America. 
College education. 
41 Maiden Lane, New York 7, N. Y. 


SALES EXECUTIVE DESIRES CONNECTION 


Experienced in Administrating, Directing and Supervising sales activities. Thorough 
knowledge of Recruiting, Training and Sales Promotion. 


20 Years in the life insurance business in the New York City area with one of the 
Successful record of accomplishments. 
Age 45. 


Aggressive 
Box 1540, The Eastern Underwriter, 








The judge ruled that the Lincoln Na- 
tional was making the collections merely 
as a collecting agency in a fiduciary ca- 
pacity and that it could not be required 
to pay the 21%4% premium taxes. 

The court dismissed the company’s 
claim for refund on taxes paid from 
1934 through 1937, which amounted to 
approximately $70,000, holding those 
years were outlawed by the five-year 
statute of limitations. 

The attorneys for the company, how- 
ever, immediately appealed to the state 
supreme court on the decision outlawing 
this claim. It is not believed that the 
state will. appeal the court’s decision to 
the supreme court except to argue on 
the outlawed claim. 


Friday, August 11. 


televised by 


television broadcasts. 


Mr. 





Malcolm-Smith 
O'Neill, son of the noted playwright and 





HEARD on the WAY 


His interest in jazz music got George 
Malcolm-Smith of the publicity depart- 
ment of The Travelers into an argument 
The argument was 


the Columbia Broadcasting 
System as one of its “Opinions on Trial” 


faced Eugene 


member of the Yale University faculty, 

UNION MUTUAL WAR CLAIMS in a debate on the subject, “Resolved 
The Union Mutual Life, Portland, Me., That Jazz Music Has a Demoralizing 
has paid twenty-nine claims in the Effect on the Youth of the Nation.” Mr. 
amount of $68,333 on deaths resulting O’Neill, supporting the affirmative, had 
from the war for the thirty-three as his witnesses Professor Leo Schrade 
months, ending August 7th, of its dura- of Yale; Mrs. Frances Roth, attorney 


tion, company officials have announced. 


and chief of the Connecticut bureau of 



































any 


PLAIN FACTS 


Ours is not the largest of American life 
insurance companies. It is not the oldest 
either. But, somehow, even without those 
firsts, we think it has much to offer. 

Our men in the field—they’re a happy 
prosperous gang —have summed it up in 
the words: “Small enough to be big!” 

Factually, we’re ninth oldest among 
American life companies. But we enter our 
97th year driven by a young, progressive 
spirit that belies our age. This year, as last, 
our business forges forward...and most 
important, our biggest gains are 
still in friendly service! 
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UNION MUTUAL 


LIFE INSURANCE COMPANY 


Portland M AINE Home Office 


Rolland E. Irish, President 
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fa- 
Mr. Malcolm-Smith’s 


social protection; and Charles Atlas, 
mous strong man. 
witnesses were Teddy Wilson, renowned 
Negro pianist; Harry Lim, Javanese stu- 
dent of jazz; and Leonard Feather, Brit- 
ish authority on jazz who writes for Es- 
quire magazine. 

Mr. Malcolm-Smith, whose writing and 
cartooning is known throughout the in- 
surance field, has made a hobby of jazz 
music a number of years and conducts a 
weekly broadcast, “Gems of American 
Jazz,” from The Travelers — station, 
WTIC of Hartford. 

The annual meeting of the Life ins«r- 
ance Association of America in Decem- 
ber will be strictly a one day’s business 
session. There will be no addresses read 
as in previous years. 


relative to 
Captain 
Canadian 
engage- 


Word has been received 
the nature of the wounds of 
Hugh Norman Maclean of the 
infantry while in a Normandy 


ment. He was hit in the chest by a 
bomb fragment and is recuperating. He 
is the son of Joseph B. Maclean, vice 
president and actuary, Mutual Life. 
Mark A. Scureman, Penn Mutual 
agent, W. A. Arnold If Agency, Harris- 
burg, Pa., is the grandfather of triplets, 
born in Kingston, Pa. The arrival of the 
triplets brought the Scureman grand- 


child clan to an even dozen. 

Mr. Scureman has bought insurance 
policies as gifts for all his grandchildren, 
including the new triplets. Since he sells 
a great deal of insurance for children 
he decided to follow his own prescrip- 
tion even though in this case this neces- 
sitated a triple dose. 

Uncle Francis. 


E. A. DOUGHERTY IN NAVY 
Edward A. Dougherty, assistant treas- 


urer of Mutual Life of New York, has 
been commissioned a _ lieutenant (j.g.) 
in the Naval Reserve. One of nine 
chosen from 300 applications, he will 
report for special training at Fort 
Schuyler on August 28. ; 

Graduate of Williams College, class of 


1931, Mr. Dougherty joined the actuary’s 
department of Mutual Life in 1936, was 


‘appointed section head three years later, 


and assistant treasurer in 1943. He is 
a Fellow of the Actuarial Society of 
America and of the American Institute 
of Actuaries. 





Consulting Aciuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 
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LITIGATION 


started 


-RIDE 


gasoline 


SHARE-THE 
Since the 
passenger cars are more or less 


rationing 
many 
public transportation vehicles, and are 
more crowded than they were before the 
war. It is not unusual for owners to 
take a number of neighbors to work or 
to railroad 
as host to the 
latter 


during the 


stations, sometimes acting 


other passengers, the 


reciprocating during other days 


week; or the ride is based 
on the so-much-a-ride cost basis. Fre- 
cars contain as many pass- 


with 


quently, the 
engers as can be accommodated 
certain of the guests sitting on the laps 
of the others. 

Private car owners have not been in 
the habit of their 
rarely are to adopt the 
professional chauffeur attitude 
road, but frequently engage in 
back 
been nu- 


changing style of 


driving; able 
of eyes 
on the 
those on the 


conversation with 


seats. As a result there have 
merous accidents, and with more persons 
injured in an accident than 
would have been the case before Decem- 
ber 7, 1941. 


gotten and suits for damages have been 


average 


Friendships have been for- 


filed by guests who have been hurt. A 
number of interesting decisions have 
been made by the courts. 

Case and Comment reports one such 


litigation growing out of a “share the 


ride” arrangement. It was Everett vs. 
There 


rela- 


Michigan court decision. 
held that host and 
within the law 


Burg, a 
it was guest 


tionship, which makes 
gross negligence a condition of liability 
for injury to or death of a guest, 
than that of carrier and passenger for 
adventure, exists between 


the driver and one riding in an auto- 


rather 


hire or joint 
between 
five of 
persons in 


mobile under an arrangement 
six fellow 


them, 


employes whereby 
including both 
tion, furnished transportation in 
the sixth, who had no car, 
having agreed to pay a specified sum 
per week for transportation. 

Decisions in 


ques- 
alter- 
nate weeks, 


other cases cover quite 
a number of angles which come up. in 
share-the-ride cases. 





THE INSURANCE ALMANAC 
The Insurance Almanac for 1944, print- 
ed by The Weekly Underwriter Co. of 
New York, arrived this week a couple 
of months late, but was worth while 
waiting for gs it would be difficult to 
crowd much more information about 


one volume 


the insurance business in 


than the Insurance Almanac contains. 
The delay was caused by war conditions, 
including paper shortages and print shop 
manpower problems. 

The edition is larger than last 
One feature is an extension of the 
Who's Who section and of the lst ot 
agents and brokers in principal cities. 
The current issue also has an independ- 


year, 


which is new. 
As there are 2,000,000 persons 
engaged in the institution of insurance 


ent adjusters’ section, 


about 


in all its divisions in the United States 
it would be impossible to include all of 
them in an insurance Who’s Who, but 
The Weekly Underwriter is constantly 
adding to its that section. 
Most of the names are those of execu- 
tives of insurance companies and reading 


names in 


this section is an eye-opener “as to the 
wide experiences which insurance execu- 
tives have. Some of these careers hit 
a large variety of angles in human in- 
terest. 





AMUSEMENT: PARK FIRES 
of amusement 
recently. 
closely upon each other came the Luna 
Park fire at Coney Island and the Pali- 
sades fire in New Jersey 
Hudson River from Greater New York. 
While both were crowded with fun lov- 
ers the list of injuries is small in great 
contrast to the Ringling Brothers and 
Barnum & Bailey tragedy Hartford. 
There is mystery about the 
amusement park fires. It has been the 
fashion to blame many fires of this type 
to careless handling of cigarettes, al- 
though there is a ban on smoking in 
those places, but the causes go deeper 
than that. People are careless; the 
parks have their troubles with manpower 
shortage and take what guards they can 
get. Not so much attention is paid to 
safety as in peace times, Both fires 
are being thoroughly investigated and 
added protection to the public will result. 
Another angle to the amusement sit- 
uation from an insurance standpoint is 
the large number of fires which have 
occurred in bowling alleys. Quarterly 
of National Fire Protection Association 
devotes considerable space to this sub- 
ject in its current issue, listing seven- 
teen fires of this nature since January 9, 
1944. For one thing, it finds that many 
bowling alleys are operated on a 24-hour 
basis because of the fact that plants 
frequently are in continuous operation. 
People leaving shifts often start out for 


have 
Following 


places 
numerous 


Fires in 
been 


some 


across. the: 








JOHNSON 


JAMES H. 


fg James H. Johnson, head of 
Johnson & Co., Clarksdale, Miss., 
ah ‘will celebrate his fiftieth anniver- 
sary as a local-agent December 1, is an 
uncle of Mrs. Edward M. Allen, wife of 
the excutive vice president of the Na- 
tional Surety Corp. Colonel Johnson was 
one of the organizers of the Mississippi 
Association of Insurance Agents and 
his son, O. Shaw Johnson, associated in 
the agency with his father, is immediate 
past president of the association. 
x * x 


Morris Levy, Pensacola, Fla., with 
Branch & Powell agency, Montgomery, 
Ala., has been forty years with Penn 
Mutual. Born in Nashville, Tenn., his 
family moved to New Orleans, where he 
was graduated from public schools. He 
has served two years as president of the 
Pensacola Life Underwriters Associa- 
tion. He is a Past Exalted Ruler of 
the Elks and past president of the B’nai 
B’rith, and a thirty-second degree Ma- 
son. He is chairman of the local Jewish 
Welfare Board and Secretary of the 
Pilot Commissioners, port of Pensacola, 
and a member of the Port Authority. 

o° ee | ok 


William M. Neal, who is vice presi- 
dent of the Canadian Pacific Railway 
and the Canadian Pacific Air Lines, Ltd., 
has been elected to the board of direc- 
tors of the Sun Life of Canada. 

* * * 


Paul C. Buford, president of Shenan- 
doah Life of Roanoke, Va., served as 
chairman of a public hearing on sugges- 


tions for improvement of the public 
school system in Virginia held there 
August 14. The meeting was one of 


nine arranged for different sections of 


the state. 
x * x 


Philip C. Bake, 
Mutual Life, Cincinnati, 
a committee which has induced 103 
Cincinnati business men to serve part 
time as medical aids in General Hospital. 


manager, Phoenix 
is chairman of 


They already have given 2,300 hours 
during their five weeks’ service. 
* * * 


E. A. Roberts, president of Fidelity 
Mutual Life, has returned to Philadel- 
phia after a vacation with his family 
in northern Minnesota. Mrs. Roberts 
and children are remaining in Minne- 
sota for a while longer. 





recreation and bowling alleys are one 
of their stops. Manpower shortage en- 
ters into this situation, with a let-down 
of vigilance. 





Lt. ‘COM. WW: 


Lieut. Com. William H. Siegmund, 
who was general agent at Los Angcles, 
Connecticut Mutual, and formerly as- 
sistant general agent in the Charles J. 
Zimmerman agency, Chicago, is now 
assistant operations officer on the staff 
of Rear Admiral F. C. Denebrink, com- 
mander, fleet operational training com- 
mand, United States Pacific Fleet. 

x Ok OF 

Eber M. Spence, general agent, I’ rovi- 
dent Mutual Life, Indianapolis, was re- 
cently re-elected for a third term as a 
trustee of James Millikin University, 
his alma mater. 

x ok  * 

Lt. Col. John Chiles, Jr., Austin, Texas, 
past president of the Texas Association 
of Insurance Agents, has been retired to 
inactive duty, at his request, and has re- 
turned -to his local agency in Austin. 

* * x 

Winfield S. Hukill, Jr.. of Cincinnati, 
on August 11 completed sixty years in 
fire insurance, during which time he lias 
been associated with only two compan- 
ies. He joined the old Merchants & 
Manufacturers Insurance Co. of Cincin- 
nati as a youth and was secretary wlien 
the company was reinsured in 1910 by 
the Home of New York. The Home ap- 
pointed Mr. Hukill as one of its agents 
in Cincinnati and he_ has represented 
that company exclusively ever since. He 
is a past president of the Cincinnati Fire 
Underwriters Association and has heen 
connected with the Underwriters Sal- 
vage Corps of his home city for years. 

x ok x 

James C. McFarland, general agent, 
Ohio State Life, Cincinnati, has been 
made a member of the President’s Club, 
in recognition of the volume of business 
he has written this year. 

* * Ox 


H. SIEGMUND 


Paul J. Jullien, president of the Wat 
ville, Me., agency of J. B. Friel Co., Inc., 
is a candidate for nomination as go\er- 
nor on the Democratic ticket. He is now 
first vice president of the Maine Asso- 
ciation of Insurance Agents. Born in 
Washington, D. C., in 1891 Mr. Julien 
moved to Waterville after World \\ar 
| in which he served as a sergeant. He 
has been active in the American Lezion 
and was commander of the Amercan 
Legion department of Maine a few years 
ago. He has also been active in tian) 
civic organizations. 

* * * 

Lieut. Howard White, flier of a |"! 
ress bomber over Germany, a ne! 
of James Keplar, manager of the Grand 
Rapids agency of the Bankers Lite 
Des Moines, has been reported mi: 
in action. 
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Special Counsel Austin in Charge of 
N. Y. State Liquidation Bureau 
Thomas D. 

cha-ge of Liquidation Bureau, New York 

Department, had 


Austin, special counsel in 


State Insurance has 
long experience in the legal world. 

Bo-n in Farmington, Me., he attended 
public school there and Columbia Grain- 
mar school in New York. 
uated from the 
1609 and 
in 1912, 


ton, a 


He was grad- 
University of Maine in 
3oston University Law School 
He then returned to Farming- 
3,000 
practiced law. He was county 
there from 1914 to 1916. 

Mr. Austin moved to Jamaica, N. Y., 
in 1919 where he went with his brother’s 


town of population, and 


attorney 


law firm—Austin & McCowan. In 
March, 1921, 
fice and engaged 
and surrogate 


he opened his own law of- 


mostly in real estate 


practice with general 
litgation cases, also. He represented 
the American Trust Co., and was counsel 
for the New York Title Co., and is now 
counsel of Savings and Loan Bank of 
State of New York. He is past presi- 
dent of Queens County Bar Association. 
ie January 1, 1944, Mr. Austin joined 
e New York State Insurance Depart- 
ment. 
His wife was Florence R. Richardson 
63 they have two children. His daugh- 
. Mrs. Margary Francisco, is with the 
neaeiel and his son, Colby Merrill 
\ustin, 24, is a second lieutenant. in 
Army Air Forces now located in Eng- 
land. 
* *k x 


California Raisin Case No Solution 
to Problems Confronting 
Insurance Business 
\ week or so ago there appeared in 
the daily press a signed article by a 
member of the New York bar with the 
thesis that the problems confronting the 
surance business and the National 
\ssociation of Insurance Commissioners 
Were easy of solution, under a theory 
i law emerging from a decision of the 
Supres ue Court of the United States in 
Parker vs, 3rown, popularly known in 
egal ‘ircles as “The California Raisin 


that this article (a) 
familiarity with the 
decision of the Su- 
Court in the South-Eastern Un- 
‘Twriters case to the fire, casualty and 
"arme business, and b) disregards 
ome of the circumscribing facts sur- 
‘unding the decision in Parker vs. 
TOW! 

lhe decision in’ the 
‘se did two things: (a) it held insur- 
‘ce to be commerce, and (b) it held 
ae Federal Anti-Trust Laws applicable 
"Mstrance, By holding insurance to be 
vlmerce, under constitutional prece- 
“nt in so far as it is interstate com- 
‘erce and more than 95% of insurance 
‘Tatsactions may well be held to be in- 
‘Tstalic—the power to regulate lies 
‘olely in the Federal Government, with 


it seems to me 
(isclo cs a lack of 
pplication of the 


South-Eastern 





































the consequence that any provision of 


state regulation is invalid if it either 
(a) interferes with interstate commerce, 
or (b) is in conflict with a Federal law. 
Such a_ holding, therefore, challenges 
every provision of state regulation, and 
the difficulty of formulating Federal 
legislation to remedy this situation lies 
in the fact that the South-Eastern deci- 
sion sets no guides or standards for de- 
termining what provisions of state regu- 
lation may or may not be held to inter- 
fere with interstate commerce. Mr. Jus- 
tice Jackson points out that it may well 
take years of litigation before guides and 
standards are arrived at. Until they are 
arrived at the framing of Federal legis- 
lation is extremely difficult. 

So much for state regulation as a 
whole. The South-Eastern decision went 
much further in its direct impact on both 
state regulation and the conduct of the 
insurance business. No one who is fa- 
miliar with insurance in the fire, cas- 
ualty and marine fields can avoid the 
conclusion that concerted action is es- 
sential to that business. That it is essen- 
tial is generally recognized by the 
states. However, since the Federal Anti- 
Trust Laws are made applicable to the 
business concerted action by the com- 
panies respecting rates, commissions and 
forms of coverage, becomes a Federal 
offense. Such a situation is unbearable. 

Now it has been suggested in sub- 
stance that a solution of this whole prob- 
lem would be for the states to set up 
rate regulatory laws, which under the 
theory of Parker v. Brown, would be 
upheld. This suggestion disregards the 
peculiar facts and circumstances in- 
volved in Parker v. Brown. In that case, 
the raisins grown in California consti- 
tuted over 95% of the nation’s product 
and in that case the California law and 
growing and marketing plan was com- 
pletely consonant with acts of Congress 
relating to agriculture. The result was 
that there was no actual conflict between 
the philosophy and design of Federal 
agricultural acts and California state 
acts respecting raisins. In the California 
case, the state in effect adopted the 
marketing program as its own. Finally, 
there was no price-fixing directly in- 
volved. 

Quite a different situation is presented 
in the matter of insurance. Here, the 
situation is of a Federal law absolutely 
prohibiting concerted action respecting 
rates, commissions and forms of cover- 
age, while, on the other hand, state 
regulation as heretofore exhibited not 
only permits such concerted action but 
in many cases requires or encourages it. 
Still further, the South-Eastern case, as 
already pointed out, sets no guide or 
standard as to what sort of rating law 
would be upheld by the Federal courts. 
In only one instance have the states ac- 
tually attempted to make rates them- 
selves and it is not believed that the 
best interests of the public lie in the 
making of rates states 
themselves have given evidence of this. 

Even if a state regulatory statute 
could be conformed to a standard, it is 
hardly likely that every state’ would de- 
sire an identical rating law, for the prac- 





tical conditions in the several states 
vary. At best state legislation along this 
line would take considerable time, and 
the business simply cannot exist where 
in order to comply with the philosophy 
of existing state regulation it must vio- 
late Federal law. There are two other 
things which the suggested course com- 
pletely overlooks. One is that such a 
state rate regulatory law, even if ac- 
complished, would not make certain that 
many other provisions of existing state 
regulation, such as taxation, qualifica- 
tions, restrictions as to reserves and the 
like, would be held not to interfere with 
interstate commerce. On top of all of 
this, if the states are to continue to 
regulate on such a tenuous theory as 
suggested, it must be appreciated that 
we would not have state regulation in 
a true sense. True state regulation 
means that each state may regulate as 
it sees fit. Under such a theory as sug- 
gested that would be far from the case, 
for they could only regulate in so far 
as permitted by the Federal Govern- 
ment. Such a situation is in effect a 
marked degree of Federal regulation. 

The Eastern Underwriter, as a pub- 
lication devoted to interpreting insur- 
ance and printing the news regarding its 
developments, has followed for two years 
the study given to this problem and its 
potentialities by able counsel and insur- 
ance company executives. It would seem 
to me that any question of their sincer- 
ity, their careful analysis, their constant 
planning, is not only wholly uncalled for, 
but looks like a rap below the belt. 


* * * 


The Late “Bill” Tomlins 


Over at the Bankers Club in lower 
Broadway and the clubs and other social 
rendezvous of Brooklyn the companion- 
ship is going to be missed of the late 
William Maddox Tomlins, Jr., first vice 
president and chairman of the under- 
writing committee of the American 
Surety. The banquets of which he was 
a faithful attendant, a countless number 
of dinners over the years, will see him 
no more. That: goes for the insurance 


fraternity as well with which he had 
an unusually large acquaintance. 
“Bill” Tomlins, who had been in the 


insurance business half a century, was 
a man who got around. A philosopher 
who understood his fellow man he was 
simple in character and sympathetic. His 
charity list was a large one, sometimes 
representing substantial gifts and in 
giving he did not distinguish between 
creeds. If some one or some cause 
needed help, and the cause or the per- 
son were worthy, that was enough for 
him. At the funeral services in the St. 
Marks Methodist Episcopal Church in 
Brooklyn the clergyman called him “a 
real churchman.” Probably Tomlins 
would have kidded that characterization 
if he were able to have heard it, but 
the parson was accurate. For some time 
Tomlins was treasurer of his church. 
Every day in some way he managed 
to do something for somebody, and al- 
ways unostentatiously. Not even his sec- 
retary knows how many hundreds of 
letters of introductions he gave to peo- 
ple, or brought them together over the 


telephone. At the fiftieth anniversary 
dinner to Chairman F. W. Lafrentz 
Tomlins gave part of his philosophy 


when he made this comment: “You will 
admit, my friends, that human happiness 
is the problem of human life.” He be- 
lieved the problem could be mastered if 
people thought more of others than they 
did of themselves. 

At the American Surety he started 
saying hello to clerks and others as he 
entered the building and as that kept 
up for years there were none of the 
employes who but thought that there 
was some kind of a personal link be- 
tween them and him. 

In his office is an autographed picture 
of Col. Theodore Roosevelt, former 
President. His acquaintance with the 
Roosevelt family of Oyster Bay, Long 
Island, was a lifetime affair as the Tom- 
lins family owned, or did own, a farm 
in the Oyster Bay environ which had 
been their’s for an unusually long period. 

Many stories were told this week at 
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American Surety of Tomlins in his 
capacity of chairman of the underwrit- 
ing committee. Most of them- had to 
do with his extraordinarily keen per- 
ception of the background and hazards 
in surety risks. One of the committee- 
men told the writer that an American 
Surety branch manager once had before 
the committee a submission for a bond 
which was nine pages long in _ type- 
writing. Tomlins picked it up; read it 
through with what seemed a few glances, 
but later, as the case was discussed, i 
was seen that he had picked out the 
half dozen most important high spots 
in the submission, and had not over- 
looked any. 

Tomlins was a great reader; managed 
to get through a lot of books sitting up 


in bed. He particularly kept up with 
current literature. “If there are any 
Book of the Month Clubs to which 


‘Bill’ did not belong I don’t know what 
they are,” one of the officers of Ameri- 
can Surety told me. 

* * * 


Congressman Kennedy Not to. Run 
for Re-election 
Congressman Martin J. Kennedy, 
whose insurance agency is at 230 Park 
Avenue, New York City, has decided not 
to run for re-election. Defeated in the 
recent primaries, it was stated that he 
might run as an independent. A few 
days ago at a press conference he an- 


nounced that he will not run, but will 
support the candidacy of Lieutenant 
Robert C. Palmer, now on active sea 


who will 


duty in the Southwest Pacific, ; 
Congress- 


be an independent candidate. 
man Kennedy said: 

“If two independent candidates run in 
the 18th Congressional District in No- 
vember, the pro-American vote would be 
divided with the only advantage accru- 
ing to the Communist- endorsed Marcan- 
tonio whose election would be a national 
tragedy. In tribute to Lieutenant Pal- 
mer’s unselfish patriotism I have decided 
not to be an independent candidate.” 


* * * 
Conscience Hurt; Returns $5,000 
The Royal Exchange’s conscience 


fund was recently enhanced by $5,000. A 
penitent sinner who had wrongfully col- 
lected the amount from the company 
made restitution through a Jesuit priest 
who handed it over to A. G. Blacklock, 
Louisiana state agent for Trezevant & 
Cochran, general agents for the Royal 
Exchange. Because of secrecy of the 
confessional, no details could be given 
by the priest. 
k & 


Has N. Y. City Police Endowment 
Fund 
The Liquidation Bureau of the New 
York State Insurance Department has 
taken over the New York City Police 
Endowment Fund. 
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E. W. West, Chairman 
Of Glens Falls, Dies 


WAS PRESIDENT OF COMPANY 





Active in Affairs of Group Until a Year 
Ago; Served With the Glens 
Falls for 70 Years 





Funeral services were held Wednesday 
afternoon at the First Presbyterian 
Church, Glens Falls, N. Y., for Egbert 
Watson West, chairman of the board 
and former president of the Glens Falls, 
Glens Falls Indemnity, Commerce and 
Glens Falls Investing Corp. Mr. West, 
who had been ill for more than a year, 
died August 13, at the age of 81. 

Surviving are his wife, the former 
Julia A. Parks; four children, Mrs. Ruth 
West Derby, Mrs. Dorothy W. Bowden, 
both of Glens Falls; Mrs. Harriet W. 
Dyer of Windermere, Florida, and 
Hewitt S. West of Bronxville, New 
York; a sister, Mrs. Eva Cowles of Glens 
Falls; ten grandchildren and four great- 
grandchildren. 

Seventy years ago, at the age of 
eleven, Mr. West was hired by the Glens 
Falls Insurance Co. as office boy and 
errand runner, to become one of the 
eight employes of the company. In addi- 
tion to these duties Mr. West went to 
school, working in the office from six in 
the morning until time for class, and re- 
turning after school was dismissed in 
the afternoon. It was not long until he 
was promoted to the rank of bookkeeper, 
and from this position was advanced to 
that of a fieldman. 


Advanced to Fieldman 


Central and northeastern New York 
was his first territory, and for days on 
end he drove a horse and buggy, visit- 
ing agents and inspecting farm risks. 
His territory was enlarged to include 
Pennsylvania, New Jersey, Maryland 
and Delaware. He continued as a spe- 
cial agent for twenty years. In 1904 he 
was called into the home office as an 
assistant secretary. 

In 1907 Mr. West became a director 
of the company and was named secre- 
tary in 1909. The year 1915 saw his ele- 
vation to the vice presidency of the 
Glens Falls and in 1920 he was elected 
president to succeed Russell A. Little. 
At that time Colonel Cunningham, a for- 
mer president, wrote this in the com- 
pany house organ, the “Now and Then”: 

“Of quick discernment and decision, of 
keen perception, unafraid of work or re- 
sponsibility and with so large and varied 
an experience, he is well qualified to head 
our large and enlarging institution, to 
the growth of which he has already 
considerably contributed. He has a wide 
acquaintance with the business and of 
all classes engaged in it and is himself 
favorably regarded by underwriters in 
general. He has initiative and persis- 
tency and the company is fortunate in 
having such excellent younger material 
of its own growth and training to fill 
vacancies occasioned by the voluntary 
retirement of its ‘old and tried’ vet- 
erans.” 

Mr. West made material contributions 
to his own company and to the insur- 
ance business in general. He was par- 
ticularly interested in the welfare of the 
employes and originated several plans 
whereby they would share in the profits 
of the company through bonus plans and 
through stock purchases. He was also 
responsible for a liberal pension system. 


Glens Falls Group Formed 


During the time of his leadership the 
Glens Falls expanded into a group of 
companies. The Commerce Insurance 


Co., organized in 1859, was purchased in 
from Albany to 


1923 and transferred 


Automobile and Standard 
Present Midyear Figures 


_ Mid-year financial statements for the 
four Aetna Life Affiliated Companies— 
Aetna Life, Aetna Casualty and Surety, 
Automobile and Standard Fire—have 
been filed with the Georgia Insurance 
Department. Figures on June 30, 1944, 
of the Automobile and Standard Fire 
follow: 
Automobile 
AOU MUME: . i douse asiesnaces oe aot $37,785,449 
Liabilities: : 
Contingency reserve .............. 2,200,000 
All other liabilities except capital.. 19,415,314 


Capital FF Pe PERSE Ee ae ey eh rs 5,000,000 
Tae a an Pen a: 11,170,135 
Income during first six months 1944.. 9,789,686 
Disbursements during first six months 
7 2 | RRS Se aT eos ae n 9,480,309 
Standard Fire 
OU BUMIRE 5s hb co sice bo es cree $ 7,606,082 
Liabilities: os 
Contingency reserve ............. 400,000 


All other liabilities except capital.. 3,803,144 


ROMINA SV fpicet cas.crenmiedais Rees 1,000,000 

PHN, ccc iwkegu s+ sak ee eek 2,402,937 
Income during first six months 1944. 1,585,805 
Disbursements during first six months : 

OE MOU Bs csnsanckereeeete aka 1,450,160 





July Fire Losses in U. S. 
Were Highest in 12 Years 


Fire losses in the United States in 
July were estimated at $32,706,000, the 
highest for any Julv since 1932 when 
they totaled $32,982,000, it is announced 
by W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters. 

_The July losses were $7,690,000 or 31% 
higher than losses in July, 1943, and 
$2,151,000 or 7% above losses for June 
this year. The board’s estimates are 
based on incurred losses reported by 
member companies, plus an allowance 
for uninsured and unreported losses. 

Losses in the twelve months period 
ended July 31 were estimated at $411.- 
463,000, as compared with $338,887,000 for 
the year ended July, 1943. 
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Glens Falls. The growing importance of 
casualty insurance was recognized by 
Mr. West and in 1927 the Glens Falls 
Indemnity was formed to establish com- 
plete facilities for local agents. 

In the early days of World War TI, 
when the big German and Russian rein- 
suring companies withdrew from the 
American market, Mr. West was active 
in forming reinsurance pools. Among 
the important organizations he helped 
create are the Reinsurance Clearing 
House and the American Reinsurance 
Exchange, and he was an important 
figure in the formation of the Marine 
Office of America, the Cotton Fire and 
Marine Underwriters, the American For- 


eign Insurance Association, and the 
General Cover Underwriters Associa- 
tion. 


In 1928, on reaching retirement age, he 
gave up the presidency of the fire insur- 
ance companies and was made chairman 
of the board, a position which he held 
until his death. Mr. West continued his 
very active part in the affairs of the 
Glens Falls Group until about a year 
ago. 

Born in Glens Falls on May 1, 1863, 
Mr. West not only had an_extraordi- 
narily long association with the one and 
only company for which he ever worked, 
but during his life time contributed to 
many of the varied activities of his com- 
munity. He wag an active and life-long 
member of the First. Presbyterian 
Church and was for many years a di- 
rector of the Glens Falls Hospital, the 
Glens Falls Home for Aged Women and 
the Glens Falls Chamber of Commerce. 
He was for a time a member of the 
Board of Water Commissioners. 

Always a staunch Republican Mr. 
West was at one time a member of the 
policy forming board of the Republican 
national executive committee. 


EXPLOSION MANUAL CHANGES 





Conference Announces Broadened Form 
of Explosion Insurance; War Risk 
Exclusion as in Fire Policy 
The Explosion Conference has _ re- 
leased manual correction pages which 
become effective September 1. New en- 
dorsements have been provided for both 
simple explosion and riot and civil com- 
motion policies. They provide a revised 
and broadened form of explosion pro- 
tection and also incorporate a new war 
risk exclusion which is comparable to 
that in new fire policies. The endorse- 
ments are attachable to existing policies, 
as well as to all new or renewal business, 

at no advance in rate. 

A new vandalism and malicious mis- 
chief endorsement is also part of the 
changes. There is little actual change 
in this form except to modernize it in 
accordance with current war risk ex- 
clusions and to-incorporate a limit on 
vacancy. With the new form a revised 
rate table has been promulgated .which 
provides general reductions on _ all 
classes. The new rates are available on 
new and renewal business which becomes 
effective on and after September 1. 
Existing business may be canceled pro- 
rata and rewritten for at least an equal 
term and amount in the same company. 





NORTH BRITISH ANNIVERSARY 





United States Branch Marks 78th Birth- 
day; Headquarters in 1866 Were 
at 74 Wall Street 


On August 16 the United States 
branch of the North British & Mercan- 
tile celebrated its seventy-eighth birth- 
day. On that date in 1866, the necessary 
preliminaries having been completed and 
headquarters established at 74 Wall 
Street, the United States branch began 
to write contracts of fire insurance. 
Messrs. Dabney, Morgan & Co. (after- 
wards J. P. Morgan & Co.) were ap- 
pointed financial agents of the company, 
and Mr. Dabney of that firm was elected 


the first chairman of the board of 
directors. 
In May, 1868, larger offices being 


necessary, the United States branch was 
moved to 54 William Street, corner of 
Pine Street, where it remained for 
thirty-three years. During that long 
period the space occupied was gradually 
increased until lack of adequate quarters 
led to removal in June, 1901 to the 
twelve-story fireproof building at 76 Wil- 
liam Street, where it remained until 
1927. In April of that year a further re- 
moval was made to 150 William Street, 
the present home of the North British. 





Insurance Losses on 
New York Week-end Fires 


New York City area was visited by 
three spectacular and costly fires over 
the last week-end. In Hoboken last Fri- 
day fire destroyed Pier 4 and damaged 
war supplies and ships to an estimated 
value of $3,000,000. The pier was leased 
by the Government and with the ships 
and war supplies under Government con- 
trol or ownership relatively little private 
insurance loss is involved. n 

On Saturday afternoon more than half 
of famed Luna Park at Coney Island 
was swept by fire and the insurance loss 
may reach $200,000. A total of just under 
$400,000 in fire insurance was carried, 
with more than thirty companies sharing 
the risk. It was placed by the Remsen 
Brokerage Co. of Brooklyn. 

Residents of upper Manhattan watched 
the third big fire of the week-end when 
Palisades Amusement Park was badly 
damaged Sunday afternoon. The park 
is operated by the Rosecliff Realty 
Corp. and President Rosenthal said the 
park carried $400,000 insurance, most of 
it in London Lloyd’s, with some of the 
concessions insured by domestic com- 
panies. The total loss from this fire is 
expected to be around $800,000, 
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“The Woodsman | 


The skill of a forester is said 
the 
the 
chips that fly from his axe. 
Often in business, too, su- 
periority is most clearly in- 
“little 


For instance, our agents like 
the promptness with which 
we answer their queries, and 
the elimination of annoying 
red tape. Little things, per- 
haps, but typical of the 
friendly understanding that 
warms their dealings with 
both field representatives and 
Wouldn't 


you prefer this way of doing 


*BUY MORE WAR BONDS» 
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Mays Analyses New Dwelling and 


Contents Form in Pennsylvania 


Vhen explaining provisions of the 
ne’ Pennsylvania dwelling and con- 
tenis fire form before a recent meeting 
of the Pittsburgh Agents’ Association 
Miiton W. Mays, director of the Busi- 
ness Development Office, actually gave 
yaluable information to agents in. all 
seciions of the country. The proposed 
dwelling and contents form, as it is 
adopted in various places, will be uni- 


form in basic coverage although the 
exact same wording may not be used 
evel ‘ywhere. [The No. 1 form in Penn- 


sylvania has the provisions of extended 
coverage insurance printed on its back. 
It is expected that these forms will be 
put in use in other states soon. Mr. 
Mays’ analysis follows: 

1. Item 1. 

(a) On including building 
equipment and fixtures and outdoor 
equipment pertaining to service of 
premises (if the property of the owner 
of the dwelling) while located on the 
above described premises. 

Comment: This broad language in- 
tended to include such items as screens, 
screen doors, storm doors, storm win- 
dows, awnings, etc. Intended also that 
lawns may be covered under this item. 

(b) Dwelling defined in the rules as 
a dwelling occupied exclusively for 
dwelling purposes by not exceeding two 
families or one family and not more 
than five boarders and/or roomers. Cer- 
tain incidental occupancies permitted. 
Where description of hydrant location 
is required, the prescribed maximum 
distance from hydrant is 600 feet. Blank 
space is provided for hydrant location 
description where required. 

Outbuildings and Rental Value 

(c) 10% of amount specified for Item 
1 may be applied to outbuildings at the 
insured’s option. Additional coverage on 
outbuildings may be provided in separate 
item if desired. 

Comment: Insured need not make 
known whether he intends to exercise 
option until time of loss. 

(d) 10% of the amount specified for 
Item 1 may be applied to rental value 
but not exceeding one-twelfth of said 
10% for each month the described dwell- 
ing or appurtenant private structures or 
parts thereof are untenantable. 


dwelling 


Comment: Insured need not make 
known whether he intends to exercise 
option until time of loss. 


(e) Trees, shrubs or plants are ex- 
cluded from this item. 

gies Property of this kind can 
be insured under Item 7 of the form. 


“Usual to a Dwelling” 
) 


2. Item 2. 

(a) On household and personal prop- 
erty usual to a dwelling, including house- 
hold and personal property purchased 
under installment plan and usual to a 
dwelling belonging to the insured or 
member of his family or servant thereof, 
while contained in the described dwell- 
ing Or appurtenant private structures or 
while on the described premises. 

Comment: The phrase “usual to a 
dwelling” intended to exclude personal 
property which might be usual to a 
mercintile or other occupancy but not 
usual to a dwelling. Salesmen’s samples 
an example of this type of property. 
Coverage provided while property is on 
the described premises. 

(b) 10% of the amount specified for 
item 2 may at the insured’s option be 
applicd to described property belonging 
to the insured or to a member of his 
lamily, and permanently residing with 
him, while such property is elsewhere 
than on the described premises but with- 
in tie limits of the United States of 
\merica, Alaska, Dominion of Canada 
and Newfoundland. Excluded from this 
olt-premises coverage are animals and 
pets 
Comment: As far as the insured is 
Concerned this is primary insurance. 

(c) Warranted by the insured 
Such extension of this insurance 


that 
shall 


MILTON W. 


MAYS 


not inure directly or indirectly to the 
benefit of any carrier or other bailee. 

Comment: Purpose of this warranty 
is to protect the companies’ right of 
subrogation. This clause is found in 
transit policies and since this section of 
Item 2 of this form really provides 
transit coverage, this clause has been 
included also in this form. 

Coverage of Alterations 

(d) 10% of the amount specified for 
Item 2 may at the insured’s option be 
applied to cover improvements, altera- 
tions or additions to the described 
dwelling and private structures appur- 
tenant thereto if the insured is not the 
owner of the described premises. 

Comment: Insured need not make 
known that he intends to exercise option 
until time of loss. 

(e) Excluded from the category of 
household and personal property under 


Item 2 are motor vehicles, boats and 
aircraft. 
(f) Provides that loss, if any, under 


Item 2 shall be adjusted with and pay- 
able to the insured specifically named. 

Comment: Purpose of this provision is 
to protect contractual relationship be- 
tween company and insured from claims 
of servants and others whose :property 
might be involved in a loss. 

3. Items 3 to 6, inclusive.. These blank 
items provide space for deseribing ‘prop- 
erty to be insured specifically. 

4. Item 7 

(a) On trees, shrubs and plants on 
described premises. 

(b) Blank spaces provided for specify- 
ing the maximum value on any one tree 
shrub or plant. 

(c) Provides that 
be liable for more 
amount so stated. 

Rental Value 

5. Item 8. 

(a) On rental value of dwelling and 
all appurtenant private structures or 
parts thereof described in Item 1. 

(b) Term “rental value” defined as 
the fair rental value of dwelling or ap- 
purtenant private structures, whether 
rented or not, for the period of time 
required, with the exercise of due dili- 
gence and dispatch to restore the same 
to a tenantable condition, less such 
charges and expenses as do not continue. 

6. Asterisk (*) refers to each item 
and provides that insurance attaches 
only to those items for which an amount 
is shown in the space provided therefor 
and not exceeding said amougt. Thus 
the options given to the insured under 
Items 1 and 2 does not increase the 
company’s liability above the amounts 
stated in these items. 

7. Automatic reinstatement of policy 


shall not 
maximum 


company 
than the 





particular sales 





in the ye of loss payment not ex- 
ceeding $250. 

Comment: If loss exceeds $250, the 
entire amount of loss must be reinstated 
and premium charge made on entire 
amount to bring coverage up to original 
gure. 

8. Electrical apparatus clause provides 
that company shall not be liable for 
electrical injury or disturbance to elec- 
trical appliances or devices covered un- 
der this policy (including wiring) caused 
by electrical currents artificially gen- 
erated unless fire ensues and then only 
for the proportion of loss caused by 
such ensuing fire. 

Explosion Clause 

9. Inherent explosion clause. 

(a) Provides that insurance under this 
policy shall include liability for any di- 
rect loss caused by explosion occurring 
in the described dwelling or appurtenant 
private structure or in any _ structure 
containing property covered under the 
policy from hazards inherent therein. 

(b) Excludes liability for explosion 
originating within steam boilers, steam 


pipes, steam turbines, steam engines, 
and fly-wheels located in such structure. 
Comment: This inherent explosion 


clause is superseded by the explosion 
clause of .extended coverage when the 
latter is employed. 

10. Permission granted. 

(a) For such use of premises as is 
usual or incidental to the occupancy of 
a dwelling. 

(b) To be unoccupied or vacant with- 
out limit of time only if premises are 
located within the corporate limits of 
a city, town or village having a paid 
or volunteer fire department or in any 
unincorporated locality when dwelling is 
located within 600 feet of a public fire 
hydrant. 

(c) Otherwise permission is granted 
to be unoccupied or vacant for ninety 
consecutive days in any one policy year 
including the time provided for in the 
printed conditions of the. policy. 

(d) To make alterations, additions and 
repairs and to complete structures in 
the course of construction. 


Additional Coverage 

11. Additional coverage and privileges 
are granted in Form No. 3. 

(a) Waives policy requirements relat- 
ing to sole and unconditional ownership, 
property situated on ground not owned 
by the insured in fee simple, execution 
or delivery of contracts of sale or mort- 

gages on said property, commencement 
of foreclosure proceedings or notice of 
sale of property covered by this policy 
by virtue of any mortgage or trust deed. 

(b) Extends the policy to cover 
against direct loss caused by lightning, 
whether fire ensues or not. 

(c) Waives fall of buildings clause. 

(d) Adds civil authority clause under 
which company assumes liability for di- 
rect loss to described property caused 
by acts of destruction executed by order 
of any civil authority at the time of or 
for the purpose of preventing the spread 
of fire, provided that such fire did not 
originate from any of the perils ex- 
cluded by this policy. 

(e) Permission for 
granted. 


other insurance 


Extended Coverage 


12. Extended coverage insurance pro- 
vided in accordance with and subject to 
all the terms and conditions of the ex- 
tended coverage printed on the back 
of the form, in consideration of an addi- 
tional premium to be inserted on the 
face of this form. The following are the 
principal changes in extended coverage 
insurance as revised: 

(a) The word “endorsement” 
eliminated. 

(b) The parenthetical term “supple- 
mental contract” has been deleted since 
it had no special connotation and no 
value. 

(c) Provisions have been clarified and 
simplified by improvement in language. 

(d) The ‘glass clause is an abridge- 
ment of the former glass pro rata dis- 
tribution clause but the effect is the 
same as the old clause. 

(e):; The, war risk. exclusion, clause is 


has been 


“ 


FCAB ADVANCES PATTON 


Made Manager of Buffalo Branch of 
Loss Bureau; Has Had Long Career 


in Insurance Business 


The Fire Companies’ Adjustment Bu- 
reau, Inc., announces appointment of 
Chester C. Patton as branch manager of 
the Buffalo, N. Y., office, succeeding the 
late J. B. Tally. Mr. Patton will also 
have jurisdiction over sub-offices at 
Niagara Falls and Jamestown. 

He is a native of West Virginia, 
studied engineering at the West Vi irginia 
University, and after a brief venture in 
the mining and surveying field started 
his insurance career in the local agency 
business in Moundsville, W. Va. In 
1906 he joined the Sanborn Map Co. and 
for fifteen years thereafter serviced their 
business throughout the Middle Western 
territory. In 1921 Mr. Patton joined the 
Underwriters Adjusting Co. as staff ad- 
juster at Fort Wayne, Ind. and in 
March, 1924, was appointed’ branch 
manager of the Omaha office. 

On February 1, 1930 Mr. Patton joined 
the staff of the General Adjustment 
Bureau at the Buffalo, N. Y., office, and 
on June 1, 1944, the Fire Companies’ 


Adjustment Bureau appointed him as- 
sistant manager of that branch. Mr. 
Patton has had extensive adjustment 
experience, is highly regarded in west- 
ern New York and is well and favor- 
ably known throughout the insurance 
business. 


O’Mahoney Seeks Substitute 
For Bailey-Van Nuys Bill 


Senator Joseph C. O’Mahoney of 
Wyoming, who is still opposed to the 
Bailey-Van Nuys bill to declare insur- 
ance exempt from the provisions of the 
anti-trust laws, now is reported as deny- 
ing that he proposes to sponsor any bill 
dealing with state or Federal regulation 


of insurance. Rather he wishes that 
members of the insurance industry and 
Insurance Commissioners will confer 


subcommittee 
acceptable to 


with the Senate Judiciary 
on drafting some bill more 
him than the Bailey bill. 


The Bailey bill, which passed the 
House by a_ tremendous majority, is 
stuck in the Senate Judiciary Committee. 
There are reports that it may not be 
brought forward for action until after 
the Presidential election, and that if it 


should be passed by the Senate this year 
it would be killed by Presidential veto. 
There would be little chance of over- 
riding any veto by Roosevelt. 

Senator O’Mahoney feels that a con- 
ference including all factors in insurance 
would be helpful in providing sugges- 
tions for legislation dealing with regu- 
lation that would protect the rights of 
states to regulate the business but 
would also provide against monopolistic 
practices in violation of the Sherman 
and Clayton acts. 


MONTGOMERY MOVES OFFICE 

William J. Montgomery, insurance 
broker, has moved his offices to Room 
512 at 475 Fifth Avenue, New York City. 





the same as the war risk exclusion 
clause of the 1943 New York standard 
fire policy. This clause is substantially 
the same as the insuring clause of the 
War Damage Corporation Policy. 

({) Provisions applicable only to wind- 
storm and hail have been revised to 
correspond with the wording in the re- 
vised windstorm policy used in those 
sections of the country where wind- 
storms are most prevalent. Liability for 
damage by hail is admitted specifically. 

(g) Explosion provisions have been 
broadened to include liability for off 
premises explosion. 

(h) Smoke provisions have been 
broadened. Portable stoves are covered 
provided they are connected to a chim- 
ney by a smoke pipe and cooking stoves 
when so arranged are also covered. 

(i) Other changes principally in lan- 
guage and arrangement are of minor 
importance. 
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B. D. Cole, West Palm 
Beach, Fla., Dies at 68 


PROMINENT AGENT 25 YEARS 








A Man of Sound Principles and High 
Ideals; at One Time Was an Officer 
of National Union Fire 





B. D. Cole, one of the leading local 
agents of Florida and for twenty-five 
years head of the large agency of B. D. 
Cole, Inc., at West Palm Beach, died 
July 30 in Miami, where he had gone 





B. D. COLE 
(As he appeared some years ago) 


for observation following an illness. He 
was 68 years old. 

About a month ago Mr. Cole had been 
signally honored in appreciation of his 
many contributions to the insurance 
business during the past quarter of a 
century, when he was presented with a 
silver scroll inscribed in recognition of 
his work, by R. E. Rutledge of Miami, 
representing the national firms. Present 
at the ceremonial were a score of local 
business and professional men, many of 
them associates in the numerous civic 


enterprises in which Mr. Cole had taken 
an active part. 

Born June 2, 1876, in Parkersburg, W. 
Va., he was engaged in insurance in the 
North before he went to Florida in 
1919. He served as special agent and 
then secretary of the National Union 
Fire Insurance Co., Pittsburgh, and was 
then associated in the insurance business 
in Evanston, Ill, with his brother, 
Howard Cole. 

In West Palm Beach, Mr. Cole estab- 
lished the B. D. Cole Insurance Agency, 
later known as B. D. Cole, Inc. He 
served as director of the Florida Associa- 
tion of Insurance Agents and the Insur- 
ance Board of the Palm Beaches, was 
the author of two books, “Autobiography 
of a Successful Insurance Agency” and 
“Insurance Agency Management,” both 
used in many specialized training courses 
in colleges and universities. He gave 
numerous lectures to students in exten- 
sion courses sponsored by the University 
of Florida. 

Active in Civic Affairs 

His civic interests were widespread, 
and he had served as president of the 
West Palm Beach Chamber of Com- 
merce and chairman of the Southern 
Boulevard Bridge District Commission. 
He had also been president or chairman 
of the board of the Rotary Club, Tusca- 
willa Club, Palm Beach County Chap- 
ter, Red Cross, Salvation Army, Florida 
Discount Corp., First Federal Savings 
and Loan Assn., and Palm Beach Build- 
ing and Loan Association. 

Surviving are his wife; two sons, B. 
D. Cole, Jr, and J. Harwood Cole, both 
associated with him in business; three 
grandchildren; a_ sister, Mrs. Maude 
Reger. Parkersburg; a brother, Howard 
Cole, New York. 

Man of High Character 

Mr. Cole had many friends in Florida 
and other states. A genial and kindly 
man, his fine personality won for him 
the close affection of hundreds of per- 
sons, in and out of the business of in- 
surance. He was tolerant and his high 
regard for the thoughts and feelings of 
others brought him widespread popu- 
larity. At a special meeting of the board 
of directors of B. D. Cole, Inc., held on 
August 2 the following tributes were 
paid to Mr. Cole’s high character and 
business ability. 

“Be it resolved by the board of di- 
rectors of B. D. Cole, Inc., for and on 
behalf of the corporation, its officers, 


directors, employes and stockholders, as 
follows: 

“In the passing of B. D. Cole, Sr., on 
July 30, 1944, the corporation and the 
entire personnel thereof have sustained 
a grevious loss. 

“For him we have a profound and 
abiding admiration and affection. He 
founded this corporation and guided and 
inspired its fruitful and successful busi- 
ness life for over two decades of growth 
and service in the insurance field in 
South Florida. He instilled in the or- 
ganization sound principles and high 
ideals. of integrity and service which in 
his passing remain as a cherished legacy 
and inspiration for the years ahead, 

“In firm adherence to the course set 
by its founder, and inspired by his 
memory, B. D. Cole, Inc. will achieve 
greatly in the years ahead, rendering in 
widening fields of usefulness that same 
fine, constant, effective and _ faithful 
service to which it has ever been dedi- 
cated. . 

“To the family of B. D. Cole, Sr., 
whose loss is beyond words and measure, 
we extend this assurance, and our sin- 
cere and profound sympathy.” 





Norman Stinson Advanced 
By Corroon & Reynolds 


Norman B, Stinson, who has been as- 
sociated with Corroon & Reynolds at 
Philadelphia for several years, has been 
named assistant manager of the group’s 
office there. He has had long experience 
in southern New Jersey and Philadelphia 
territories and will assist John M. Owen, 
manager of the Philadelphia department. 
This department also supervises Dela- 
ware, Maryland and the District of 
Columbia. 





B. H. PETERSON ADVANCED 


B. H. Peterson, engineer for the Auto- 
mobile and Standard Fire who for the 
last two years worked out of the Chi- 
cago office servicing mid-western states, 
has been assigned to Indiana as special 
agent and engineer. He will assist State 
Agent W. G. Wheeland, with headquar- 
ters at 1216 Merchants Bank Building, 
Indianapolis 9, Ind. Mr. Peterson is a 
graduate of the Armour Institute of 
Technology in Chicago and has had a 
number of years experience with inspec- 
tion bureaus. 
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Gulf Insurance Co. Changes 


The Gulf Insurance Co. of Dallas, has 
announced several changes in 
weeks which include the addition of one 


recent 


special agent to the field force and the 
division of one territory, the two new 
parts being added to already 
territories. Virgil F. Chase, Jr., 
agent in Houston, who had resigned and 
joined the Army, has been released from 
service and has returned to the Gulf. He 
will be stationed in the Panhandle, his 
territory prior to moving to Houston. 
Headquarters have not yet been estab- 
lished. Mr. Chase, with the company 
for fifteen years, succeeds: Clell D. Wil- 
son, Amarillo, who recently resigned tu 
join the Bruner-Wilson Agency there. 
Dan E. McCafferty, formerly Beau- 
mont special agent, had been moved to 
Houston when Mr. Chase resigned to 
enter the Army. Mr. McCafferty was 
with the Texas Insurance Department 
before joining the Gulf three years ago. 
The Beaumont territory has been di- 
vided, with Mr. McCafferty and W. S. 
Anderson, Alto, taking charge. L. M. 
Lovelace, special agent at Fort Worth, 
has been transferred to San Antonio, 
where he is to cover southwest Texas. 


existing 


special 





William A. Scherfe Dies 


William A. Scherfe, 77, veteran local 
agent at Fort Madison, Ia., and a past 
president of the Iowa Association of In- 
surance Agents, died at his home Au- 
gust 12. He operated the Scherfe insur- 
ance agency founded by his father. His 
father started the agency in 1891, repre- 
senting the Des Moines Fire, Security 
of Davenport and later the Hawkeye 
fire. When W. A. Scherfe entered the 
business in 1893 the agency brancied 
out and took on some of the other larger 
companies. 

For twelve years Mr. Scherfe in aildi- 
tion to operating his agency did special 
agency work in Iowa for Great Ameti- 
can. Later he was with British Amenca 
and Western and for a time did adjust- 
ment work for Royal. He stopped duing 
outside work in 1924 and thereafter <e- 
voted his entire attention to his agency 
business. Surviving are his wife and ‘wo 
sisters. 





A. C. WEAVER DIES AT 64 

. C. Weaver, service manager ! 
Florida for the Phoenix-London Group, 
died of a heart attack recently in 
Petersburg, Fla. Mr. Weaver, 64 yeats 
old, had served as a claim adjuster with 
the Lackawanna Railroad for many years 
before joining the Phoenix in 1926. 
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In 1900 only 5% of the 
bread consumed in the U. S. was baked 
outside of the home. Today approxi- 
mately 85% of it comes from America’s 
modern bakeries. 
The country’s 30,000 bakeries employ: 
over 250,000 people, and have an an- 
nual payroll of a quarter of a billion 
dollars—highest among all the food 
industries. In value of products used 
~ yearly (an estimated two billion dollars) 
'. American bakeries are second only to 
-wholesale meat packing in the food in- 
dustry field. ; 

. The expression, “Clean as a modern 
bakery,” is a common figure of speech. 
‘Today the American baking industry 
represents the latest developments in 
machinery, production and distribution 
methods and sanitary handling. | 



























PROTECTING 
AMERICA 


Through the ages, bread has been the basic food 
of soldiers—and under the present vitamin and 
mineral enrichment program, “enriched” flour 
and bread are playing an important part, not only 
on the fighting front but also by providing an 
ideal means for getting required nutritive value 
into the diet of civilians at home. 

Insurance Protection, too, is “enriched” by ac- 
tivities which not only minimize the danger of 
damage to property by fire or other hazards but 
also safeguard human life by encouraging the use 
of all precautionary measures and equipment 
known to modern safety engineering. 

Inquiries are invited regarding the extensive 
underwriting and service facilities of the Royal- 
Liverpool Group. 







Westinghouse 


Bread, the ideal companion to all 
foods, offers a war-time means of 
extending ration points, adding ex- 
tra nutrition and cutting food costs. 
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AMERICAN & FOREFIC N INSI RANCE COMPANY . BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD ‘ CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA ° THE LIVERPOOT 





& LONDON & GLOBE INSURANCE CO. LTD . THAMES & MERSEY MARINE INSURANCE COMPANY, LTD . QUEEN INSURANCE COMPANY OF AMERICA . THE NEWARK FIRE INSIRANCI 
COMPANY - FEDERAL UNION INSURANCE COMPANY ° ROYAL INSURANCE COMPANY, LTD . THE SEABOARD INSURANCE COMPANY ° STAR INSURANCE COMPANY OF AMERICA 








ONE HUNDRED. FIFTY WILLIAM STREET, NEW YORK, N. Y. 
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FINANCE RISK CONFERENCES 
Agents’ Comesitten iinet With Officials 
of Automobile and Aviation 
Organizations 

Conferences with officials of the Na- 
tional Automobile Underwriters Associa- 
tion, the American Bankers Association 
and Aero Insurance Underwriters on the 
problems of financed automobile business 
and airplane financing held the atten- 
tion of the sub-committee on financed 
zccounts of the National Association of 
Insurance Agents in New York City, 
August &-11. 

The committee was represented by 
Chairman H. H. Hendren, Sacramento, 
Calif.; Alfred I. Dreifus, Detroit, Mich., 
and Paul Woodcome, Fitchburg, Mass. 
Some time ago National Association 
President Fred A. Moreton, Salt Lake 
City, Utah, suggested the advisability of 
a sub-committee giving detailed study, 
especially to insurance on financed auto- 
mobile coverage 

“For years,” Mr. Hendren points out, 
“insurance agents have wanted their as- 
sociations to do something about insur- 
ance on financed commodities, especially 
automobile. The opportunity is now here 
for them to participate in this business. 
It will require work, hard work, on their 
part, but the plan on which the commit- 
tee is working can be successful under 
intelligent, industrious application.” 

In the conferences, which were marked 
by a splendid spirit of cooperation and 
readiness to assist the agents by the 
automobile, banking and aviation repre- 
sentatives, Mr. Hendren’s group became 
more convinced than ever of the impor- 
tance of developing a satisfactory way 
to handle coverage on financed com- 
inodities. Regarding automobile writings 
the committee feels that unless a work- 
able plan is developed agents may lose 
not only fire, theft and collision busi- 
ness, but property and liability damage 
as well. 

The National Automobile Underwrit- 
ers Association was represented by 
President George H. Duxbury and Man- 
ager J. Ross Moore; the American 
3ankers Association by Deputy Manager 
Walter French, and John Paddi, as- 
sistant vice president, Manufacturers 
Trust Company; W. C. Crittenden, as- 
sistant cashier and Byron Harrison, 
Bank of Manhattan; Aero Insurance 
Underwriters by Production Manager F. 
N. Davey. National Association Secre- 
tary Judge B. Miller attended all the 
meetings. 





Virginia Agents Seek 
Successor to O. H. West 


Marvin L. Wilson, president of the 
Virginia Association of Insurance 
Agents, has appointed a committee to 
select a successor to Oscar H. West as 
manager of that organization. The com- 
mittee comprises Warren F. Curtis, 
Richmond, chairman; John T. Minter, 
Norfolk; and Jacob Haun, Woodstock. 
Mr. West resigned that position recently 
to become manager of the Washington 
office of the National Association. He 
entered upon his new duties in that city 
this week. He planned to be in Chicago 
the early part of the week attending a 
meeting of the National Institute for 
Commercial and Organization Trade 
Executives. Until his successor in Vir- 
ginia is chosen the office of the state 
association at Richmond will be in 
charge of Virginia Sydnor, hitherto Mr. 
West’s secretary. 





THOMAS SPEAKS AT SEATTLE 


Tells Agents Insurance Has a Large 
Stake in the Future Welfare 
of American Business 

Speaking at the annual meeting of the 
Washington Association of Insurance 
Agents, W. Ray Thomas, vice president 
of the National Association of Insurance 
Agents, declared that insurance has a 
mighty stake in the future welfare of 
American business. 

“Let us not, while viewing the nrob- 
lems of all business, forget the problems 
of insurance,” Mr. Thomas said. “It is 
well that we should always have our 
own house in order. The splendid record 
of stock insurance in the war effort in- 
dicates that, on the whole, it is efficient. 
Jack of many a vital contract has been 
the service of a highly competent agent 
who has provided and serviced protec- 
tion which has been important to the 
government and to our people, not only 
as a source of protection against loss, 
but as an expediter in every sense.” 

Mr. Thomas again commented on the 
Supreme Court decision in the SEUA 
case, calling attention to the fact that 
the decision is now the law of the land 
and saying “we are going to have to live 
with it.” 

He emphasized the importance of 
continued state regulation plus possible 
legislation to meet the emergency cre- 
ated by the decision in all its aspects. 

Discussing some of the causes which 
lay back of charges brought against the 
insurance business, Mr. Thomas re- 
marked that sound public relations in 
the past would have prevented much 
misunderstanding, “but it is evident too 
that able and far-seeing executives in 
the company ranks have recognized 
these problems and are now taking steps 
which we trust will solve them.” 





ONTARIO AGENTS TO MEET 

The annual meeting of the Ontario 
Fire and Casualty Insurance Agents’ As- 
sociation is scheduled to be held at the 
Royal York Hotel in Toronto on Octo- 
ber 4-6. Subjects likely to be discussed 
are agents’ qualifications and fire insur- 
ance rates. Most agents are reported 
opposed to any general reductions of 
rates at this time. 





GEORGE JAMES BURKE DIES 

George James Burke, 57, Indianapolis, 
Indiana agent for the Scottish Union 
and the National Fire Insurance Co. died 
recently in Methodist hospital. He had 
been a resident of Indianapolis thirty- 
three years and was a member of the 
Masonic order, Episcopal church of the 
Advent and the Blue Goose. His wife, 
a son in the United States Army, a 
sister and brother survive. 





ONTARIO FIRE LOSSES 

Fire losses in the province of Ontario 
were higher during the first six months 
when compared with the same period of 
last year. This is revealed in the report 
for that period of the Ontario fire mar- 
shal. There were 7,860 fires in the period 
under review for a total loss of $5,535,- 
181 and an insurance loss of $4,709,631. 
In the same 1943 period there were 8,717 
fires for a total loss of $5,422,039 and 
an insurance loss of $4,470,533. The in- 
crease for the half year was in spite 
of a substantial decline recorded in the 
second quarter. 


PITTSBURGH SCHOOL PROGRAM», 


160-Hour Course on General Insurance 
Will Start Sept. 18; Several New 
Units Being Developed 


The Pittsburgh Insurance School will 
conduct a broadened 160-hour course on 
general insurance during its tenth an- 
nual term beginning September 18. The 
Insurance Club of Pittsburgh and the 
Pittsburgh Association of Insurance 
Agents will continue as sponsors with 
the cooperation of the Alumni Chapter 
No. 1, Pittsburgh, of the educational 
program of the National Association of 
Insurance Agents. Val E. Schott, as- 
sistant manager of the Aetna Casualty 
& Surety Pittsburgh office, and Bessie 
M. Snyder, secretary-treasurer of the 
Pittsburgh Association of Insurance 
Agents, have been elected to serve as 
director and secretary for their third 
consecutive terms. 

The 160-hour course is based upon the 
100-hour NAIA educational program. 
For the last two years the Pittsburgh 
Insurance School has presented this 
100-hour program together with twenty- 
four additional hours of instruction. 

Under the new curriculum, thirty-six 
hours over the additional twenty-four 
hours have been added. Classes will be 
increased to two and one-half hours 
from two hours each and the aviation 
unit will be tripled. Units on indoc- 
trination, legal principles and ocean 
marine have been developed for inclu- 
sion and war damage has been tenta- 
tively dropped. 

Registration for the school will begin 
August 21 and close September 11. Ap- 
plications will be available at the offices 
of the sponsoring organizations, 324 
Fourth Avenue. The tuition will continue 
at 25 cents per hour with a stated min- 
imum of $10 and a maximum of $35. 
Students are permitted to register for 
as few units as they wish, but special 
emphasis will be .placed this year upon 
the value of enrolling for the entire 
course. Classes are to be held on Mon- 
day and Thursday nights at a downtown 
location not yet announced. They will 
convene promptly at 6 p. m. and end 
at 8:30 o’clock. 





BROKERS’ OFFICERS REELECTED 


Moore President, Lavin Executive Com- 
mittee Head, Sawtelle Vice Presi- 
dent of National Association 


In a mail ballot just concluded the Na- 
tional Association of Insurance Brokers 
re-elected the present officers for an- 
other year. They are as follows: 

President, Harry E. Moore, Boston; 
chairman, executive committee, Frank P. 
Lavin, Chicago; vice president, H. G. 
Sawtelle, St. Louis; secretary, Alex 
Goldberger, Brooklyn; treasurer, E. S 
Litchfield, Boston. 

Mr. Moore, during the past year, has 
made an extensive series of visits to each 
local association reporting the status of 
problems and urging a strengthening of 
the National Association through greater 
financial support. As a result of his work 
a meeting of the executive committee 
will be held shortly and plans for an en- 
larged program outlined. 

Mr. Moore is the president of Moore, 
Olive & Co., of Boston, and served as 
president of the Insurance Brokers As- 
sociation of Massachusetts before his 
election to the presidency of the Na- 
tional Association of Insurance Brokers. 





NATIONAL PROMOTES DYER 

Special Agent Howard G. Dyer. has 
gone to Houston as of August 15, where 
he will assist Special Agent J. F. Now- 
lin in the development and supervision 
of the business of the National Fire 
Group in its south Texas field. A native 
of New England, Mr. Dyer has had long 
experience in the underwriting depart- 
ment of the National Fire Group’s 
Southern field where he has advanced 
progressively from a job as assistant map 
clerk to that of senior examiner of 
Texas business. His marked ability and 
the knowledge thus acquired have earned 
for him his promotion to this field. 
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To Take Qualification 
Tests at Agents’ Meeting 


A record breaking attendance at the 
forty-seventh annual meeting of the 


Minnesota Association of Insurance 
Agents at the St. Paul Hotel, August 

23-25, now seems probable. The mass 
examination of agents the morning of 
August 25 is the main drawing card al 
though an exceptionally good program 
otherwise has been set up. 

Three men of national importance _ 
be the main speakers. They are U. 
Senator Joseph Ball of Minnesota; F te 
S. Moreton, president of the National 


_Association of Insurance Agents, and 


Louis Hawley, vice president of New- 
house & Sayre, Chicago. 

There is a_ possibility that several 
hundred agents will report_for the ex- 
amination to be given by Commissioner 
Newell R. Johnson and his assistants. 
Scores of agents who customarily never 
attend a state association meeting have 
indicated their intention to go to St. 
Paul this year mainly to take the ex- 
amination but being here for that pur- 
pose they probably will participate in 
the meeting, too. . 





JOINS PACIFIC EMPLOYERS 


Preston A. Drake, formerly associated 
with the Liberty Mutual Insurance Co., 
Boston, Mass., has been appointed super- 
intendent of interstate compensation 
claims for the Pacific Employers Insur- 
ance Co., with headquarters in the home 
office in Los Angeles. 
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| You “a a guy named Joe. 
He's driving hard — day by 

a day — giving all he has ‘ 
smash the enemy. 


He's not asking you to buy | 
bonds — he's too busy. 


| BUT he expects you to buy — 
, bonds — and what's more he Meg" 
expects you to keep them — (jaa 


















Milwaukee Mechanics’ Insurance Company 


Firemen's Insurance Com mpany of Newark, N. J. 


FIRE- MARINE: More SURETY iepears ee 
The Girard Fire & Marine Insurance Company _—_Royal Plate Glass & General Ins. Co. of Canada 

Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co.of N.Y, 

Organized 1866 Organized 1874 
The Concordia Fire Insurance Co. of Milwaukee ~ Commercial Casualty Insurance Company 

Organized 1870 Organized 1909 


NS UR ANGE 


Western Department 
120 So. LaSalle St, il 
Chicago 3, Illinois 


HOME OFFICE 


Foreign Department 


John St. 


New York 7, New York 


Pittsburgh Underwriters - Keystone Underwriters 


10 PARK PLACE - 


Canadian Departments 
465 Bay St., Toronto, Ontario 


404 West Hastings St., Vancouver, B. C, 


NEWARK |, NEW JERSEY 


Southwestern Dept, 
912 Commerce St, 
Dallas |, Texas 


Pacific Department 
220 Bush St, 
San Francisco 6, Calif, 





BUY MORE BONDS --AND KEEP THEM 
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Stock Companies Back Bailey Bill 


(Continued from Page 1) 


of the business in accordance with its 
nature through practices long deemed 
necessary for attaining such a result. 
Governmental regulation, by whatever 
authority, should be predicated upon that 
proposition. To strive for less is to set 
a goal far short of one which will in 
the long run serve either the business or 
the public.’ 

The main problem, the stock compan- 
ies’ memorandum says, is how in all re- 
spects to preserve the power of regula- 
tion by the states, free from Federal 
interference, and how to preserve the 
heretofore existing right of concerted 
caction by insurers. A petition for re- 
hearing im the South-Eastern case will 
be filed in an attempt to have the case 
reversed and the law put in status quo 
ante. But that will take much time as 
would also a remedy through a consti- 
tutional amendment. Perhaps the latter 
will be the ultimate solution, it is point- 
ed out, but “obviously the time for con- 
sununating such a procedure is prohibi- 
tive in ameliorating the existing emer- 
veney.” 

Time Needed For Long Range Study 

No complete long range program may 
be readily formulated, the memorandum 

tates. Meantime the existing confusion 
due to causes which may be immediately 
corrected, short of a long range pro- 
vram, wilk become accentuated through 
delay, and those engaged in the  busi- 
ness cannot assume the risk entailed. 
The most acute emergency can be rem- 
edied through Federal legislation which 
will render inapplicable the Federal anti- 
trust laws to insurance, and the Bailey- 
Van Nuys bill offers that immediate 
remedy while a long range program 1s 
being studied and framed, i 

Extracts from the stock fire companies 
memorandum follow: 

“The regulation of insurance, by what- 
‘ever authority, cannot be in the best 
interests of the public unless: (a) the 
regulatory authority 1s beyond question, 
(b) that authority 1s close to the essen- 
tial transactions of the business, and 
(c) its aim and effect are wholly con- 
sonaut with, and in fulfillment of, the 
nature of insurance. Generally speak- 
ine, until the decision in the South- 
Eastern case, state regulation complied 
with these essentials. The power of the 
states to regulate was unquestioned; 
they best could deal with the problems 
presented as local problems, and their 
regulation generally recognized uniform- 
ity and concerted action as essential to, 
if not a condition precedent to, the 
securing of non-discriminatory, eauitable 
and reasonable rates and coverage and 
the maintenance of solvency of insurers. 

“The stock companies have felt that 
regulation by the states is preferable 
to Federal regulation, They wish to pre- 
serve state regulation for that reason— 
but they wish to preserve it completely, 
not partially, free from Federal inter- 
ference. True state regulation should 
permit each state to regulate as it sees 
fit. They, as does Mr. Justice Jackson, 
fear that any Federal restrain will lead 
to complete Federal regulation. The 
application of Federal anti-trust laws to 
insurance is not only such a restraint 
upon state regulation, but one which 
nullifies its exercise respecting practices 
which are essential to sound protection. 

Seek Remedy Along Line of Attack 

“The Federal anti-trust laws were 
made the basis of attack in the South- 
astern case; the decision in the case 
was grounded upon their applicability 
io insurance, and the effect of such ap- 
plication is not only the point of impact 
upon state regulation but the reason 
why the continuation of practices con- 
sonant with state regulation are now 
decreed Federal’ offenses. This result 
has set in motion that confusion and 
chaos which render existing state reg- 
ulation impotent. It would seem logical, 


therefore, to seek a remedy along the 
line of attack. 

“Just that underlies efforts which were 
undertaken by stock company executives, 





with the aid and advice of Congressional 
leaders, when they foresaw long since 
the potentialities in the South-Eastern 
case, and sought to forestall them. Those 
men also foresaw that some aspiring 
persons, in diagnosing the best means of 
securing Federal regulation, chose anti- 
trust prosecutions. For this reason, too, 
it is only logical to oppose any such 
effort by meeting the attack where made. 
In the face of the success of the attack 
thus far, with some of its dire conse- 
quences already matured and all threat- 
ening, time is distinctly of the essence 
in consummating remedial measures. 
Effects of SEUA Decision 

“The South-Eastern decision chal- 
lenges state regulation in all of its as- 
pects by holding that insurance is com- 
merce, for under our Constitution if it is 
commerce, then in so far as it is inter- 
state, the power to regulate lies in the 
Federal Government. This means that 
in practical effect, as to interstate trans- 
actions, the states lack the inherent 
power to enact any regulation which 
(a) is inconsistent with a Federal stat- 
ute or (b) interferes with interstate 
commerce, unless by sufferance of Con- 
gress. Specifically it means that with- 
out affirmative action by Congress the 
states cannot permit nor may the com- 
panies engage in concerted action es- 
sential from the nature of insurance. 

“There have been in mind statements 
made in the Congressional Record by 
Senators O'Mahoney and Hatch and 
statements made by the Attorney-Gen- 
eral independently and through those 
Senators. Obviously, the impressions 
sought to be engendered by those state- 
ments were: (a) that state regulation 
will not be completely nullified by the 
South-Eastern decision; (b) that there 
is no desire for Federal regulation; 
(c) that Federal regulation is not a 
necessary consequence; (d) that the Fed- 
eral Government recognizes the confu- 
sion caused by the decision and will not 
take advantage until the business is giv- 
en time to consider and adjust; and 
(e) that Federal legislation should be 
enacted which will permit some of the 
practices wihch are in effect and might 
be forbidden under a strict application 
of Federal anti-trust laws. 


May Take Realistic Attitude 


“Without questioning the bona fides 
of those who have made these state- 
ments, we will not be realistic unless: 
(a) we at least contemplate the possi- 
ble motives in the institution of the 
South-Eastern proceedings; (b) we give 
some heed to the warnings and fears 
expressed by Mr. Justice Jackson; 
(c) appreciate that neither the Attorney- 
General nor any Senator has the con- 
stitutional power to dictate a decision 
of the courts or alone to legislate ; and 
(d) also appreciate that insurance ex- 
ecutives, state Commissioners, attorney- 
generals, Senators and Representatives 
will change over time—and this is ac- 
centuated when we realize that after 
seventy-five years well established law 
has suddenly been changed. 

“There should also be borne in mind 
that as a result of the South-Eastern 
decision the Department of Justice will 
not permanently withhold prosecutions 
similar to those begun in Atlanta; that 
it has not promised complete immunity 
nor indicated with certainty what acts 
may be even’ temporarily continued 
pending adjustment; that it cannot at all 
control civil actions—and some have al- 
ready been instituted by individuals; 
that even with forbearance, confusion 
exists which may mean endless litiga- 
tion; and that the remedies proposed 
by Senators 0’ Mahoney and Hatch and 
the Attorney-General—and this is of 
the utmost importance—do not make 
certain state regulation without Federal 
interference, but tend to permit state 
regulation only as directed by Congress 
or in compliance with their own  phil- 
osophy or that of the Department of 
Justice. 

“It is not believed that the present 


Congress desires to direct or interfere 
with state regulation to any degree 
whatsoever. For it to do so would result 
in state regulation far short of that 
which has existed in the past. Such 
action by Congress would be conducive 
to only less confusion than now exists. 
insurance companies—certainly fire, cas- 
ualty, marine and inland marine compan- 
ies—cannot be expected to long assume 
the risk of further prosecutions and 
civil actions. They cannot with integ- 
rity submit to a philosophy which will 
destroy what they believe to be the es- 
sence of insurance and its present reg- 
ulation by the states. All of these are 
material factors weighed in seeking rem- 
edies. 





Study of State Regulation 


“Another course open is_ legislative 
action by the Congress—perhaps sup- 
plemented by action of the states. It 
would seem that the aim of any Federal 
legislation should be toward securing 
state regulation by sufferance. There 
is clearly indicated the necessity for the 
examination of every provision of state 
regulation which may now or hereafter 
exist and the consideration of which 
of such statutes or rules the Federal 
courts may hold to be either (a) incon- 
sistent with a Federal statute or (b) in- 
terference with interstate commerce. In 
such a study it must be borne in mind 
that as a result of the South-Eastern 
decision and application of principles of 
constitutional law any state statute or 
rule contrary to a Federal statute will 
be void, and that it may be void if it 
interferes with interstate commerce even 
though it does not conflict with a spe- 
cific Federal statute. 

“It is not believed that every state 
statute or rule will be held to interfere 
with interstate commerce or to conflict 
with a Federal law, but consideration 
of the possibility is necessary. It must 
also be borne in mind that actual prac- 
tices in the business which are deemed 
essential to public service must likewise 
be examined, for even if they are not 
the subject of specific state statutes 
or rules, action thereunder may never- 
theless be illegal. Obviously such a study 
will take time—and perhaps considerable 
litigation, Perhaps litigatiton may not 
only be necessary to a solution but, 
in some respects at least, be the best 
means of securing solution with cer- 
tainty. 


Four Provisions of State Regulation 


“Such a study will be difficult, not 
only because it requires examination of 
all statutes of forty-eight states, but 
because the decision in the South-East- 
ern case does not offer a guide or stand- 
ard for determining what provisions of 
state regulation are or may be affected 
by the decision, adversely or otherwise. 
Mr. Justice Jackson pointed out this 
fact. 

“However, with the knowledge in the 
Commissioners of the provisions of the 
laws of their respective states and of 
the body of state regulatory law in gen- 
eral, the provisions of state regulation 
may, at least roughly, be divided into 
four categories: (a) provisions respect- 
ing taxation, (b) provisions respecting 
qualification requirements, (c) provisions 
respecting maintenance of reserves and 
investments, and (d) provisions respect- 
ing practices in the making and main- 
tenance of rates and forms of coverage. 

“Even a hasty consideration of these 
categories will convince that the latter 
are already directly challenged, for prac- 
tical purposes rendered impotent, and 
that the integrity of the business and 
the protection of the public is thereby 
threatened in at least some of the fields 
of insurance—and this not because they 
interfere with commerce, but because 
they constitute a violation of Federal 
anti-trust laws. From this fact it would 
seem that there would again emerge the 
necessity and desire of focusing reme- 
dial efforts on those laws. 


Possible Federal Legislation 


“When ‘the study just outlined has 
been made, obviously efforts should then 
be directed toward the framing of leg- 
islation by Congress which will permit 


to remain by sufference those provisions 
of state regulation otherwise nullified. 

“It would seem that such sufferance 
would have to be secured along the lin, 
of one or all of the following: (a) an 
affirmative authorization of state reg 
ulation by Congress, (b) the adoption by 
Congress of present and future provi- 
sions of state regulation, (c) a declara- 
tion by Congress that such provisions 
shall not be held to be an interferenc; 
with interstate commerce, and (d) action 
by it which will remove or make inap 
plicable any Federal statute conflicting 
with or inconsistent with state regula 
tion. 

“A factor to be borne in mind—and 
we here reiterate—is that the Federa| 
anti-trust laws (the Sherman and Clay 
ton Acts) constitute the only Federal 
laws really in the nature of regulatory 
laws which have been applied directl 
to insurance. It may fairly be assumed 
—and this we are convinced is the be- 
lief of the proponents of measures now 
pending in the Congress—that prompt 
action by the Congress to render Federal 
anti-trust laws inapplicable to insurance 
and thus return the law in that respec: 
to the status existing prior to the South- 
Easern decision will so clearly establish 
an intent and policy on the part of 
Congress as will cause any other aspir- 
ing Federal bureau to hesitate before 
again interfering with state regulation. 

“The best formulated long range plan 
may require for unity and completeness 
concurrent or supplemental legislation 
by the several states. 

Why Bailey Bill Should Not Be Broad- 
ened Now 

“Those who support action limited 
rendering inapplicable the Federal anti 
trust laws quite appreciate that it would 
be desirable in many respects for legis- 
lation also to render inapplicable such 
Federal laws as the Federal Trade Com- 
mission Act and the Robinson-Patman 
Act. They are not averse to immediate 
action in that regard; however, it is, 
we believe, the firm conviction of well 





informed persons that to attempt at this’ 


juncture to expand pending legislation 
to include such action may well result 
in such delay as will seriously impair 
the design and purpose of desirable leg- 
islation. 

“The supporters of the Bailey-Van 
Nuys bill desire and aim for state reg- 
ulation without. any strings or interfer- 
ence whatsoever in or by the Federal 
Government, and as most pertinent they 
point out that if either (a) the Federal 
anti-trust laws are not made inapplicable 
without exception, or (b) an attempt is 
made by affirmative Federal legislation 
to accomplish inapplicability only in lim- 
ited respects, neither of such courses 
will secure completely free state regula- 
tion, but will result to some substantial 
degree in the Federal Government cir- 
cumscribing state power and the exer- 
cise of that power as deemed best by the 
several states. In less than complete 
and unfettered state regulation there is 
inherent the possibility of continuous 
litigation to determine and to delineate 
that which is within and that which is 
not within Federal sufference.” 





Agent’s Licenses Revoked; 


Those of Another Suspended 


Superintendent of Insurance Robert F. 
Dineen has revoked the licenses of Wil- 
liam F. Daly, Poughkeepsie, N. Y. and 
has suspended for a period of three 
months the licenses of Raymond M. 
Markley, Peeksill, N. Y. After a hearing 
a determination was made that Mr. Daly 
had violated the provisions of the insur- 
ance law and is incompetent and un- 
trustworthy within the contemplation of 
this law to act as an insurance agent. It 
was also determined that Mr. Markley 
had violated the provisions of the insur- 
ance law, and shown himself to be in- 
competent and untrustworthy. 

The suspension of Mr. Markley’s li- 
censes issued under Section 113 of the 
insurance law went into effect on Au- 
gust 1—while the suspension of the li- 
censes issued to him under Section 115 
of the insurance law went into effect on 
August 6. 
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Here is an ad- 
vertisement that 
might well be 
framed and hung in 
your office. Because it 
emphasizes in a human 
interest way the extent to 
which insurance companies 
have reduced fire rates during 
recent years. It appears—in color 
—in the August 21st issue of Time— 
the weekly news magazine. The Aetna 
v oo Group, W. Ross McCain, 
President. 





40% is a big reduction 


Anyone who has tried to reduce can 
appreciate what a substantial reduc- 
tion 40% represents. Yet this is the 
extent by which the average fire in- 
surance rate has been reduced within 
the past thirty years. 


This welcome trend reflects the im- 
pressive progress that has been made 
in reducing fire losses. Thanks largely 
to the fire prevention research carried 
on by capital stock insurance com- 
panies, we now live and work in 
better constructed buildings, we know 
more about keeping fires from start- 
ing—and our fire departments are 
better trained and equipped. 
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It is your local agent or broker, 
however, who deserves the credit for 
bringing to you the full advantages 
of modern insurance. It is he who fits 
insurance to your individual needs. 
It is he who comes to your assistance 
in event of loss. 


Another point to remember is that 
when your insurance is with a capital 
stock company such as those compris- 
ing the Aetna Fire Group, it is backed 
by doth a paid-in capital and surplus. 


You are never liable for assessment. 
o& e e 


Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


HARTFORD, CONNECTICU 


Aetna Insurance Co. + The World Fire & Marine Insurance Co. * The Century Indemnity Co. * Piedmont Fire Insurance Co. ° 





Since 1619 eg conflagra- 


ions, wars and 
financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 





WARS CONFLAGRATIONS DEPRESSIONS 
1846 1835—New York City 1819 
Mexican | 1845—New York City 
Wer |1051—Senfronmce ‘| '87 
1861 | 1866—Portland, Me. 1843 
Civil 7 
Was | 1871 —Chicago 
1857 
1898 1872—Boston 
Sponish- | 1877—St. John, N. B. 1873 
American | 1889—Seattle; Spokane 1893 
War 1901 —Jacksonville, Fla. 
1917 1904—Baltimore 1907 
World i 
1906 —San Francisco 
War! 1921 
1941 1908 —Chelsea 
World 1914—Salem 1929 
War 2 1941 —Fall River 











Aina Insurance Group 
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Standard I1surance Co. of N.Y. + Standard Surety & Casualty Co. of N.Y 
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Factory Fire Mutuals 
Back State Regulation 


NEED FOR UNIFORM STATUTES 


Factory Mutuals Hold Uniformity and 
Lifting of Some Restrictions Will 
improve State Control 
Holding that state supervision of in- 
surance is more desirable than Federal 
egulation, the Associated Factory Mu- 
tual Fire Insurance Companies have 
filed a memorandum with the sub-com- 
mittee on Federal legislation of the Na- 
tional Association of Insurance Com- 
missioners stating that “the only way the 
states can adequately regulate the busi- 
ness of insurance is by the adoption of 
uniform laws, particularly as regards 

rates and policy forms.” 

The memorandum was prepared by 
Hovey T. Freeman, chairman of the legal 
committee of the Asseciated Factory 
Mutuals and also president of the Man- 
ufacturers Mutual Fire of Providence, 
R. | He says that it has been “our 
feeling that the states must immediately 
revise their practices by adopting uni- 
form laws if they wish to relieve the 
which is being exercised for 
gulation.” 

For Uniform Rates 

Mr. Freeman makes a plea for uni- 
form insurance rates, and he says he 
listinguishes between uniform rates and 
non-competitive rates. He also argues 
that the states often have gone beyond 
what was required to protect their citi- 
vens and have enacted laws to “bring 
ihout unfair discrimination as between 
different types of companies and differ- 
ent types of risks.” He condemns coun- 
tersignature laws, laws which impose 
taxes “for the benefit of property own- 
ers whether they insure or do not insure 
their property,” meaning municipal taxes 
and fees, and “laws and Insurance De- 
partment practices which require need- 
less information which has no relation 
to the financial condition of a company.” 
The last criticism is directed at the re- 
quirements of annual financial state- 
ments 

Mr. Freeman contends that the “meth- 
ods of operation and the practices of the 
Factory Mutuals do not, in our opinion, 
contravene any of the provisions of the 
Sherman law as att interpreted by 
the Supreme Court or any other law on 
the statute books.” The cost of insur- 
ance in each mutual company is deter- 
mined by its actual experience, he said. 

“So far as conspiracies, coercion, in- 
timidation and boycotts: are concerned, 
there is but one answer,” said Mr. Free- 
man. “Companies indulging in such 
practices must cease and desist or as- 
sume the consequences of their acts. 
There is no middle road. Either they 
bring themselves in conformity with law 
or assume the consequences of their il- 
legal acts. That coercion, intimidation 
and conspiracies and boycotts are for- 
bidden by law needs no argument and 
we do not assume to suggest any re- 
medial legislation for this state of af- 
fairs, much less do we countenance their 
continued practice. 

Uniform Rates Essential 

“We believe that in the transaction 
of the business of fire insurance it is 
absolutely essential that there be uni- 
form rates of premiums for the cover- 
age provided by companies. 

“The contention of the Government 
is that rates of fire insurance should be 
based upon the actual experience of the 
individual companies. This argument 
gives little thought or consideration to 
some of the problems inherent in the 
fire insurance business as was pointed 
out by the respondents in their brief 
filed in the SEUA case. Purely com- 
petitive rates in all probability would 
lead to a demoralization of the business 
of fire insurance. In fact, that was the 
experience of fire insurance companies 
prior to the enactment of existing rat- 
ing laws in the several states. 

Factors to Consider in Establishing 

Uniform Rates 
“In our advocacy of the maintenance 


pressure 
Federal re 


of uniform rates we do not limit our- 
selves to that single factor,” Mr. Free- 
man continued. “Our view is that states 
should provide for uniform rates and 
that they may not be used or put into 
effect until approved by some state au- 
thority. Further, such uniform rates 
should be based on the elements of: 
(1) burning rate; (2) cost of operation; 
(3) the maintenance of proper reserves, 
and (4) the element of profit. If all 
of these elements were considered fair- 
ly and with due regard for the equitable 
treatment of the owners of property as 
well as a fair return on the capital in- 
vested in the business, we do not see 
that the maintenance of uniform rates 
would be detrimental in any way. If, 
however, the maintenance of uniform 
rates were deemed to be in violation 
of any existing law, Federal or state, 
then those laws should be modified so 
as to permit their promulgation and 
approval by state authorities. 

“If, on the other hand, it were found 
after careful investigation that the main- 
tenance of uniform rates cannot be kad, 
either because the laws forbid or be- 
cause fair treatment cannot be accorded 
to property owners, then the only alter- 
native as we view the situation is for 
the states to promulgate rates to be 
charged and, based upon the experience 
of the individual companies, to require 


a return to policyholders of that portion 
of their premium charges found, after 
proper investigation, to be beyond that 
which companies would be justified in 
retaining for the protection they afford. 
This second method is essentially in line 
with the present practices of the Fac- 
tory Mutual Companies. 

“Another argument in favor of uni- 
form rates for a given risk presents 
itself when we give thought to the sub- 
ject of reinsurance of risks. It is well 
known in the insurance field that rarely, 
except in case of very small properties, 
does a company feel justified in retain- 
ing the entire liability on a given risk. 
In fact, it may be precluded from doing 
so because of legal limitations. 

“The exigencies of the business re- 
quire that there be some uniform prac- 
tice to which all participating companies 
will adhere. Otherwise there will be 
such a disruption of the business of fire 
insurance as not only to cause hardship 
to property owners, but operate to their 
disadvantage as well. 

Federal Regulation of Insurance 

“While on the subject of Federal reg- 
ulation of insurance, we may be per- 
mitted to express the view that, given 
conditions where state regulation is fair 
to all concerned, plays no favorites, ca- 
ters to no special interest and does not 











A ship’s navigator bears a heavy responsibility. He, 


alone, is held accountable for charting a safe course 


... and on his knowledge and experience depend the ia of 


his shipmates. 


The broker or agent buying American insurance for 


American interests abroad also bears a heavy responsibility, 


for his clients rely on him to see that they have the proper 


insurance coverage. That is why so many brokers and agents 


are dealing through the AIU; for with whatever line of pro- 


tection their insured is concerned—fire and allied lines, 


marine, casualty, automobile—if it is foreign coverage, the 


efficient and experienced service this organization offers can 


not be surpassed! 
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go beyond the requirements of the pro 

tection of the interests of the state and 
of its citizens, it might well be per 

mitted to continue in effect. If, on the 
other hand, any companies are to con 
tinue to be subjected to unfair comp: 

tition and to exactions which do not 
even remotely benefit the policyholders, 
then Federal supervision might well give 
life to the hope that it will afford som: 
measure of reilef. 

“A system of dual supervision is not 
desirable. Either we should have full 
state supervision or complete Federal 
supervision. Otherwise there will exist 
a constant twilight zone wherein ques- 
tions will arise whether a given action 
comes within the inhibitions of Federal 
statutes or are to be regulated by state 
law. Under those conditions, officials 
of companies will not know their rights 
or their obligations and cannot decide 
definitely how to proceed in a given 
contingency. Such a state of affairs 
would be' intolerable. 

“We repeat, state regulation main- 
tained within proper limits and designed 
to protect all interested parties, whether 
companies or their representatives or 
their policyholders, would be preferable. 


Bailey-Van Nuys Bill 


“The pending bill, S. 1362, entitled ‘To 
Affirm the Intent of the Congress that 
the Regulation of the Business of In- 
surance Remain Within the Control of 
the Several States ... be not Applicable 
to that Business,’ would not relieve the 
insurance companies engaged in inter- 
state business from the provisions of 
any other than the Sherman Act or the 
Clayton Act. (Note that a companion 
bill to S. 1362 has passed in the House 
of Representatives.) Hence, insurance 
companies would still be subject to the 
provisions of the last mentioned laws,” 
including the Federal Trade Commission 
Act, Labor Standards Act and Act 
Against Unlawful Restraints and Monop 
olies. 

“In our opinion there is much merit 
in continuing to subject the business of 
insurance to those provisions of Federal 
law which prohibit such unfair practices 
as are charged in the pending suit of 
the Government against the South-East 
ern Underwriters Association. Whether 
there should be some modification in 
respect of the prohibition against own 
ership and control by one insuranc« 
company of the stock of other companies 
which would ordinarily be in competi- 
tion, and also prohibit interlocking di 
rectorates, is a subject which would met 
it study and mature consideration. Ther 


are essential factors to be considered 


and it may well be that in some instanc¢ 
the control by one company of one ©! 
more other companies engaged in sin 
ilar activities would prove to be bens 
ficial to the insuring public.” 





AUTO CLAIMS ON COAST RIS£ 
Automobile insurance men on t! 
Pacific Coast feel that the old fir 
theft, collision and comprehensive rat: 
of the National Automobile Underwri 
ers Association are yielding high losse> 
in that part of the country. With 19 
cars selling today for $250 to $400 mor: 
than the original purchase price an‘ 
with collision*premiums on three-yeai 
old cars 40% under those for new car 
it is claimed that Pacific Coast exper 
ence is running against the companies. 
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Insurance Institute Names Those 


To Receive Final Certificates 


The Insurance Institute of America 
innounces that twenty-nine students 
finished their course of studies at the 


‘lose of the second semester of 1944, and 
will receive final certificates. They are 
is follows: 

New England 

Nicholas Gannam, Massachusetts Bond- 
ng & Insurance Co., Boston, fire 
sraduate. 

Mary E. 
surance Department, 
rraduate. 


Murray, Massachusetts In- 
Boston, casualty 


Middle Atlantic 

Catherine M. Collins, Fidelity & Cas- 
ualty, New York, surety graduate. 

William C. Dick, Fidelity & Casualty, 
New York, casualty graduate, cum laude. 

Nellie A. G. Geety, Royal Indemnity, 
New York, surety graduate. 

Lester M. Heulitt, Great 
fire graduate, cum laude. 

William S. Hintze, Brown, Crosby & 
Co., Inc., New York, marine graduate. 

John P. Keary, Fidelity & Casualty, 
New York, casualty graduate, cum laude. 

Frank Lang, Assn. of Casualty & 
Surety Executives, New York, casualty 
craduate, magna cum laude. 

Tsong Y. Lieu, Universal Trading 
Corp., New York, surety graduate, cum 


American, 


laude. 

Harold G. McCormick, New York In- 
surance Dept., New York, casualty 
eraduate. 


Ernest L. Nord, Jamestown Mutual, 
Jamestown, casualty graduate, cum 
laude. 

Frank E. Parkhurst, Royal Indemnity, 
New York, casualty graduate, cum laude. 

Stanley V. Poska, Reinsurance Corp. 
of N. Y., New York, fire graduate. 

Ethel E. Punger, Fidelity & Casualty, 


Meaning of “While” in 
Mortgage Exclusion Clause 


The provision, in an automobile fire 
policy, that there shall be no coverage 
while the automobile is subject to any 
mortgage not specifically declared and 
described in the policy is not ambiguous. 
The word “while” is an adverbial modi- 
fier expressing duration. It means “as 
long as,’ and is not limited to the date 
of the issuance of the policy, but refers 
as well to time thereafter, and includes 
any incumbrance placed on the auto- 
mobile after the issuance of the policy. 

Where the company denied liability 
on the ground of the existence of such 
a mortgage, the insured’s reply contain- 
ing only a general denial was held in- 
sufficient to put in issue the invalidity 
of the mortgage on the ground of usury, 
and the insured could not have that 
question determined in avoidance of the 
exclusion provision. Zancker v. North- 
ern of New York, Kansas City Court 
f Appeals, 176 S. W. 2d 523. 


COLLISION DAMAGE TO BARGE 

A barge owner libeled’ a steamtug, 
which impleaded another tug for dam- 
age to the barge as the result of a 
collision. The barge was the port hawser 
boat of two boats in tow of the im- 
pleaded tug, bound from New York har- 
bor to Perth Amboy. The respondent’s 
tug, bound from South Amboy to New 
York, endeavored to pass the impleaded 
tug and her tow. 

It was charged that in doing so she 
vas so negligently handled and con- 
trolled that one of her barges came into 
‘ontact with the libelant’s barge, dam- 
iging that vessel. The evidence was held 
to show that the impleaded tug, having 
in tow a barge damaged in a collision in 
the narrow channel with the tow of 
inother tug, while attempting to make 
\ port to port passage near a point 
where the channel turned sharply west- 
ward, was not at fault, and that the 
respondent tug was. The Delaware, 








Federal District Court for eastern New 
York, 53 F. Supp. 599. 


casualty graduate, magna cum laude. 


Helen R. Schuster, Fidelity & Cas- 
cum 


ualty, casualty graduate, 


laude. 


magna 


William Smith, Jr., Metropolitan Life, 
New York, life graduate, cum laude. ; 
John Ulreich, Commercial Union As- C. 


surance, New 
cum laude. 


York, marine graduate, 
Middle West 

Joseph J. Bonk, North British & Mer- 
cantile, Chicago, fire graduate. 

Wendell T. Griffith, Farm Bureau Mu- 
tual Automobile,. Columbus, casualty 
graduate. 

Dortha M. Horch, Farm Bureau Mu- 
tual Automobile, casualty graduate. 

Loretta I. Kussmann, Hardware Mu- 
tual Casualty, Chicago, casualty gradu- 
ate. 

Bernard Rogers, Farm Bureau Mu- 


tual Automobile, casualty graduate. 
David A. Tapley, Farm Bureau Mu- 

tual Automobile, casualty graduate. 
Helen FE. Ternandt, Marsh & Me- 

Lennan, Chicago, casualty graduate. 


Frank J. Zastudil, Farm Bureau Mu 
tual Automobile, casualty graduate. 
Canada 
John T. Birch, Parsens, Brown Ltd., 


Vancouver, marine graduate. 
Frederick J. King, Jr., London & Lan 
cashire, Vancouver, casualty graduate 
Leslie O. Rowland, Grain Insurance & 
Guarantee Co., Winnipeg, casualty 
graduate, cum laude. 
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Men 5000 miles away 
may be injured in this Fire! 


A carelessly dropped match. . . 
plant destroyed . . . vital equipment lost 
. . . War production halted. And on some 
battlefront 5000 miles away, where equip- 
ment is needed, our casualties rise sharply. 
Precious American lives are lost—through 


a war 


someone’s carelessness. 


We insurance men must keep this fact be- 
fore us: By reducing the toll of fire here at 
home, we can reduce our casualties on the 
batilefronts. Now, as never before, safety 
engineering must be pushed to the limit. 
We can feel no complacency over our fire 
prevention work . . . because today we are 
faced by our greatest challenge. Here is 
why: 

Fires in industrial plants are increasing 
sharply. Moreover, there is a dangerous 
increase in non-industrial fires which, by 
destroying business properties, workers’ 
homes, or transportation facilities, also 
cut into our war production. You as insur- 
ance men know what this means. You 
know that fire took 10,000 lives through- 


rity F Ge FLRE 


out the nation in 1943. You know that fire 
destroyed property valued at over a third 
of a billion dollars. You know that pre- 
cious war goods and equipment, irreplace- 
able even though insured, were lost to 
America’s cause. And this year, unless 
normal precautions are accelerated in the 
drive for Victory, the toll threatens to be 
greater. 

This is the staggering challenge we face. 
To meet it we must work as never before 
at safety engineering and fire prevention 
. . . must arouse America to the necessity 
of added care and precaution in combat- 
ing fire . . . must make the public realize 
that every fire is sabotage today! Our 
fighting men, our sons overseas, are count- 
ing on us. We must not fail! Victory over 
fire here will speed victory over the Axis 
out there! 


a 


a 


President 


FIDELITY & GUARANTY FIRE CORPORATION 


Member: National Board of Fire Underwriters 


AFFILIATED WITH UNITED STATES 
FIDELITY & GUARANTY COMPANY 
HOME OFFICES: BALTIMORE 3, MD. 


x * BUY U.S. WAR BONDS AND STAMPS x x 
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“Tune in Leland Stowe, world fa- 
mous news analyst, every Saturday 
night on the Blue Network. See 
your local newspaper for time and 
station.” 
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Limitation Granted and Denied in 
Case Involving Loss of Iwo Barges 


That claimant had a right to assume 
that the barge was fit for the purpose as 


Two cargoes of coal were being car- 
ried from New York to Boston, by the 
Cape Cod Canal, in the wooden barges, 
Thomas H. 


both heavy box barges. The 


O’Leary and the Katherine 
Howard, 
former had 1,712 long tons of coal on 
board, the latter 903. The consigneées of 
the cargoes were respectively Metropoli- 
tan Coal Co. of Boston, and Shawmut 
Coal & Coke Co. Repo Prior to the 
voyage both barges were inspected on 
behalf of the owners. 

Both barges, along with another, were 
towed tandem by the tug Charles P. 
(;reenough from New London. On the 
evening of the day the tug left New 
London, the Katherine Howard and the 
third tow broke away from the Thomas 
H. O'Leary and became a total wreck. 
Fhe Thomas H. O'Leary afterwards 
filled up and sank. 

Libel for Exoneration 

The charterer in possession of the tug, 
suing also as owner of the lost barges 
and the owner of the tug instituted a 
libel and a petition for exoneration 
from or limitation of liability or of loss 
of coal cargoes owned by the claimants. 

The charter parties, it was held, con- 
stituted the contracts of carriage, not 
bills of lading signed by the respective 
barge captains. The bills of lading here 
were mere receipts and did not express 
the terms of carriage. By the charter 
party the claimants were given notice on 
what terms the charterer would furnish 
tug and barge service, the claimants ac- 
tually accepting such terms by entering 
into a special contract incorporating 
them when they ordered such service 
without protest. 

The charterer of the tug and owner 
of the barges was a private carrier. The 
entire capacity of each of the barges was 
viven to the shippers, and no cargo other 
than that of the claimant shipper was 
carried, therefore the charterer was not 
a common carrier but a bailee and the 
contract of carriage was a private con- 
tract of carriage. The parties were free 
to contract as they chose. The burden 
of proof in this case was on the claim- 
ants. The first question was whether 
there was any liability to limit. 

During the voyage the weather 
changed from favorable to stormy, and 
the tug captain called a Coast Guard 
station to stand by to render assistance, 
if necessary. It was December, snow- 
ing, and a wind built up a sea to a height 
of twenty feet. But the wind and sea at 
the times and places in question were 
held not catastrophic and the court 
found that the damages suffered by the 
barges were not perils of the sea. 

One Barge Overloaded 

The Thomas H. O’Leary was over- 
loaded. For this the Metropolitan Coal 
Co., as charterer, was not responsible. 





URGE LOCAL AUTO FINANCING 


\ movement has been launched by the 
Oklahoma Insurance Exchange to fi- 
nance a post-war advertising campaign 
for the purpose of educating the public 
to finance their automobiles through lo- 
cal concerns. Current plans are to raise 
a fund of $10,000 for this purpose. Co- 
operation of city banks is being sought 
to handle the financing, with local agents 
writing the insurance. A committee ap- 
pointed to work out further details is 
headed by Walter Thornton and com- 
prises E. R. Ledbetter, Ancel Earp, Fred 
l’ox, Kenneth Draper and H, C. High- 
tower. 


represented. The cargo carried was 
much less than the capacity of the barge 
as represented in the contract of car- 
riage. 

The Thomas H. O'Leary was held un- 
seaworthy by overloading and because 
thereof of furnishing her with too thin 
hatch covers. Thomas J. Howard, char- 
terer of the tug and owner of the barge 
did not, it was held, use due diligence to 
make the barge seaworthy before the 
making of the charter party or the de- 
livery of the barge to the Metropolitan 
Coal Co., or her loading, and he and the 
barge were liable. The contract being a 
personal contract on the part of Thomas 
J. Howard, he could not claim either ex- 
oneration from or limitation of hts ha- 
bility with respect to any branch there- 
of, Exoneration and limitation of liabil- 
ity were denied to the tug charterer and 
to the barge. 


Loss of Second Barge 

The sinking and breaking up of the 
Katherine Howard were caused by the 
high seas after the hawser line to the 
Thomas H. O'Leary parted and the 
Katherine Howard’s anchor chain. sub- 
sequently parted. No presumption of un- 
seaworthiness arose because the chain 
parted under the conditions as they ex- 
isted. The owner of the barge was not 
a common carrier or an insurer but a 
bailee for hire, and bound to furnish an 
anchor chain reasonably fit for the pur- 
pose of holding the barge at anchor un- 
der the conditions of wind and waves 
that might reasonably be expected at 
that time of the year in the area where 
the barge anchored. 

The failure of the anchor to hold, 
was held, could not be ascribed to the 
anchor chain. The barge Katherine 
Howard was held seaworthy and the 
barge and its owner were exonerated 
as to the cargo. Even if the owner was 
not entitled to exoneration, he would be 
entitled to limitation of his liability, hav- 
ing used due diligence to make the barge 
seaworthy. 

The tug was exonerated from any lia- 
bility to the claimants, no fault in its 
navigation or the towing being shown. 
Petition of Howard, Federal District 
Coan-t for eastern New York, 53 F. Supp. 
556. 


Karl S. Mayhew, Veteran in 
Ocean Marine Field, Dies 


Karl S. Mayhew, a member of the 
New York office of the Insurance Divi- 
sion of the War Shipping Administration 
and long known in marine underwriting 
circles in New York City, died August 
10 at the Hospital for Ruptured and 
Crippled. He is survived by his sister, 
Marion E. Mayhew. 

Mr. Mayhew entered insurance in 
1808 in the New York office of the Brit- 
ish & Foreign where he remained for 
twenty years. In 1918 he joined the 
New York marine department of the Au- 
tomobile of Hartford and a year later 
became secretary of the Maritime Un- 
derwriting Agency, Inc., handling losses 
for several companies. After a connec- 
tion with the Western Assurance he 
went with the Liquidation Bureau of the 
New York Insurance Department to as- 
sist in handling affairs of the Norske 
Lloyd. 

Interested in insurance law Mr. May- 
hew took a course in law at St. John’s 
Law School and in 1931 was admitted to 
the bar in New York. For several 
vears he was associated with the late 
Lester B. Donahue in law practice and 
in February, 1943, went with the War 
Shipping Administration. 





Calif. Commissioner Warns 


On Insuring Financed Cars 


Insurance Commissioner Maynard 
Garrison of California has called the at- 
tention of producers in that state to a 
ruling governing sale of insurance in 
connection with the sale and financing 
of automobiles. The ruling holds that 
the motor vehicle dealer who transacts 
insurance must be licensed to do so, or 
the insurance must be transacted person- 
ally by another duly licensed person. 

The Commissioner stated that appar- 
ently many regularly licensed insurance 
producers have felt that they could ac- 
cept the business of the type covered 
by this ruling from an unlicensed motor 
vehicle dealer if they did not pay that 
dealer any commission. He pointed out 
that this impression was erroneous and 
emphasized the necessity of the insur- 
ance agent or broker personally trans- 
acting the insurance in this situation. He 
further pointed out that, where the 
motor vehicle dealer is licensed as an 
agent and where the insurance is placed 
by this motor vehicle dealer through an- 
other agent or broker, care should be 
taken that the business was placed in an 
insurance company which had filed an 
appointment of the motor vehicle dealer 
as its agent with the Department of In- 
surance, 





Earl Pulver, mayor of Anamosa, Ia., 
and head of the Pulver insurance 


agency has purchased the Lloyd Soper 
insurance agency also at Anamosa. Mr. 
and Mrs. Soper will make their home at 
St. Cloud, Minn., 


in the future. 


TUG HELD UNSEAWORTHY 


Recovery From Other : Tug, Which W2 
Towing It, on Ground of 
Negligence, Is Barred 
In a suit in admiralty by the owne; 
of the tug “Onward” against the {; 
“Mariner” for damages resulting fron 
the sinking of the ‘ ‘Onward” on Octobe: 
14, 1941, while the “Onward” was bein 
towed by the “Mariner,” the Feder 
District Court for Massachusetts re: 

dered judgment for the “Mariner.” 
The “Mariner’s” captain, when it 1 
dertook to tow the “Onward,” was heli! 
to have a right to assume that the tow: 
tug was seaworthy, in the absence o| 
anything about it to indicate the cor 
trary. The evidence was held to war 
rant the conclusions that the “Onward” 
was unseaworthy when the towage be- 
gan and that the sinking was due | 
that condition, thus  absolving — the 
“Mariner” from liability. The evidence 
showed that the “Onward” had been 
caulked by inexperienced men. 
__To the libellant’s contention that even 
if the “Onward” was unseaworthy, the 
negligence of the “Mariner’s” captain 
was a contributing cause, for which thi 
“Mariner” was liable, in failing to keep 
a proper watch of the tow, and in not 
beaching the tow instead of continuing 
the tow after it displayed distress sig- 
nals, the court considered the “Ma- 
riner’s” captain had made all the ob- 
servations that could be reasonably ex- 
pected and was not in fault in failing 
to beach the “Onward” on Paddock’s 
Island instead of attempting to beach 
her on Nut Island, a mile and a half 
away. The Mariner, 52 F. Supp. 739. 





SINKING HELD UNEXPLAINED 

The owners of a barge 
cargo brought actions against two tugs 
and their owner for damages ‘to. the 
barge and cargo, which sank while one 
of the tugs was tied up at a pier during 
a storm. The barge was one of several 
others in the tow. The bargee’s story 
about the banging of his boat against 
the end of the Gulf pier was not ac- 
cepted by the court; and, the cause of 
the sinking of the barge appearing un- 
explained, the libelant’s burden to prove 
negligence was held not to have been 
sustained and the libels were dismissed. 
The Baltimore, 53 F. Supp. 462. 





DAMAGE BY TUG NOT SHOWN 

In a libel by the owner of a barge 
against a tug for damages to the barge 
while she had it in tow, the evidence 
was held to require the dismissal of the 
libel. The stern of the barge made con- 
tacts with the dock. It was held that the 
tug did not push the barge against the 
pier, but that the barge captain, by the 
use of the barge’s capstan, pulled the 
barge forcefully into the pier. The libel 
was therefore dismissed. The Russell 
No. 17, Federal District Court for east- 
ern New York, 53 F. Supp. 616. 
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Urge Prompt Action on 
High Court Rehearing 


CASUALTY-SURETY COS. MEMO 


Ca'l Need for Emergency Legislation 
immediate in View of Court Deci- 


sion in SEUA Case 


ecommendation that immediate steps 
be taken to secure a rehearing in the 
Supreme Court of the United States in 
the case of the United States vs. South- 
Eastern Underwriters Association in 
which the court held that insurance is 
interstate commerce, that emergency 
legislation be pressed to maintain the 
status quo and that due consideration be 
given to permanent legislation, both 
state and Federal, was made by the 
Association of Casualty & Surety Execu- 
tives in a memorandum presented to the 
sub-committee of the National Associa- 
tion of Insurance Commissioners meet- 
ing in Chicago, August 16, 17 and 18. 

The special committee of the execu- 
tives’ aSsociation which drafted the 
memorandum is composed of the follow- 
ing: 

W. E. McKell, vice president, Amer- 
ican Surety Co. and president, New York 
Casualty Co., chairman; E. M. Allen, 
executive vice president, National Surety 
Corp.; F. A. Christensen, vice president, 
Fidelity & Casualty Co.; J. Dewey Dor- 
sett, general manager, Association of 
Casualty & Surety Executives; J. Stew- 
art Galloway, assistant general counsel, 
Fidelity & Deposit Co.; Richard V. 
Goodwin, first vice president, Fireman’s 
Fund Indemnity; J. M. Haines, United 
States manager, London Guarantee & 
Accident; J. M. McFall, vice president, 
United States Fidelity & Guaranty; C. 
B. Morcom, vice president, Aetna Cas- 
ualty & Surety; Ray Murphy, general 
counsel, Association of Casualty & 
Surety Executives; J. W. Randall, vice 
president, Travelers; Kenneth Spencer, 
executive director, Eagle, Globe and 
Royal Indemnity Cos.; H. P. Stellwagen, 
executive vice president, Indemnity In- 
surance Co. of North America; E. C. 
Stone, United States general manager 
and attorney, Employers’ Liability As- 
surance Co. 

Other Groups Cooperate 

The committee stated in its memor- 
andum that other interested groups— 
National Bureau of Casualty & Surety 
Underwriters, Surety Association of 
America, Towner Rating Bureau, Na- 
tional Council on Compensation Insur- 
ance and Bureau of Personal Accident & 
Health Underwriters—have appointed 
their own committees to study their 
problems in connection with the decision, 
and are cooperating with the committee 
of the executives’ association. 

in order to preserve and maintain the 
“Strict and exclusive supervision of the 
insurance business by the several states,” 
the committee says the first method 
which suggests itself is to take full ad- 
ntage of the right of rehearing by 
titioning the Supreme Court of the 
nited States, which rendered the de- 
sion, to grant a rehearing of the case. 
The committee pointed out the fact 
that the court has granted an extension 
© time for filing a petition for a re- 
hearing to September 1, and that the 
(ommissioners at their Chicago conven- 


< 


OO ~~ 


ton adopted a resolution recommending 
tat each Commissioner request the At- 
torney General of his state to consider 
tie desirability of cooperating in secur- 
ing a rehearing. The memorandum 


sates: 
Would Add Weight 


“This committee believes that it would 
edd tremendous weight to the petition 
i all of the Attorneys General of the 


(Continued on Page 30) 


ULLRICH JOINS AGENCY FIRM 


Assistant Secretary, Yorkshire Indem- 
nity, Goes With Hickok & Board- 
man, Inc., at Burlington, Vt. 
Arthur H. Ullrich has resigned as as- 
sistant secretary and underwriter of gen- 
eral casualty insurance lines of the 
Yorkshire: Indemnity Co., and will be- 
come secretary of Hickok & Boardman, 
Inc., Burlington, Vt., effective Septem- 

ber 1. 

Mr. Ullrich has been with the York- 
shire Indemnity since 1930, and has been 
assistant secretary since 1933. Prior to 
joining that company, he was associated 
for a number of years with the broker- 
age firm of John W. Thomas, Inc., which 
has since been merged with Marsh & 
McLennan. 

Mr. Ullrich’s change is actuated by his 
desire to be nearer his 135 acre farm at 
Ferrisburg, Vt., which he has owned 
since 1941. When the opportunity came 
to join Hickok & Boardman, Inc., he not 
only was able to fulfill this desire but 
also to round out his insurance career 
in the agency business, having previ- 
ously been in the brokerage and the 
company end of the business. During 
the winter months, he will reside in 
Burlington, but during the year he will 
keep an eye on his farm in which he is 
keenly interested. 

Mr. Ullrich was 


born in Manhattan 


Aetna C. & S. Files Its 


Mid-Year Statement in Ga. 
Aetna Casualty & Surety has filed its 
the 
Finan- 
cial condition of company on June 30, 
1944, follows: 


statement with 
Department. 


mid-year financial 


Georgia Insurance 


RONAN SUN 86 onus! = tz waste eas $105,839,063 
Liabilities: 
Contingency reserve ............ 3,500,000 
All other liabilities except capital. 72,730,051 
CODMOR acc cuneecnedvuseuthexatees 3,000,000 
hu pl CLT OEE OPC OPE COOP 26,609,011 
GORE ee Ort rae one 105,839,063 


Income during first six months 1944 27,777,139 


Disbursements during first six months 


of 1944 23,433,639 





but spent most of his youth in Brooklyn 
where he was educated. In 1927 he was 
married to Violet Ebinger of Brooklyn. 
Mr. and Mrs. Ullrich have lived since 
their marriage at Rockville Center, Long 
Island. They have two sons, Bruce and 
Donald, and their Vermont farm is 
named Brudon, a combination of the 
names of the two boys. They adopted a 
daughter recently. 

Hickok & Boardman, Inec., is one of 


the largest agencies in Vermont. It was 
established in 1821. In addition to its lo- 
cal agency business, the firm is state 
agent for the Century Indemnity Co. 
and the Granite State Fire. I. Munn 
Boardman, president and treasurer of 
the agency, is also a director of the 


Howard Bank of Burlington and a trus- 
t e of the University of Vermont. Mr. 
3oardman is a leader in the Vermont 
Association. He is past president of the 
organization, for a number of years 
served as the state’s national councillor 
to the National Association of Insurance 
Agents. 








\. by. 
«gta as 


could not have grown... 





so fast and so far...without 
Insurance companies... 
and Insurance Agents. 


Industrial development is 
encouraged by Insurance 
... which eliminates much 
of the risk to capital. 


Central Surety provides 
such protection through 
agents in every state in 
the Union. 








CENTRAL SURETY AND INSURANCE (ORPORATION 





HOME OFFICE KANSAS CITY, MISSOURI 
EASTERN DEPARTMENT 


83 Maiden Lane 


New York 7, N. Y. 





Commissioner Allyn 
Reports to Governor 


CONNECTICUT DEPT. IS ACTIVE 
Gives Insight lute Henetious of Modern 
Department; How It Serves Public, 
Cooperates With Industry 


Insurance Commissioner W. Ellery 
\llyvn of Connecticut has submitted a 
comprehensive but informal report to 
the Governor Raymond E. Baldwin on 
the work of the department for the 
period from July- 1, 1943 to July 1, 194. 
Commissioner Allyn’s report gives a 





John Haley Photo 
W. ELLERY ALLYN 


splendid insight into the functions of a 
modern, well-organized Insurance De 
partment in a state where insurance Is a 
predominant business. It gives an ex- 
cellent picture of the manner in which 
such a department serves the insuring 
public, cooperates with the insurance in- 
dustry and lends its aid to the depart- 
ments of the other states. 

The report embraces a wide variety of 
subjects, including assigned risks for 
workmen’s compensation and automobile 
insurance; State War Inspection Serv- 
ice; actuarial, valuation and examination 
divisions; security, agency and casualty 
adjusters division, claims and complaints 
and the Yale Cold Storage Corp. plant 
fire in New Haven. 

A total number of 534 insurance com- 
panies, fraternals, hospital service con- 
cerns and insurance departments of eight 
issuing savings banks now operate in 
Connecticut, with the admission during 
the year of the following: General 
Transportation Casualty & Surety, 
Home Title Guaranty, Allied Fire, Wil- 
liam Penn Fire, United National Indem- 
nity of National Fire Group, Insurance 
Co. of Hartford and the Cuna Mutual 
Insurance Society of Madison, Wis. 


Assigned Risks 


Mr. Allyn said that during the year, 
July 1, 1943, to July 1, 1944, 109 extra- 
hazardous uninsured workmen’s compen- 
sation risks in the state were assigned 
to twenty-one insurance companies. He 
cited as of particular interest the case 
of the contract for removal of rails in 
the city of Hartford. The company for- 
merly writing the compensation having 
asked to be relieved, the risk was as- 
signed to a Hartford company, which 
also took over the liability coverage, 
thereby allowing the contract to be ful- 
filled and bringing substantial sums 
from the sale of the rails into Hart- 
ford’s treasury. 

Under the Connecticut voluntary as- 
signed risk plan for automobile insur- 
ance, 431 policies covering bodily injury 
and property damage liability were as- 
signed to eighty-four companies sub- 
scribing to the plan and 183 were reas- 


(Continued on Page 34) 
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Dorsett on Tour of 
Pacific Coast States 


MAKES TWO ‘MAJOR SPEECHES 


Talks to Agents of Washington and Ore- 
gon; Sees Industry Advance Re- 
gardless of Regulatory Reins 





J. Dewey Dorsett, general manager, 
\ssociation of Casualty & Surety Ex- 
ecutives, now on a trip to the West 


DORSETT 


J. DEWEY 


speaking en- 
before the 


Coast, fulfilled two major 
gavements: the first was 
Washington Association of Insurance 
Agents at Seattle, August 15, and the 


second was to the Oregon Association 


of Insurance Agents at Portland, Au- 
gust 17. Mr. Dorsett’s itinerary called 
for a number of visits with companies 


and agents in many sections of the coun- 
try and on his return trip, he will stop 
n New Orleans and Atlanta. 

Commenting in his Washington speech 
on the “administration difficulty” for the 
business which has been pro- 
Supreme Court decision 
to be commerce, Mr. 


msurance 
voked by the 
ruling insurance 
Dorsett said: 
“In the murk of all uncertainty cre- 
ated by the Supreme Court decision, one 
fact stands out with shining clarity— 
ihe insurance industry is here to stay. 
As an institution and as a business, the 
industry is sound. No matter who holds 
the reins of regulation, our business will 


not be disrupted. We will gery on 
our course with the solid tread of self- 
confidence and_ self-respect. For our 


mentally and morally, our busi- 
ness need make no apologies. No other 
American industry can point to a better 
record of achievement and public service 
than insurance.” 


conduct, 


Diversified and Personalized 


Mr. Dorsett pointed out to the agents 
at Seattle the typical belief of most 
Americans that insurance is definitely a 
“big business,” which it is, but not in 
the sense that is generally compre- 
hended. He said that most of the pub- 
lic views insurance with the erroneous 
idea that the business is essentially con- 
trolled by a small number of great com- 
panies. He said it is not generally real- 
ized that the insurance business is highly 
diversified and personalized, composed of 
hundreds of companies with thousands 
of agents and the competitive aspects of 
the business are not a matter of .public 
knowledge. 

‘After the war,” he said, “there will 
most certainly be powerful and influen- 
tial forces inimical to the interests of 
the business at work—not only crack- 
pots, but organizations desirous of tear- 
ing down private enterprise and sub- 
stituting socialistic controls.” 

In order to counteract unfavorable 
publicity, Mr. Dorsett said it would be 
logical for underwriters and producers 
to make every effort to imprint on the 











public consciousness the facts about the 
business “before that consciousness is 
poisoned with the insidious false charges 
and half truths of the enemies of the 
private enterprise system.” 

Dorsett’s Fundamental Facts 

Following are the fundamental facts 
set forth by Mr. Dorsett which should be 
conveyed to the public: 

“One, that concentration of control in 
the business is largely a myth, and com- 
petition is widespread. 

“Two, that earnings are spread among 
a great many participants—stockholders, 
agents and employes. 

“Three, that financial 
insurance company is essential to the 
public interest and cut-throat competi- 
tion could have disastrous consequences. 

Rate-Making Procedures 

“Four, that rate-making procedures 
have always taken cognizance of the fact 
that lower rates mean more business, 
and that insurance companies have con- 
sistently followed the policy of increas- 
ing service while decreasing rates, as 
evidenced by the record of the years. 

“Five, that the decreased rate of acci- 
dents throughout the nation and im- 
proved health standards can be attrib- 
uted in large measure to the accident- 
prevention and health work of insurance 
companies. 

“And, six, that insurance knows very 
well business will progress only as the 
nation progresses and the welfare of the 
public is perfectly consistent with the 
welfare of insurance. 

“In other words,” he summarized, “we 
must demonstrate to the people, and the 
people must thoroughly understand that 
the insurance industry thinks first and 
foremost of the public interest; and that 


stabi'ity of the 


as a modern, forward-looking industry 
we are aware of our responsibilities, so- 
cial as well as economic.” 

Speaks to Oregon Agents 

Addressing the Oregon agents, Mr. 
Dorsett prophesied a “coming economy 
of expansion,” and said that the func- 
tions of the insurance agent in tomor- 
row’s world will be more important than 
ever before. He cited his conception of 
the modern agent’s three primary func- 
tions as follows: 

“The first function of today’s agent is 
that of counsellor. As_ policyholders’ 
needs have become more complex, he 
has stepped into the professional class. 
He serves as advisor to his clients on in- 
dividual insurance problems. 

“Still a second function of the agent 
has arisen out of the fact that the in- 
surance industry can no longer be con- 
sidered only as a financial institution. 
The industry performs a vital social 
service, protecting millions of people 
against the consequences of hazards to 
life, limb and property and against the 
hazards of liabilities incurred in damage 
to others. Therein lies a lesson which 
‘all Americans should know. 

Super-Social Security Systems 

“Planning for super-social security 
systems has become fashionable in cer- 
tain quarters these days. Those who ad- 
vocate a super-social security system 
after the war, under the bureaucratic ad- 
ininistration of a super-government, sup- 
ported by super taxes upon the public 


pocketbook, we can present a_ super- 
argument. We can tell these super- 
theorists to face a very evident fact. 


This country of ours already has a super- 
security system unique in the 
(Continued on Page 30) 
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Abtna Film “As the Twig Is Bent” 


Featured in Junior Chamber Drive 





Left to right: 


Alfred Y. Lytle, president, Hartford Junior Chamber of Commerce; 


Executive Vice President Harold W. Herman and President Mearns T. Gates, 
United States Junior Chamber of Commerce; Stanley F. Withe, manager, adver- 
tising and publicity ioscan Aetna Life Affiliated Cos. 


Two top officials of the United States 
Junior Chamber of Commerce visited 
the Aetna Life Affiliated Cos. recently to 
discuss plans for Aetna’s cooperation in 
the Junior Chamber's 
tionwide program of youth activities to 


forthcoming na- 


prevent delinquency. 


The representatives of the chamber 
were: Mearns T. Gates of Pomeroy, 
Wash., newly-elected president of the 


organization, and Harold W. Herman of 
Chicago, executive vice president. 
While visiting the Aetna, Mr. Gates 
and Mr. Herman met Stanley F. Withe, 
manager of the advertising and pub- 
licity department, and discussed with 
him plans for the distribution of the 
Aetna’s new educational film, “As the 
Twig Is Bent,” which will play an im- 
portant part in the chamber’s program. 
This film, one of a series of public serv- 
ice motion pictures produced by the 


‘Aetna, outlines ten points for parents to 
follow in the prevention of delinquency. 

Mr. Gates said that he planned to 
mobilize the entire force of the Junior 
Chamber behind the new anti-delin- 
quency campaign and that he expected 
enthusiastic support of more than 60,000 
members of the organizations which be- 
long to 854 local Junior Chambers in 
forty-two states. 

Mr. Gates and Mr. Herman were wel- 
comed to Hartford by Alfred Y. Lytle, 
president of the local Junior Chamber 
of Commerce, which recently sponsored 
an anti-delinquency campaign on which 
the national program will largely be 
patterned. 

Following their visit to the Aetna, Mr. 
Gates and Mr. Herman, together with 
Mr. Lytle, discussed the activities of the 
Junior Chamber of, Commerce in a 
broadcast over Station WTHT, and met 
with members of the local Junior Cham- 
ber at the Heublein Hotel. 


Auto- Associated Group 
Merges N. Y. Offic 


ROY S. CHOATE IS IN CHAR:: 
Ralph Inglis Returns to Associat: 
Head Office in San Francisco a; 
Production Vice President 
O. L. Schleyer, president, Ameri 
Automobile Insurance Co., and | 
Moorhead, president, Associated Ind. 


Blank 
S. CHOATE 


& Stoller 
ROY 


nity Corp., jointly announce the comple- 
tion of plans for the consolidation of 
administrative production and. service 
operations of the New York offices of 
the American-Associated Group. 
Management of the combined organi- 
zation will be under the direction of Roy 
S. Choate, vice president of American 
Auto at New York for many years. 
Howard Forwood will continue in his 
position as underwriting manager of the 


Associated Indemnity Corp., in New 
York. 
Ralph Inglis, resident vice president 


with the Associated eastern department 
since 1937, is returning to the head office 
of the Associated Indemnity Corp. in 
San Francisco. There he will assume 
the position of vice president in char: 

of salle alias. 3efore coming to Hew 
York, Mr. Inglis was superintendent o/ 
the home office underwriting department 
of the Associated in San Francisco. He 
started his business career with this 
company soon after his graduation fron 
the University of Washington in 1928. 

_ Associated Indemnity Progress 

During recent years the progress of 
the Associated Indemnity Corp.’s eastern 
department has been marked by substan- 
tial increase in volume and _ consisteit 
underwriting gains. The consolidation 0! 
the American Auto and Associated New 
York offices will, according to compat) 
officials, serve to coordinate the acti) 
ties of the companies in the sever 
branches of the business in which 1! 
group is engaged in eastern territori: 
The enlarged facilities of the enti 
group will thus be afforded the resp: 
tive companies’ present production for 
in the usual manner of company gro 
operation. 

Mr. Choate speaks enthusiastically 
his plans for the general developm: 
program of the American- nage 
Cos. in his eastern territories. The N: 
York branch office is located at 99 Jo 
Street. 


MARYLAND IN WEGHORN AGC: 
The John C. Weghorn Agency, |: 
102 Maiden Lane, New York City, 
been appointed downtown borough agi 
for the Maryland Casualty Co. John 
Weghorn is president and founder 
the agency, and William S. Miller, t 
merly with "Minner & Barnett, | 
metropolitan manager of the Zurich, 
manager of the casualty department. 
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Ha rdy Burt Takes Over 
Casualty-Surety Paper 


KENi‘LWORTH MATHUS LEAVES 


Ralph Reed Wolfe Named Assistant 
Editor; Mathus Book Editor of 
Popular Science Monthly 


Kenilworth H. Mathus, editor, the 
Ity & Surety Journal, official pub- 
n of the Association of Casualty 
ety Executives, will leave his pres- 
ent position on September 1 to become 


hook editor of Popular Science Monthly, 


New York City, it has been announced 
by Ray Murphy, general counsel of the 
assoc iation. 


He will be succeeded by Hardy Burt, 
ihe association’s director of publicity, 
who will combine the editorial and pub- 
lic information activities of the organiza- 


tion in a centralized agency. At the 
same time, Ralph Reed Wolfe, editorial 
assistant on the journal, will be pro- 


moted to the position of assistant editor, 
it was announced. ' 

Under the guidance of the Associa- 
tion’s magazine policy committee, Mr. 
Matlius has edited the journal since its 
inception in May, 1940. Because of his 
many friends in the insurance world, he 
decided to enter the field of general 
journalism only after mature considera- 
tion. However, his flair for presenting 
ideas in a gr raphic, interest-getting style 
will not be lost to journal readers, since 
he will continue to serve the Association 
as editorial consultant. 


Mathus’ Career 

Mr. Mathus’ experience in insurance 
journalism covers a span of more than 
twenty-two years. For ten years he was 
editor of Con-Mu Topics and in charge 
of sales promotion for the Connecticut 
Mutual Life Insurance Co. He also was 
a member for several years of the Life 
Insurance Sales Research Bureau of 
Hartford, serving on the staff of the bu- 
reau’s agency- -building schools and edit- 
ing Manager’s Magazine. 

Author of four books on insurance 
selling, Mr. Mathus has written more 
than 100 magazine articles on salesman- 
ship and related topics. Articles of his 
composition have also appeared in the 
Saturday Evening Post, Reader’s Digest, 
Good Housekeeping, Popular Science and 
other national periodicals. 


Burt and Wolfe 

Mr. Burt, successor to Mr. Mathus, 
joined the association as director of pub- 
licity in June of this year. He brings to 
his new post considerable experience in 
both newspaper and magazine editing, 
and is the author of a number of ar- 
ticles published by magazines of nation- 
wide circulation. He has served as pub- 
lic relations consultant and writer with 
the United States Chamber of Com- 
merce, the Automobile Manufacturers 
\ssociation, the Associated General Con- 
tractors of America and the American 
Road Builders Association. Last year he 
accompanied Chamber President Eric 
Johnston on economic missions to South 
America and Great Britain. 

Mr. Wolfe, who first joined the asso- 
ciation in 1936 as a member of the legis- 
lative department, became a member of 
the journal staff in April of this year. 
\s assistant editor, Mr. Wolfe will have 
charze of all production details and will 
also engage in considerable writing ac- 
tivities. Mr. Wolfe has had years of 
experience in journalism and insurance, 
having served on the staff of both the 
Sp — and the Insurance Field. Pre- 
viou he was chief editorial writer of 
the Hartford Courant. 





S'. PAUL CASUALTY REOPENS 

| irough the energetic work of Martin 
H. imm, the St. Paul Casualty Co., has 
been rehabilitated and this week began 
Writing a full line of automobile coverage 
altcr being in receivership two years. 
Nev» capital was interested in the com- 
pany which Mr. Imm said has paid all 
clans in full. It has been re-licensed by 
the Minnesota department and the re- 
ceivership under Commissioner Johnson 
has been dismissed. 





Death of William Maddox Tomlins, Jr., 
Takes Leader From Suretyship Field 


American Surety and New York Casualty First Vice President, 
Also Knickerbocker Fire President; Identified W ith 
Many Financial and Civic Institutions 


Maddox Tom- 
vice-president of the 
American Surety Co., and New York 
Casualty Co. and president of the 
Knickerbocker Insurance Co. of the Cor- 
roon & Reynolds Group, announced 
briefly in The Eastern Underwriter last 
week, removes from the field of surety- 
ship a leader of ability and attainment. 
He died suddenly at his home in Brook- 
lyn, August 9, at the age of 66. 

For fifty years, Mr. Tomlins had de- 
voted the greater part of his business 
life to suretyship. The more than three 
decades which marked his term of serv- 
ice with American Surety closely paral- 
lel the development of corporate surety- 
ship as one of the major branches of 
the insurance business. In those years, 
corporate suretyship came into its own 
and Mr. Tomlins. had no small share in 
its advancement. He joined the Ameri- 
can Surety in 1912, a short time after 
the stabilization of the surety business 
had begun vith organization of the 
Surety Association of America in 1908 
and of the Towner Rating Bureau in 
1609. For more than seventeen years up 
to the time of his death he was chair- 
man of the underwriting committee of 
his two companies. 


Knickerbocker Fire President 


While Mr. Tomlins was primarily a 
surety man, he also occupied a distin- 
guished position in the fire insurance 
field. He exercised a prominent part in 
organization of the old Brooklyn Fire 
Insurance Co., licensed by the New York 
Department, November 16, 1927, and was 
its president and a director from the 
time of its organization until it was 
merged with the Knickerbocker as a 
member of the Corroon & Reynolds 
Group, December 28, 1931. At that time, 
he was elected president and became a 
director of the Knickerbocker, serving 
continuously until his death. He was 
also a director of the Merchants & 
Manufacturers Insurance Co. of America 
and of the New York Fire Insurance Co., 
both of the Corroon & Reynolds Group. 

Mr. Tomlins was born in Brooklyn, 
the son of William M. and Sarah A. 
Tomlins. He was graduated from Brook- 
lyn High School in 1894 and immediately 


The death of William 


lins, Jr., first 


began his long and distinguished career office. At its 





WILLIAM M. 


TOMLINS, JR. 


in the surety business, joining the Law- 
vers Surety Co. of New York as a clerk. 
In 1900, he became an agent for the 
American Bonding Co. then joined the 
United States Fidelity & Guaranty Co. 
and in 1902 he went with the old Em- 
pire State Surety Co. as assistant sec- 
retary. Within five years he was pro- 
moted successively to secretary and vice 
president and in 1907, he was elected 
president of the company, being one of 


the youngest insurance company presi- 
dents in the country. 
Joins American Surety 
In 1912, the Empire State was rein- 


sured in the National Surety Co., now 
National Surety Corp., and the Empire 
State was liquidated by the New York 
Insurance Department. That was the 
year he joined the American Surety and 
in June, 1913, he was elected a vice 
president. For five years, in this ca- 
pacity, he served as manager of the com- 
pany’s Metropolitan New York branch 
meeting of January 18, 








From two of his closest friends and associates, W. 


McKell and Lewis Pay Tribute to iii | 


MckKell, president of the 


New York Casualty Co. and vice president of the Pec oa Surety Co., and Martin 


W. Lewis, president, 


Tomlins Jr. Mr. McKell has been in close association with Mr. 
Mr. Lewis has known him intimately, 


companies for many years. 
association in the surety 


field and their joint interest in the 


Towner Rating Bureau, come heartfelt tributes to William M. 


Tomlins in the two 
through years of 


Flatbush Boys’ Club. 


No two men are in more favorable position to appraise the life and work of Mr. 


Tomlins. 


W. E. McKell—Those of us who were privileged to know Bill 
miss him very much. His interest in his fellow men drew many to him. 


Tomlins shall 
They sought 


his wise counsel born of long experience in business, social and community life. An 


encouraging word and a helping hand was extended freely and wisely. 


can ill afford to lose men like him. 


The world 


Martin W. Lewis—For over thirty years it has been my privilege to know Bill 


Tomlins. 


He was an unusual man in every 
respect and complete confidence of everyone with whom he 
never was too busy to lend: his prestige and actual support to every 


As a citizen he 
came in 


enjoyed the 
contact. He 
movement 


respect. 


which was for the benefit of the community and to aid and support those organi- 


zations which sought to supplement public services. 
numerous and every organization with which he 


His charitable activities were 
was associated benefited by his 


wise counsel. It has been my pleasure for many years to serve with him as a director 


of the Flatbush Boys’ 


Club and we shall miss him greatly. 


My longer association concerns his activity in the surety business where he has 


always been a leader 


and a constructive factor. We 


shall miss his wise counsel and 


his integrity of action, but we have gained much by his long association with the 


business that should cause ,all to strive forward to still greater usefulness. 











CASUALTY MANAGER 


A well established Ohio general agency 
wants a man to manage their Fire & Cas- 
ualty Departments. Starting salary $300 plus 
bonus. 


FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY 
166 W. Jackson Blvd. Chicago 4, III. 
Her. 9040 











N. Y. Surety Men’s Meeting 
Called for September 7 


Secretary Thomas I. Hall of the 
Surety Underwriters Association of the 
City of New York announces that the 
next luncheon of the association will be 
held at the Railroad-Machinery Club, 
Church Street, at 12:30 p. m., Thurs 
day, September 7. 

There will be no speaker as it is 
thought advisable to devote the entire 
business period to a discussion of pend 
ing and proposed legislation. William 
Ehrmanntraut, chairman of the special 
subcommittee on this subject, has given 
a great deal of time to it and he requests 
all who are interested in this vital ques 
tion to be present. 


UNITED NATIONAL ON COAST 

Executive Vice President H. B. Colla- 
more of the National Fire Insurance Co., 
and the United National Indemnity Co. 
of New York, and Vice President T. A. 
Long of the Indemnity Co., were in Los 
Angeles last week making arrangements 
for opening Southern California head- 
quarters for the Indemnity Co. 

Associate Manager FE. R. Hindiey of 
the National Fire and Assistant Manager 


R. J. Parker of the United National In- 
demnity Co., both of San Francisco, also 
were in Los Angeles in connection with 


the plans for opening the offices. 


This week the party is in San Fran- 


cisco, where similar arrangements are 
being made. ° 
1927, the board of trustees elected Mr. 


Tomlins chairman of the underwriting 
committee. Early in 1938, he became 
first vice president of American Surety. 

American Surety had acquired control 
of the New York Casualty in 1929 and 
on February 17, 1931, Mr. Tomlins was 
elected vice president of New York Cas 
ualty. On January 19, 1932, he was 
elected first vice president of that com 
pany. 

In addition to his career in insurance, 
Mr. Tomlins engaged in widespread 
activities in the realms of finance, as 
well as in religious, civic and social in 
stitutions. 

Widespread Activities 

He was president of the Prospect Sav 
ings & Loan Association, a trustee of 
the Bushwick Savings Bank, a member 
of the advisory committee of the Brook- 
lyn branch of the Bank of Manhattan 
Trust Company, a director of the Brook- 
lyn Chamber of Commerce, Brooklyn 
Kye 2 Ear Hospital, Bedford Branch of 
the Y. M. C. A., Apollo Club and the 
Flatbush Boys Club. 

He was also president of the St. Al- 
bans (L. I.) Golf Club and the Century 
3roadway Club, treasurer of St. Mark’s 
Methodist Church, Brooklyn; an Elk, a 
Mason and a member of the Prospect 
Field Club of Brooklyn. 

Two daughters, Mrs. Alfred M. Koster 
of Brooklyn and Mrs. H. B. Perkins of 
Stony Brook, L. I. survive. 

In connection with Mr. Tomlins’ 
ice as a director of the Flatbush Boys 
Club, Brooklyn, it was noted in this 
paper last November that Martin W 
Lewis, president of the Towner Rating 
Bureau had been elected first vice presi 
dent of that institution, and that he had 
serving with him on the board of di- 
rectors three other insurance men, all 
residents of Brooklyn and all close 
friends- of long standing: Mr. Tomlins, 
Vice President Albert Carr of the Na- 
tional Surety, and William K. Cairns, 
Jr, partner in Blanchard & Cairns, 


serv 


credit insurance general agent for the 
London Guarantee & Accident Co. 
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THOMAS P. KENNEDY, 55, DIES 





Well Known in Philadelphia Insurance 
Circles for Many Years, Most of 
Them With General Accident 
Thomas P. Kennedy, well known in 
Philadelphia insurance circles for many 
years, died at the Pennsylvania Hospital, 

Philadelphia, August 5. 

Mr. Kennedy was born at Hartford, 
July 21, 1889. Throughout most of his 
business career, he was associated with 
the General Accident Fire & Life Assur- 
ance Corp., and in April of this year, be- 
cause of ill health, he relinquished his 
duties as manager of the Washington 
bureau for the company. 

He first entered the insurance business 
under J. S. Rowe, secretary of the Aetna 
of Hartford, and later studied and prac- 
ticed insurance accounting and actuarial 
principles at the head office. 

In 1910 he was transferred by the 
Aetna to San Francisco, and resigning 
in 1913, he became identified with the 
San Francisco office of the General Ac- 
cident, in active charge of the under- 
writing of all the Pacific Coast business. 
Later he was transferred to the head 
office of the General Accident, then to 
New York, and in December, 1915, he 
was appointed Pacific Coast manager of 
the General Accident, in charge of pro- 
duction and underwriting. 

When World War I broke out, he en- 
rolled in the Navy and after his dis- 
charge in 1919 again became associated 
with the General Accident, representing 
it in the southern states and afterwards 
in Philadelphia and the suburban terri- 
tory. In 1924 he resigned to become as- 
sociated with M. S. Bowman & Co., and 
two years later formed the partnership 
of Marshall & Kennedy, acting as mana- 
vers in Philadelphia City for the New 
York Indemnity Co. This firm built up 
a large business and in 1928 Mr. Ken- 
nedy sold out his interest to Mr. Mar- 
shall. 

In 1930, he was appointed manager of 
the eastern Pennsylvania department of 
the Car and General, and in 1933, 
became associated again with the Gen- 
eral Accident in the burglary and plate 
glass departments. In 1937, he was made 
manager of the Washington branch. 

Funeral services were held at Hart- 
ford, August 8. Mr. Kennedy is survived 
by his wife, Pearl Cotton Kennedy, a 
daughter, Martha, and three brothers, 
John J., Edward J., and Frank. 





Executives’ Brief 
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forty-eight states would join in the brief 
or file separate briefs amici curae pray- 
ing the court to grant the petition and 
we do respectfully urge that the Com- 
missioners exert every effort to bring 
about this result. It would seem that the 
likelihood. of sécuring a rehearing is 
better than in the ordinary case.” 

The memorandum calls attention to 
the fact that notwithstanding the coop- 
erat ve practices necessary to the se- 
curity of the insurer and the safety of 
the insured, there is vigorous competi- 
tion in the insurance industry. Substan- 
tially uniform classifications and types 
of coverage, it says, are prerequisites to 
the proper conduct of the business which 
can be provided only through concerted 
action. The memorandum continues: 

“By one stroke of the pen the Supreme 
Court has created great uncertainty as 
to the validity of state regulatory laws. 
It wil! require months, perhaps years, of 
intensive study to determine what legis- 
lation, state or Federal, is requisite to 
preserve state regulation of insurance, if 
state regulation can be preserved under 
the revolutionary holding of the Su- 
preme Court that insurance is interstate 
commerce. The question of what is the 
proper dividing line between the respec- 
tive powers of Congress and those of the 
states to regulate interstate commerce 
has been declared to be the most per- 
plexing and confusing topic in American 
constitutional law.” 


Quotes Dissenting Opinions 
The memo quotes from the dissenting 
opinions of Mr. Chief Justice Stone and 
Mr. Justice Jackson and said it should 


be borne in mind that no Justice of the 
Supreme Court has gone farther than 
Mr. Chief Justice Stone in upholding 
State regulation of interstate commerce. 
Saying it is apparent that fundamental 
constitutional questions must be an- 
swered before any progress can be made 
in designing permanent state or Federal 
legislation, the memo cites and discusses 
the following basic preliminary problems: 

May a state now require a foreign 
insurance company, authorized by its 
charter to engage in lawful commerce 
among the states, to take out a license 
for the privilege of carrying on the 
business of interstate commerce within 
the state? 

May the state now collect from for- 
eign insurance companies the premium 
tax? 

May a state effectively regulate for- 
eign insurance companies doing business 
within the state even though the control 
and sanction of the state are not based 
on the right of the state to grant or 
withhold the privilege of doing such 
business ? 

May the state now regulate premium 
rates? 


Will affirmative and express action by 


Congress approving state regulation vali- 
date such regulation otherwise invalid ? 

Saving that the foregoing is but a par- 
tial list of basic preliminary problems 
that must be solved before an attempt is 
made to draft permanent state or Fed- 
eral legislation, the memorandum de- 
clares it is obvious that emergency legis- 
lation of some kind is necessarv. 

“This committee,” it says, “is doing 
everything within its power to solve the 
problems and it is anxious to cooperate 
with the Commissions to that end. How- 
ever, in the meantime, the comnanies, 
their thousands of agents and millions of 
policyholders are faced with a serious 
emergency problem which must be 
solved so that time may be had to work 
out the permanent program. 

“Unless reversed on rehearing, the 
Court’s ruling that insurance is com- 
merce must stand. This ruling means 
that the insurance business is subject to 
all laws that have been, or may here- 
after be, passed by Congress affecting 
commerce. Of these laws those that 
most seriously affect the insurance busi- 
laws: (a) 


ness are: 1. The anti-trust 
Sherman and (b) Clayton Acts. 2, The 
Federal Trade Commission Act. 3. The 


Robinson-Patman Act. 

“As heretofore stated, practically our 
whole structure of rates, uniform poli- 
cies and commissions is condemned by 
the anti-trust laws. Our companies and 
the executives of our companies are con- 
fronted with a serious situation. Just 
how long the structure can hold together 
is most doubtful. If the break once 
starts, it will end in the chaos of rate 
wars with their consequent damage to 
the public and the companies.” 

The committee quotes Attorney Gen- 
eral Francis Biddle to the effect that the 
Department of Justice does not propose 
any action against any insurance com- 
pany or group of companies until the 
states shall have had time to consider to 
what extent they may wish to amend 
their laws or until the Congress of the 
United States has had a full opportunity 
to consider whether it wishes to amend 
a Federal statute, and says: 

“This assurance of the Attorney Gen- 
eral safeguards insurance companies for 
a reasonable time against criminal prose- 
cutions for violations of Federal anti- 
trust laws. The temporary protection 
thus afforded against criminal prosecu- 
tion is totally inadequate because: 

Cannot Immunize Companies 

“(1) The Attorney General cannot im- 
munize insurance companies from civil 
actions for damages resulting from al- 
leged violations of the Federal anti-trust 
laws. Congress alone has the power to 
safeguard insurance companies from this 
danger by legislation making the Federal 
anti-trust laws inapplicable to insurance 
companies. 

“(2) The Attorney General cannot pre- 
vent efforts of the Federal Trade Com- 
mission to regulate insurance companies. 
The decision of the Supreme Court that 
insurance is interstate commerce places 
insurance companies within the orbit of 
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Federal Trade Commission orders and 
investigations, The only protection of 
insurance companies against any regula- 
tory efforts by the Federal Trade Com- 
mission is legislation by Congress re- 
moving insurance companies from the 
impact of the Federal Trade Commis- 
sion Act. This would place insurance 
companies on a parity with banks which 
are expressly exempted from the juris- 
diction of the Federal Trade Commis- 
sion, 

“(3) The assurance of the Attorney 
General may expire through lapse of 
time or change of office. 

“The immediate situation is serious. 
To preserve the status quo ante there 
must be prompt action taken on emer- 
gency legislation. Time is of the essence. 
Already attacks have been launched 
against state regulation. In the case of 
Eugene H. Ware vs. The Travelers In- 
surance Co., decided June 28, 1944, the 
Federal District Court for the District 
of Idaho has just held that the Idaho 
countersignature law is an ‘unconstitu- 
tional restriction on interstate com- 


Good Faith Unquestioned 

The committee earnestly requested the 
Commissioners’ sub-committee to recom- 
mend to the Commissioners’ executive 
committee that it in turn recommend to 
the Congress the passage without delay 
of emergency legislation. The commit- 
tee said that if this suggestion comes 
from the National Association of Insur- 
ance Commissioners, a body of public 
officials, their good faith could in no 
sense be questioned. The committee said 
that the Commissioners are just as much 
public representatives as is the Attorney 
General on the one hand or members of 
the Congress on the other, and heed 
would be paid their petition for appro- 
priate emergency legislation which would 
give the insurance industry and the pub- 
lic likewise the protection they need. 

“The Commissioners,” says the memo, 
“would naturally ask to restore the 
status quo ante to the fullest extent pos- 
sible in order that the business may be 
carried on without the fear of being 
harrassed by civil suits, or being obliged 
to defend itself in the interim in hear- 
ings before the Federal Trade Commis- 
sion. 

“Most important of all, and in par- 
ticular, the infinite variety of bureau 
arrangements under which the business 
has been operating could function with- 
out fear of penalty or civil suits for dam- 
ages until a comprehensive plan could 
be arranged or suggested.” 

Variety of Lines 

The committee calls attention to’ the 
great variety of lines written by the 
casualty and surety companies and to 
the different ways in which this business 
is done by stock companies, mutuals, re- 
ciprocals and Lloyd’s, saying: 

“The very statement of the operations 
of the different kinds of companies 
shows the complexity of the job of try- 
ing to work out just a comprehensive 
rating plan which will not run counter 
to existing Federal laws and which shall 
be the best kind of act for the protection 
of the public. It must not be forgotten 
that the purpose of the Sherman Anti- 
Trust Act is to provide the widest com- 
petition in business. If this should be 
strictly applicable to the insurance busi- 
ness, it would throw that business open 
to the widest and most cut-throat com- 
petition. , 

“It must be remembered that in the 
insurance business, unlike other busi- 
nesses, the price is collected before the 


cost is known. The premium is paid first, 
the losses are paid later. The essence of 
insurance is security. The party who 
pays his premium must be protecte:! and 
there must be available to pay the losses 
an adequate premium. Hence conics the 
demand for rate regulation of some kind 
or another for the protection o/ the 
public. As the protection of the public 
is ever the duty of the supervisiny au- 
thority, it likewise must be his duty 
when charged with it at least to see that 
rates charged by the companies are ade- 
quate, fair, reasonable and non-discrimi- 


natory. 
Will Be Passed 

“The appropriate emergency Federal 
legislation, therefore, is needed. When 
worked out—whether along the lines 
suggested or otherwise—by the coopera- 
tive effort of the Commissioners and the 
insurance industry, it should be pre- 
sented by the Commissioners. Thus pre- 
sented, it will receive respectful consid- 
eration at the hands of all Federal off- 
cials and legislators and undoubtedly be 
promptly passed. 

“As may be seen from the foregoing, 
your sub-committee can appreciate that 
the casualty and surety companies are 
doing all that is possible to solve the 
many questions resulting from the deci- 
sion. We have divided the problem into 
three parts: 1. Rehearing by the Su- 
preme Court. 2. Emergency legislation. 
3. Permanent legislation (a) Federal (b) 
state. 

“The first two parts are pressing and 
urgent and require immediate action. 
The third part will require a vast 
amount of thought and time and study. 


]. Dewey Dorsett 


(Continued from Page 28) 


world’s experience. It is a private system, 
conceived and developed by private en- 
terprise. And it is a system that has pro- 
vided the people not only constantly im- 
proved services and wider coverages but 
constantly declining rates in most lines. 
No other type of system can or ever will 
compare with it. 

“So it is obvious that the insurance 
agent of 1944 performs an essential so- 
cial service, a second function in addi- 
tion to that of counsellor. 

“The third function of the modern 
agent has never been more important 
than it is today, than it will be tomor- 
row. For the insurance agent is his com- 
pany’s most important public relations 
agent. The agent is the direct and in- 
timate link between the business and 
the public. The insurance buyer usually 
measures the stability and integrity 0 
the company by the yardstick the 
agent’s personality and character. _ 

“It is a tribute to the talents ©: the 
agent that the public, on the while, !S 
thoroughly convinced that the insurance 
business is a solvent, safe and sou'd 1n- 
stitution.” 





Mr. Dorsett added at this point: "Yet, 
while a good job has been done 1: pub- 
lic relations—it just isn’t good e ugh. 
We have actually made just a beg »nng 
in building support for our busine: and 
its operations, and it may well }: - : 

WwW 


on our success in public relatio: 
depend the survival of our busine: 4s 4 
private and progressive institutior 

Opportunities for agents especis !y 1 
the casualty lines were stressed | Mr. 
Dorsett, with the comment that “t).< cas 
ualty business is out of its sw: dling 
clothes, and grown to vigorous ,ouns 
manhood.” 








among 
two y 
there 
write 

Mr. 
ing wl 
arrang 
year | 
items 
of sch 


“The 
school 
idea o 
but we 
the ca 
all sch 
the in 
now oO 
proper 
sonabl 

The 
necess: 
vey of 
particu 
posal < 
to the 
in this 
if the 
this m: 
presen 
done y 

“Tt is 
a proj 
and st 
Standa 
never 
that 
should 
the se: 
size of 
the m 
$100,00( 

N 
“In ¢ 
d'¢ 
Probab 
ties ar 
coverag 
tention 
pupils, 
school 
We fee 
rather 





August 18, 1944 














On the a iring alias , 








Fecuses Attention on 
School Bus Insurance 


SEvISON ARTICLE IS TIMELY 

cvican Surety and New York Cas- 

alty Feature Line; 48% of Buses 
Are in School Service 


e American Surety and New York 
sialty Companies, in their July “Bul- 

’ call attention in emphatic terms 

the fact that this is the time for pro- 
vrs to center attention on school bus 
insurance. This is stressed editorially 
and in a timely article by H. L. Sevison, 
= tintendent of casualty insurance at 

San Francisco. 

Pointing out that 48% of all buses are 
in school service, the editorial says that 
notwithstanding the high mortality 
among motor vehicles during the past 
two years is a cause of grave concern, 
there are still numerous opportunities to 
write school bus insurance. 

Mr. Sevison says the time is approach- 
ing when school boards and trustees will 
arrange their insurance programs for the 
year and one of the most important 
items on the agenda will be the matter 
of school bus insurance. 

Selling Complete Coverage 

“There was a time,” he says, “when 
school boards had to be sold on the 
idea of carrying school bus insurance, 
but we have found that this is no longer 
the case in most localities. Practically 
all school board members today realize 
the importance of insurance, and it is 
now only a matter of selling them on 
proper and complete coverage at a rea- 
sonable premium.’ 

The first step, says Mr. Sevison, is the 
necessary contacts and next is the sur- 
vey of the exposures and needs of the 
particular risk, following which a pro- 
posal and quotation should be presented 
to the school authorities. Best results 
in this connection, he says, will be had 
if the presentation is made in person; 
this may be found a little difficult under 
present-day conditions, but should be 
done wherever possible. 

“It is most important when making up 
a proposal,” he continues, “to suggest 
and stress adequate limits of liability. 
Standard limits for bodily injury should 
never be considered. In fact, it is felt 
that nothing less than $10/$50,000 
should even be discussed, regardless of 
the seating capacity of the bus or the 
size of the school district. In most cases 
the minimum should be set at $10/ 
$100,000. 

Medical Payments Coverage 


“In our experiences in writing O. L. 
& T. liability insurance, we have all 
probably found that the school authori- 
ties are definitely interested in having 
coverage for medical and surgical at- 
tention in the event of injuries to the 
pupils. This brings up the matter of 
school bus medical payments coverage. 
We feel that it should be the exception 
rather than the rule when a school bus 
Policy is written without medical pay- 
menis. The premium is nominal and 
the Overage is exceptional. 

epair and testing coverage during 
vac. ‘ion periods is vitally important and 
sho'id never be overlooked. In the 
sma''er communities particularly, the 
Scheol authorities often thoughtlessly 
feel that the need for insurance exists 
onl. during the school term while the 
Pups are being transported. Obviously 
thi is not the case, and it is our duty 
to calighten the school boards and to do 
= ything possible to sell complete cov- 


ired-car and non- -ownership insur- 
anc. should also be given a prominent 
Place in every proposal. This coverage 
often proves to be just as important as 
the insurance on the owned automobiles. 

‘he matter of policy forms to be sug- 
8esied naturally depends upon the indi- 


GIBERSON’S DAUGHTER DIES 


Jeanne Giberson Fischer, 28, Daughter 
of Late J. A. Giberson, Passes 
Away in New Jersey 


Mrs. Jeanne Giberson Fischer, wife of 
Cyrus M. Fischer, Ridgewood, N. J., 
member of the widely-known Giberson 
insurance family of Alton, IIl., died in 
a hospital at Hackensack, N. J., August 
3. She was the daughter of the late 
J. A. Giberson, founder of the Giberson 
Insurance Agency at Alton, and Mrs. 
Edith Giberson, and only sister of Dud- 
ley F. Giberson. Mrs. Fischer was a 
partner in the Giberson Insurance 
Agency. Since the death of J. A. Giber- 
son, Dudley F. Giberson has been head 
of the agency and now that he is in 
the Army, the agency is under manage- 
ment of Mrs. Edith Giberson. 

Mrs. Fischer would have been 29 
years old October 5. She was a gradu- 
ate of Alton High School, attended 
Colby Junior College at New London, 
N. H., and was graduated from the Uni- 
versity of Colorado at Boulder in 1938. 
She was married to Mr. Fischer June 3, 
1939. In addition to her husband, mother 
and brother, she leaves a three-year-old 
son, Cyrus Fernald Fischer. 

Mrs. Edith Giberson, having been ap- 
prised of her daughter’s illness and un- 
able to secure a plane reservation, was 
on her way east by train at the time of 
Mrs. Fischer’s death. Private Dudley 
Giberson, stationed at Camp _ Bowie, 
Texas, obtained leave to attend the fu- 
neral services which were held at Alton. 





FILM AIMED AT CRIME WAVE 


Aetna Film to Be Directed at Thieves 
and Forgers; Secret Service 
Chief to Take Role 

In cooperation with the United States 
Secret Service, the safety education de- 
partment of the Aetna Life Affiliated 
Cos. will shortly produce a new educa- 
tional film as part of a crime prevention 
campaign directed against check thieves 
and forgers. 

The United States Treasury Depart- 
ment, of which the Secret Service is 
a part, is much concerned over the in- 
crease in the theft and forging of en- 
dorsements on Government checks is- 
sued to men and women in the armed 
forces, or to their dependents. Gangs 
of criminals are making special targets 
of allotment checks and, more recently, 
disability checks, the number of which 
is rapidly increasing. 

Frank J. Wilson, chief of the United 
States Secret Service, will come to 
Hartford early in September to appear 
in the film, the scenes for which will 
be filmed in the Aetna’s own motion 
picture studio in the home office. 

When completed, the Aetna film will 
be shown by Secret Service agents 
throughout the country. It will also be 
made part of the course of instruction 
of the American Institute of Banking 
and will be shown at national and re- 
gional meeting of the American Bank- 
ers’ Association. In addition, prints will 
be made available to representatives of 
the Aetna Life Affiliated Cos. for local 
showings as part of their campaign to 
enlist the cooperation of their communi- 
ties in various forms of loss prevention. 





ISSUES BIG FIDUCIARY BOND 


A probate bond of $800,000 recently 
issued by the Travelers through the 
agency of Neale-Phypers & Company, 
Inc., of Cleveland, is one of the largest 
bonds of this type written for some time, 
not only in Ohio but throughout the 
country. It was issued for the executrix 
of an estate. 





vidual case. The survey will 
whether the proper form is 
‘schedule,’ or ‘comprehensive.’ . 
“And don’t forget medical payments 


and vacation coverage.’ 


develop 
‘basic,’ 


A good man to know 


and 


A good man to use 
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Tue Hartford Steam Boiler Special Agent in your 
territory is a good man to know — and a good man 
to use for increasing your writings of power-plant 
insurance. 

The need for coverage of boilers and machinery 
has never been greater. Premium volume is at a 
peak. With capacity production schedules and profits 
dependent on a steady supply of power, many firms 
have large and complicated exposures requiring 
special analysis. Never before has plant management 
been so much in need of an expert hand-tailoring of 


coverages to fit particular requirements. 


The Hartford Special Agent in your district is 
available to help you serve your clients and prospects 
expertly. Into his training has gone the experience 
of 77 years in the technical aspects of applying this 
exacting type of insurance protection. 


He is ready to go to work for you. 


The Hartford Steam Boiler Inspection 


and Insurance Company « Hartford, Conn. 


For Power-plant Insurance, It Pays to Choose the Leader 
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President Young of Monarch Life 


Honored on Fortieth Anniversary 


In commemoration of the fortieth an- 
niversary of President Clyde W. Young 
of the Monarch Life, Springfield, Mass., 
the agency force of the country has 
concluded a forty-day selling campaign 
of accident and health and life insurance 
which was the most successful both in 
number of applications and volume of 
any similar campaign in the history of 
the company. 

With the slogan, “40 Apps., 40 Days, 
10 Years,” the campaign was launched 
June 12, with closing date set at Au- 
gust 4, to make it possible for the three 
top winners to come to Springfield for 
the anniversary dinner, August 15, when 
a plaque was presented to Mr. Young. 
\n anniversary issue of the “Accelera- 
tor,” company house organ is being pub- 
lished in honor of the occasion. The 
dinner was in charge of Jerome A. 
Young, assistant secretary of the com- 
pany. 

The first three men who won the trip 
to the home office were: George Reed, 
Roanoke, Va., 102 applications; Ben 
Cashman, Minneapolis, 75 applications; 
Lee Rossi, Cleveland, 66 applications. 

General Agents Qualify 

lour general agents also qualified for 
the Springfield visit by having two or 
more men of their staffs among the first 
twenty agency qualifiers: Ray Lynch, 
Roy Whitwell, Hugh Chitwood and Clif 
Baker. They qualified eleven of the first 
twenty men. 

Including the three agents who quali- 
fied for the trip, the first fifteen men in 
the race are winners of encyclopedias 
and each of this group who wrote forty 
or more applications will receive an au- 
tographed photograph of Mr. Young. 
Besides the three already named, the 
list is as follows: 

F. E. Gutshell, Santa Barbara, Cal.; R. 
EK. Keeley, Chicago; V. W. Bohmen, 
Minneapolis; R. Muller, Pittsburgh; G. 
W. Kretschman, Rochester, N. Y.; J. 
P. Petersen, Minneapolis; L. H. Whit- 
well, Roanoke, Va.; R. H. Wickman, 
Des Moines; H. Evans, Des Moines; H. 
B. VonArnim, Rochester, N. Y.; J. C 
Staton, Los Angeles; J. E. Gustafson, 
Omaha, Neb. 

The forty-day campaign was divided 
into four ten-day periods, and at the ex- 
piration of each period, each man who 
submitted ten or more applications was 


entitled to have a rose with his name 
attached placed on Mr. Young’s desk. 
Seventy-three men qualified for this 


honor. 
Clyde W. Young 

Although in one respect this campaign 
was a business affair and business sub- 
mitted for Mr. Young’s anniversary will 
count towards the home coming conven- 
tion, the leaders’ club outing and the 
company’s “all-round excellence of per- 
formance” recognition, in another sense 
it was in the nature of a “sentimental 
journey,” a tribute of admiration and 
respect for Mr. Young which prevails 
throughout the entire organization. 

Clyde W. Young is a native of Colum- 
bus, Ohio, and was educated at Spring- 
field, Mass. His history and the history 
of the company are synonymous. The 
company’s history dates back to 1901, 
with incorporation of the Masonic Mu- 
tual Accident. Mr. Young joined it as a 
clerk in 1904. In 1921, this company was 
put on a stock company basis. Samuel 
W. Munsell, founder and first president, 
died in 1925 and Mr. Young was chosen 


to succeed him. In 1926, the Monarch 


Life was incorporated with Mr. Young 
as president and the two merged. 
Mr. Young takes his place high in the 








CLYDE W. YOUNG 


list of those far-thinking leaders in the 
accident and health field who have con- 
tributed so much to the institution 
throughout the years and who have beén 
rewarded by seeing it emerge as a sub- 
stantial, growing and respected business. 
When the home office building of the 
Monarch Life was dedicated in 1938, Mr. 
Young stated in one sentence his phil- 
osophy on which the operations of the 
company are based. He said: 


Wanted the Best 


“I have not wanted to build the big- 
gest insurance company in the country 
but I have striven to build one as good 
as the best.” 

That same philosophy has character- 
ized Mr. Young’s activities in his or- 
ganization work—it has been his con- 
stant aim not to contribute to spectacu- 
lar growth of the business, but to help 
build it on a firm foundation of good 
practices and fair dealing. 

In recent years, his most notable con- 
tribution to the business as a whole has 
been as chairman of the public relations 
committee of the Health & Accident Un- 
derwriters Conference. In this work he 
has put deep thought and endeavor and 
his wise counsel has made its mark in 
the field of accident and health under- 
writing and procedure. He is a former 
president of the conference and was a 








changes in policy. 
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oA n insurance company’s service to agents can take no more 
useful form than writing their business, year in and year out. Som- 
companies oscillate between extreme underwriting liberality an: 
ultra-conservatism. In better times they seek new business aggres 
sively; when profit margins dwindle, they restrict writings severely. 
Study the record of company premium writings in depression years 
as well as in 1943. Note how New Amsterdam has avoided drastic 
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SHOLL ISSUES MEETING CALL 





A. & H. Underwriters’ Executive Board 
to Convene at Edgewater Beach, 
Chicago, September 13-14 
C. A. Sholl, president, Globe Casualty, 
Columbus, Ohio, president of the Na- 
tional Association of Accident & Health 
Underwriters, has called a meeting of 
the executive board of the association to 
be held at the Edgewater Beach Hotel, 

Chicago, September 13 and 14. 

In the call, he says there are many 
matters to come before the board neces- 
sitating considerable time and the first 
meeting will be called at 2 p. m. on 
the 13th, with probably a session in the 
evening, and the following. day the 
board will meet at 9 a. m., adjourning 
at noon. He asks members of the board 
not to plan to stay over the night of 
September 14 as the Edgewater Beach 
will be completely sold out for the 15th. 

Mr. Sholl has requested members of 
the board to outline in writing their 
suggestions on matters to be considered 
by the board so that he can make out 
the agenda in advance of the meeting. 





WOLVERINE IN ACCIDENT LINE 


The Wolverine Insurance Co., Lansing, 
Mich., announces that it is to issue in- 
dividual accident policies to members, 
associate members and persons in the 
families of members of the Michigan 
Retail Grocers and Meat Dealers Asso- 
ciation at a flat $10 annual premium. 
Heretofore it has written mostly auto- 
mobile business but has taken on a small 
volume of other casualty lines in the 
past few years. 





MAGNUS ENDS CLUB TENURE 


Joseph E. Magnus, president of the 
Tames S. Kemper Co. and secretary of 
Lumbermens Mutual Casualty Co., has 
just completed a one-year tenure of 
office as president of the Lumbermen’s 
Golf Association of Chicago. 





member of its executive committee for a 
number of years. He now serves as a 
member of the advisory counsel of the 
conference. 
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STATE-WIDE SERVICE 
Investigators and Adjusters 
ALL LINES 


Trenton, N. J., Branch 
103 W. Hanover Street 
Phone: Trenton 6049 


Asbury Park Branch 
411 Emory St., Tel. A. P. 8411 


Serving Insurance 
Companies Since 1925. 








NEW 
CLAIM SERVICE 


JERSEY 
BUREAU 


11 COMMERCE ST. NEWARK, N J 


Phone Mitchell 2.7080 





PRINTS A. & H. BUYERS’ GUIDE 


Best Publishes Third Edition Improved 
and Revised to Include Latest 
Financial Data 
The 1944 edition of Best’s Accident 
and Health Buyers’ Guide has just been 
released from the presses, it was an- 
nounced this week by Alfred M. Best 
Co., Inc., insurance publishers. The third 
annual edition of this publication has 
been improved and revised to include the 
latest policy and financial data. ‘ 
The guide was re-styled in 1943 to fit 
book-sized pages, with no line of type 
over five or six inches; there are no 
long lines of figures or symbols. The 
charts strip away all possible confusing 
phrasing of the policies and, in addition, 
give the user a clear, comprehensive re- 
view of the leading contracts of all the 
important companies and the complete 
financial status, operating data and 

ratings of the companies. 

The book is designed to cover the 
fundamentals of the accident and health 
business in such a way that any user 
will find it useful. The 1944 guide con- 
tains a complete three year comparative 
summary of the financial figures of all 
the companies writing personal acci ent 
and health business, as well as tiieir 
policyholders’ and financial ratings as 
assigned by the Best Co. Lists of states 
where each of these companies is li- 
censed and the classes of accident an 
health business written by each com 
pany are also shown. : 

A major section of the book con‘ains 
a detailed comparative analysis of more 
than 500 competing policies and am ther 
section analyzes the principal fe:‘ures 
of all individual hospitalization po: cies. 
It sells at $2.50 per copy. 
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GORDON AT DALLAS MEET!NG 

Members of the Health & Acilent 
Underwriters Conference in the | ©xas 
area attended a regional meeting at [al- 
las, Tex., August 11. The conferenc” was 
called for discussion of matters o! cur- 
rent interest. Sessions were conducted 
by Harold R. Gordon, executive re- 
tary of the conference, 
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High Heels for Mountain Himbing? 


OF COURSE NOT. Mountain climbing isn’t on the —_ of chance catch up with us. The old shoe isn’t strong 


daily schedule of most of us so we go about it with — enough to withstand the piece of steel that strikes it. 
care—secure proper equipment and use it correctly. | During the one operation when we lift the guard 


When it comes to everyday activities, however, just before going home, we puta finger too close to 


most of us are completely casual. Any old shoes will the moving machinery. And we dash across the 


do for work. The guards on machines at the plant? _ street once too often. 


We are so used to going through the same opera- If we'd gone about these everyday duties in the 
tions day after day that we become a little lax. same spirit that we went mountain climbing, these 


Traffic signals? It’s the same old street. We've accidents probably wouldn’t have happened. People 
crossed it safely a thousand times. are injured much more frequently at humdrum daily 
So we go our accustomed ways, doing the things __ tasks than at strange activities. They prepare for 


we've done for years and suddenly, bingo/ the laws __ the unusual but take the ordinary for granted. 


THE TRAVELERS INSURANCE COMPANIES 
HARTFORD, CONNECTICUT 


Maintaining the oldest and largest organization of safety engineers whose service pays profits 
to buyers of casualty and fire insurance and to agents and brokers as well. 
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Commissioner Allyn 


(Continued from Page 27) 
signed from the previous year, including 
eleven renewals written at normal rates. 

In cooperation with General U. S. 
(;srant, the Commissioner said, the De- 
partment organized a States War In- 
spection Service enlisting the services of 
fire insurance inspectors and_= special 
agents, with S. Gray Tracy, president of 
the Connecticut Field Club, as state di- 
rector. Seventy special agents or fire 
inspectors have voluntarily inspected and 
reported on 389 plants, have made sixty- 
cight recommendations for improved fire 
and safety measures nearly all of which 
have been complied with sinte the SWI 
was inaugurated November 1, 1943, the 
Commissioner said. 

Accident & Health Guide 

With respect to the accident and 
health guide, Commissioner Allyn said: 

“With the assistance of Deputy Com- 
missioner George Goodwin and a com- 
mittee of local underwriters familiar 
with accident and health pelicy forms, 
we prepared a printed form of guide 
covering the filing of accident and health 
policy forms in the insurance depart- 
ments of the several states. This was 
adopted at the December meeting of the 
National Association of Insurance Com- 
missioners. A study of the subject mat- 
ter was continued and a supplemental 
report made at the Commissioners’ meet- 
ing in June of this year. This also was 
accepted by the National Association of 
Insurance Commissioners and it is be- 
lieved will prove of very great value to 
the insurance companies engaged in 
writing this type of insurance and_ to 
the supervisory officials of the various 
states providing a greater uniformity of 
action by both companies and Insurance 
Departments.” 

Reporting on the actuarial, valuation 
and examination divisions, Commissioner 
Allyn said that during the year, the fol- 
lowing Connecticut companies were ex- 
amined: Aetna Life, Aetna Casualty & 
Surety, Automobile, Standard Fire, Se- 
curity, East & West, Connecticut In- 
demnity, Hartford County Mutual Fire, 
Mutual Assurance Co. of Norwich, Con- 
necticut Plan for Hospital Care, Inc., 
Hospital Service Plan, Inc., and_ the 
insurance departments of the eight issu- 
ing banks and the Savings Banks Life 
Insurance Fund of the Connecticut Sav- 
ings Bank Life Insurance system. 

Convention Examinations 

The states of Maryland, Tennessee, 
South Dakota and Oklahoma partici- 
pated with Connecticut in examining the 
Aetna Life Group, and Kentucky and 
Pennsylvania joined in the examination 
of the Security Group. Examinations 
now in process include the National of 
Hartford, Mechanics & Traders, Hart- 
ford Fire and Hartford Accident & In- 
demnity. The Georgia and Nebraska de- 
partments are participating in the ex- 
aminations of the National Fire Group 
and West Virginia, Florida, Minnesota, 
Arkansas and Montana are taking part 
in examination of the Hartford Fire 
Group. The Orient is also in process 
of examination. 

Two domestic fraternal benefit socie- 
ties, American Sick Benefit & Life In- 
surance Association and the First Slovak 
Wreath of the Free Eagle, both of 
Bridgeport, have been examined but the 
reports have not vet been formally filed. 
Examination of the two Connecticut hos- 
pital services was necessary in connec- 
tion with their merger under the title of 
Connecticut Hospital Services, Inc., ef- 
fective March 1. 

The Connecticut Department, during 
the year, participated in the convention 
examinations of the Fidelity Mutual Life 
of Philadelphia and the Lincoln National 
Life of Fort Wayne, Ind., and is now 
taking part in examinations of the 
Northwestern Fire & Marine and Twin 
City Fire, both of Minneapolis, the work 
on these two latter companies being 
closely related to the current examina- 


tion of the Hartford Fire Group. 
Security Division 
As to the work of the security division, 
Commissioner Allyn said that insurance 


companies doing business in Connecticut 
hold over 15,000 separate issues of stocks 
and bonds; the individual portfolios are 
analyzed for diversification, liquidity and 
security and the relation between the in- 
vestment portfolio and the liabilities is 
given close attention, particularly as to 
ability of the portfolio to meet the lia- 
bilities. 

At the present time, the Commissioner 
is receiver for the Hartford County To- 
bacco Growers Mutual, a case which pre- 
sents no particular problems, and the 
Western Connecticut Title & Mortgage 
Co., Stamford. The security division is 
acting as liquidating agent for the Com- 
missioner in these two cases and, said 
Mr. Allyn, the latter presents many in- 
tricate problems. When Western Con- 
necticut Title & Mortgage was placed 
in receivership, total assets were ap- 
proximately $5,500,000, consisting almost 
entirely of mortgages and real estate. 
While rulings in two decisions referred 
to the State Supreme Court have placed 
considerable difficulty in the way of sell- 
ing real estate and rearranging mort- 
gages, the Commissioner said that dur- 
ing the year, forty-eight properties out 
of 102 have been sold and in the case 
of twenty-eight of the sales, certificate 
owners interested have received payment 
or security in full and the loss to cer- 
tificate holders in the remaining cascs 
has been less than 15%. Interest amount- 
ing to $91,388 has been collected from 
mortgage and real estate operations and 
$155,409 has been paid to certificate 
holders on account of principal. Total 
certificates outstanding July 1, 1944, 
amount to $3,121,809. 

“The interest paid during the year,” 
Mr. Allyn said, “indicates a return of 
approximately 3% on the entire amount 
of certificates outstanding, this in spite 
of the fact that a considerable number 
of investors owning certificates in prop- 
erties subject to tax arrears are receiv- 
ing no interest. Our information is that 
the investors in securities sold by the 
Western Connecticut are, on the whole, 
well satisfied with the returns they are 
receiving.” 

Agency Licenses 

Mr. Allyn says that the number of 
persons examined by the agency division 
to secure agents’ licenses during the year 
was 648. Total number of agency li- 
censes issued was 31,959. Feeling that 
changes should be made in the exami- 
nation which the department gives to 
prospective agents, Mr. Allvn_ enlisted 
the services of several local insurance 
companies and agents’ organizations. 
“These executives, without exception,” 
he said, “were most cooperative and vol- 
unteered to assist us in the preparation 
of up-to-date and = proper questions 
which might be included in the various 
types of examinations the department is 
giving.” Serving on the committee are 
the following: 

Fire insurance, William H. Wiley, 
Hartford, president, Connecticut Asso- 
ciation of Insurance Agents, chairman; 
casualty and surety insurance, Frank C. 
McVicar, secretary, Hartford Accident 
& Indemnity, chairman; marine, John A. 
North, vice president, Phoenix of Hart- 


‘has furnished the 


ford; life, accident and health, F. H. 
Haviland, vice president, Connecticut 
General Life. 

Mr. Allyn said the first step was to 
redraft the agents’ qualification card and 
that the committees then studied the 
problems involved with great care and 
department with 
complete sets of questions and answers. 

Will. Print Examinations 

“Much work will be required on our 
part to analyze these and make the 
final selection of the questions believed 
to be best adapted to our purposes,” he 
said. “The examination questions se- 
lected by us from these lists when com- 
pleted we hope to have printed together 
with the answers and made available to 
the companies as a guide and help in 
preparing prospective agents for exam- 
inations. In taking this step, we are 
bringing Connecticut Department in line 
with several of the more progressive 
states.” 

According to the report, the casualty 
adjusters division licensed 497 casualty 
adjusters during the year and nine public 
adjusters. The claims and complaint di- 
vision received and handled 435 claims 
and complaints, and was successful in 
obtaining satisfactory settlements for the 
claimants in 176 of these cases. Mr. 
Allyn expressed his ideas on the subject 
of the division’s functions as follows: 

“My attitude is that the principal 
function of this division of the depart- 
ment is to bring the parties together and 
either to convince the claimant he is not 
entitled to a settlement by making clear 
the company’s position or, by obtaining 
and presenting additional information to 
convince the company that the claim has 
merit and should be paid, or that further 
adjustments should be made. I think it 
worthy to note that in only one instance 
was it necessary to hold a hearing on 
any of the cases handled since July 1, 
1943.” 

“Yale Cold Storage Fire 

Mr. Allyn cited the findings of the 
National Fire Protection Association 
that fire losses in 1943 rose to the high- 
est point in the last decade and that 
there were a total of 105 fires in the 
United States and Canada, each of which 
resulted in a loss of $250,000 or more, 
and fifteen in which the damage ex- 
ceeded $1,000,000. “The most disastrous 
fire of the vear, however, from a mone- 
tary viewpoint,” he said, “is reported by 
the same association to have been that 
which struck the Yale Cold Storage 
Corp. in New Haven on September 24. 
In point of the number of claims in- 
volved, it was the largest fire loss since 
the San Francisco disaster.” 

Commissioner Allyn gave high praise 
to the manner in which the insurance 
companies handled the losses which in- 
volved approximately 27,500 fur coats, 
fur trimmed coats and cloth garments. 
He said it immediately became apparent 
that some new and simplified plan would 
have to be devised to handle the tre- 
mendous number of claims involved, and 
“this the fire insurance companies did 
without delay and submitted it to me for 
approval. The proposed plan eliminated 
much of the formality customarily in- 


IT COULD BE You! 





A GOOD MAN is NEEDED 
RIGHT WHERE YOU ARE 


TO SELL 


A Complete Line of Life, Hospital, Accident | 
and Health Policies for Men and Women 


FEDERAL LIFE & CASUALTY CO. 


Detroit 2, Mich. 





Life and Hospital Policies for Children 


volved in the settlement of a loss } i; 
assured every claimant of liberal d 
fair treatment and after incorpor::. », 
several of my suggested additioy, 
promptly approved it.” 

He said the success of the plan ;_|j- 
lustrated by the fact that more than %,- 
500 garments of the 27,500 involved |.‘ 
been paid for by the insurance com. .y- 
ies, amounting to approximately $3.4). 
000 and of these only fifty-three ci ‘y- 
ants felt it necessary to seek advic. or 
assistance of the Insurance Depart: »} 
No claims of the remaining thou: pd 
garments have been filed; in mos: of 
these cases, the garment has beet re- 
turned to the owner or the company: {jas 
been unable to locate the owner, 


Every Claim Paid 

“IT am glad to report, however,” \r. 
Allyn says, “that every claim tha: has 
been presented to an insurance comiany 
up to date has been paid, and while 
those remaining to be filed may he a 
little more involved than was the «ver- 
age case, we expect no particular trouble 


concerning them. Incidentally, of the 
$3,000,000 paid in losses, one of our 
Hartford companies paid out. slightly 


over $2,500,000. 

Commissioner Allyn said that in his 
report to the Mayor of Hartford, Fire 
Marshal Dunn made some unwarranted 
predictions concerning salvage value. At 
the present time, he said, it seems likely 
that the net amount realized from the 
salvage sales will not reduce the total 
loss by more than $100,000. 





RETURNS TO HARTFORD A. & I. 


Lumen E. Williams, who has just been 
discharged from the United States Army 
with the rank of captain, has been ap- 
pointed special agent for the bonding 
department of the California office of 
the Hartford Accident & Indemnity Co. 
at Los Angeles. When he entered the 
service, he had been with the Hartford 
A. & I. at Chicago for six years. 
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A man in the horsey set at Elberon, 
N. J., who has the build, moustache and 
chin whiskers made famous by Monty 
Woolley, and who is frequently taken 
for this actor—attended an _ opening 
night in New York recently, with a niece 
of his. While standing in the lobby be- 
tween the acts, a young girl approached 
this gentleman and said: “Mr. Woolley, 
would you sign my autograph book?” 
He said: “Why certainly,” and did. Four 
other teen-age children came over for 
the same purpose. The niece took it all 
in and as they were returning to their 
seats, she said: “I think it’s awfully nice 
of you, Unk, to be so obliging, but if you 
do it any more, you'd better learn how 
to spell ‘Woolley.’ ” 











* * * 
Phil (radio) Baker says “A wave 
is a Grable-bodied seaman.” 
* * * 


The Nazi purge of generals seems to 
be broadcast over a ghost-to-ghost Nut- 
work. 

x ok x 

Mike (Pru-bank Agency, N.Y.) 
Moore says he likes Bob Hope’s dvfni- 
tion of a Navy uniform: “A girdle with 
legs.” 

* *  * 

And speaking of definitions, Co onel 
Stoopnagle has a few we like. “!\ase- 
bull: Talk between the pitcher and the 
catcher. Chew-Chew Car: A_ «inet. 
Dadpole: A papa polliwog. Dwhari. An 
undersized pier.” 

x * * 


Charlie (Equitable’s Brooklyn, ’._ Y. 
Public Service Guy) Dannheimer w 'tes 
in to say that he enjoys the “:’0of 
Richard’s Sayings” but we left ot 4 


prize one. Written in 1736, it is coven 
words which mean much: “Fish and vis!- 
tors smelk in three days.” Thanks, 


Dannie, thanks! 
MERVIN L. LA© =. 
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This advertisement will appear in THE SATURDAY EVENING POST, TIME, 
NEWSWEEK, FORTUNE and PATHFINDER during August and September 


F&C agents and brokers 
can use our tie-in material to 
sell the modern family theft 
policy. Send for a supply. 
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Ask the F. & C. agent about 
the new $10. Residence Theft Policy, 


Covers household goods and personal 
property on or away from the premises. 


THE FIDELITY and CASUALTY COMPANY 


OF NEW YORK 
A Member Company of 
THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER eae P ; FRANK A. CHRISTENSEN 
President which includes the following companies Vice President 


THE CONTINENTAL INSURANCE CO. © FIDELITY.-PMENIX FIRE INSURANCE CO. * NIAGARA FIRE INSURANCE CO. 
MARYLAND INSURANCE CO. ® AMERICAN EAGLE FIRE INSURANCE CO. © FIRST AMERICAN FIRE INSURANCE CO 








That’s where Johnny is today—your brother — son — 


sweetheart —the little boy from down the block or 
around the corner. Now he’s a war-toughened veteran 
of several campaigns—in Italy, Normandy or on a 
Pacific isle. But, veteran that he is, it is only human 
for him to be thinking of his home so far away and 
realizing how close to death he’s been and may yet be. 

Yet Johnny may be closer to home and: fur- 


ther from death than he thinks, thanks to the 








American Red Cross and the wonderful work it’s doing 
—among the most important, supervising the collec- 
tion and processing of the blood plasma that may 
save his life. It only takes us a few minutes to give our 
blood but it may mean years of life to Johnny—years 
to fight, to conquer and eventually to live at home. 
Think of that and make an appointment with your 
nearest blood donor center. You may be giving 


years to your Johnny—or the others. 


This is the sixth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 
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